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Antique Silver Masterpiece Forming Part of Hildesheim Treasure. 


SON DER WUHE & HANNE.NY. 
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Gift 
Pieces 


When you have aa 
sold one piece of Alvin 
Toiletware to a customer 
you have started a series of 
purchases that will continue. 
Most customers will buy 
until the toiletware set is iietaliietdie 
complete. La Parisienne 


: ; : te 
Here is a gift suggestion that Pattern 
insures many additional sales. 


Recommend it—Alvin Toilet- : 
ware—an excellent gift. V1 rn 
ae 
Price lists sent on request 


ALVIN SILVER COMPANY STERLING 


Sag Harbor, New York 
New York Chicago I | E 
20 Maiden Lane 10 So. Wabash Ave. 
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Emeralds from Pharaoh’s Mines 





By N. Tourneur 














MERALDS from the mines of Pharaoh, 

E under whom Joseph ruled, may some 

day soon be in the hands of the jewelers 

again—things of commerce once more, even 
as they were more than 3,000 years ago. 

For generations Egyptologists and others 

occupied in opening tombs and uncovering 

the ruins of ancient cities in Egypt have 
been puzzled by the number of emerald 
jewels found enclosed in the bindings of 
mummies and elsewhere. It is a matter of 
history that Cleopatra, to come down to 
later times, had her portrait engraved on 
emeralds. Generally throughout all Egypt 
the gems were greatly appreciated from very 
early times down to the Roman conquest. 

Yet all trace of the source of them had 
disappeared. Though a tradition handed 
down through the centuries told of a series 
of anciently-worked emerald mines, the 
history of which was lost in antiquity, 
somewhere in a desert country west of the 
Red Sea. And this tradition of the mines 
of Pharaoh was corroborated from time to 
time by similar emeralds that trickled in 
from the Bedouin tribes in mysterious ways. 

Early last century, Calliard, a French- 
man, was sent by the famous Pasha, 
Mahomet Ali, to endeavor to find the 
mines, which had once supplied the ancients 
with this costly gem. After a century had 
passed the search was renewed, and at last 
a British exploration party located the 
ancient mines. They lie, as tradition indi- 
cated, in a desolate mountain range which 
runs west of and parallel to the Red Sea 
between the 24th and 25th lines of latitude. 
The region is barren and waterless, and 
intersected by many a deep and winding 
wady or valley formed by a water-course 
that once was, but not for ages has any 
stream flowed there. With the exception 
of a stunted piece of vegetation hére and 
there, not a vestige of green is to be seen. 
It is a wild region of bare mountains, yawn- 
ing chasms and hideous precipices. Yet in- 
dications are still remaining there that 
thousands of years ago this dreary, sun- 
baked spot was the centre of a large popu- 
lation of slaves, who toiled to supply the 
Pharaoh of the time with emeralds. 

In several localities these mountains are 
honeycombed with long underground tun- 
nels and chambers, many of which are 
large enough to contain hundreds of men 
at work. Several of the workings are 
shored up with wooden supports, that, 
although set in place, at the least reckon- 
ing, some 2,500 years ago, are still sound 
and serviceable, owing to the dry condition 





of the climate. That these mines are of 
very ancient date is shown not only by the 
primitive nature of the work but in finding 
equally primitive tools, lamps, and baskets, 
together with other things, that were left 
behind by the workers, when for some un- 
known reason the workings and settle- 
ments were suddenly abandoned. ‘Beside 
several of the rock water tanks, workmen’s 
ancient tools were discovered lying appar- 
ently just as they had been hastily thrown 
down, 


Wandering desert tribes form the only 
inhabitants of this sterile and forbidding 
region, and to them the mountains are the 
habitations of Djinns, ghouls, and other evil 
spirits. Hence, except for a daring ma- 
rauder very occasionally, the mines and 
their remains have lain undisturbed through 
the ages, since the hour the last of their 
workers fled away. Probably their deser- 
tion was due to the downfall of the Egyp- 
tian ruler then reigning, before invasion. 

There is little doubt that these are the 
emerald mines of the Pharaohs, out of 
which came emeralds that Joseph may have 
handled. For the exploration party dis- 
covered quantities of the gems in a rough 
state, many of them of large size; and in 
every respect they resemble the jewels 
found on mummies and in the ruins of an- 
cient cities of Egypt. 

And today commercial enterprise is con- 
sidering the reopening of Pharaoh’s Mines 
after the silence and solitude of centuries. 





Diamond Cutting in the Jura 





M. Laurent, principal of the Saint-Claude 
College states: “I read in the June 19th 
number of ‘La Nature’ that the cutting of 
the diamond is the almost exclusive mon- 
onoly of Holland. Without denying the im- 
portance of Amsterdam and Antwerp for 
the cutting of the diamond, I must, how- 
ever, bring to your notice that the French 
centre of Saint-Claude is not insignificant. 
It is even acquired knowledge that the Am- 
sterdam diamond-cutting industry owes its 
importance to the Revocation of the Edict 
of Nantes which enabled it to recruit French 
workmen.” 

“The Saint-Claudien region now possesses 
57 factories, employing about 1,600 work- 
men. They cut, in the course of the last 
six months of 1919, 40,000 carats of rough 
diamonds. In reality there are only three 
or four important cutting factories; the 
others are small ateliers where a master 


works with the aid of two, three or four 
men. Paris and Nemours also cut the dia- 
mond; they employ 250 men. Some cutting 
factories are scattered at Felletin, Lyons, 
Nice, Quimper, Bourg, Bellegarde, and in 
the Haute-Savoie. The inferiority of the 
French cutting arises from this fact, that 
apprenticeship is badly conducted. The 
small diamond-cutting patrons do not under- 
stand the utility of an extended professional 
culture. This inferiority will be compen- 
sated when we have succeeded in establish- 
ing a diamond-cutting school at Saint- 
Claude. It is a matter of some months. 
The Dalloz manufactory has a training 
school for the use of the wounded in the 
war.”—London Watchmaker. 





German Jewelry Through Switzer- 
land to France 





PrRANCE is engrossed with a question of 

vital importance, and with just reason, 
states the “Revue Internationale de lHorlo- 
gerie’—it is that of the danger of invasion 
through neutral countries of camouflaged 
German goods. If jewelry has been intro- 
duced into Switzerland to be re-exported to 
France it has been done fraudulently. Every 
piece of jewelry imported into Switzerland 
from a foreign country should receive from 
the Bureau of Control a foreign stamp 
which enables one to distinguish it easily 
from an article manufactured in Switzer- 
land. Swiss jewelers are already occupied 
with the question of putting a stamp on a 
part of the jewel or chain where it can- 
not be removed or replaced. 

The interest of Swiss jewelers is identical 
with that of the French, and the Swiss au- 
thorities are doing their utmost to suppress 
these dishonest manceuvres. The manufac- 
turers of both countries, states our con- 
temporary, must fight against the common 
competitor, who is equally dangerous to 
both. That which has deceived French 
manufacturers is, without doubt, the devel- 
opment in Switzerland during the war of 
the manufacture of articles of jewelry which 
were formerly the monopoly of Pforzheim, 
such as the expensive cigarette case manu- 
factured in series, cases of surgical instru- 
ments, enamels, certain types of chains and 
bracelets, etc. The Geneva Fair of Hor- 
ology and Jewelry has been in this respect 
a veritable revelation. 

Now that the French manufacturers, after 
having been more or less completely para- 
lyzed during the war, have recovered their 
opportunity for action it is to be hoped, our 
contemporary concludes, that their spirit of 
initiative will assert itself in the same 
sense. No one in Switzerland would re- 
proach them. 





William Gilson, Elm Creek, Nebr., has 
moved to Kearney, Nebr. 
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epitomize the “beacon light upon a hill.” 


Not the Time for Indecision 


And now in the present circumstances are 
we to constitute ourselves as a deathwatch 
over what some foolish minds consider a 
dying world? Or are we to assume our 
rightful position, standing foursquare to the 
wind and displaying a confidence akin to that 
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of the possession of cardinal qualities that 

stand for a dauntless manhood. Noted for Let us all do a little smiling, a little 

our industry and generosity, we in truth patting of the other fellow on the back, 


and above all let us bear in mind that the 
thing that. made of America the greatest 
country under the blue heavens, namely, 
honesty, industry, generosity and spirituality, 
are still our cardinal assets and should be 
employed by each of us in these times with 
renewed determination. 

If your confidence needs buttressing just 
stop for a moment and consider that this old 
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Platinum and Allied Metals in 1919 











By James M. Hill 
A Report Prepared for the United States Geological Survey and Which Will Form Part of 


Part I. 











| “Mineral Resources of the U. S., 1919.” 
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(Continued from issue of Nov. 17.) 
MARKET AND PRICES 
REFINED METALS 


The market price for platinum in Janu- 
ary, 1919, was $100 to $106 an ounce. The 
price continued to decline through April 
to a low of about $99 an ounce. This de- 
cline may have been due in part to easier 
conditions during the sale of Government 
surplus stocks. The last of ‘April prices 
began to stiffen, and by the middle of May 
they reached $105 an ounce, which was 
about the average price until the middle 
of August. Owing to the great demands of 
the jewelry industry and the shortness of 
supplies late in the summer, prices rose 
rapidly to $135 an ounce in September and 
reached a maximum of $155 an ounce in 
December. 

The price for palladium at the beginning 
of the year was $125 an ounce, which drop- 
ped to a low of $115 an ounce in February 
but reacted to $120 early in March, and re- 
mained practically stationary throughout 
the remainder of the year. 

Iridium is not ordinarily quoted. The 
supply of this metal has been extremely 
short, and it is understood that more than 
$300 an ounce was paid during the year. 


AveraGE Frices OF PLATINUM PER Troy OUNCE 
IN THE NEw YorK Market, 1913-19191 


iis Vi ia aaa we eee eee eae $44.88 
BE oan kA GAROsdwaebunaedeower 45.06 
SN iubte.s c4sw URN Cae nweneeademedoss 49.63 
ER Ce ee are ew re ae 83.40 
EPP PPCrr ere Creer or Tr rrr 102.82 
I ins 9:4.4.5.554: 000 EN wre edieriowesteacent 105.95 
1919— 
Ee eee ee et er ee Te 104.85 
NING, xe caress losw oer ete m4 Wieie eal steed 100.43 
ERY Cinasias dea es ka DORR ROTORS 99.20 
BEIIL. og s.6.i6.a aie Miprald SURE alee NRE 99.85 
AEC rrr re ern 102.60 
BR. ics «eects cea sesamin waemanens 105.80 
DU Cdiscwises cceugak cae sea eewieunaw eke 105.90 
OS SPEC Oe ee rr, 107.60 
MENDES. saad iewcreduinwuanwanewn 128.70 
i ET eT nate 132.21 
CET RAO OE LT 136.74 
DNERS .crcviad ap Sawelndeaseneweaaien 151.35 
PWRTARE TIO iiiscineaswastsisews $114.60 


The prices reported to the United States 
Geological Survey by refiners of the plati- 
num group of metals varied considerably 
in 1919. In the following table fair aver- 
age prices are given, and these prices have 
been used by the Geological Survey in all 
computations, 


AVERAGE Price PER Troy OUNCE OF REFINED 
METALS oF THE PLATINUM GrouP, 1914-1919. 


Metal 1914 1915 1916 1917 1918 
Platinum ..... $45 $55 $84 $103 $105 $123 
Tridium ...... 65 83 94 150 175 255 
Irodosmine .. $3 +35 «4-43 80 90 105 
Palladium .... 44 56 67 110 135 130 
Iridosmine ... 33 35 45 80 90 105 


CRUDE PLATINUM 
The miners of California, Oregon and 
Alaska received from $63 to $108 an ounce 
for their crude platinum in 1919, the aver- 
age price being about $72 as compared with 





1Eng. and Min. Jour., vol. 109, p. 112, 1920. 


1919 


$91 for 1918. Prices reported by refiners 
as paid for foreign crude platinum varied 
from $76 to $140, the average being about 
$100 an ounce. The principal buyers of 
foreign and domestic crude platinum in the 
United States during 1919 are listed below: 

American Platinum Works, Newark, 
N.). 
Baker & Co, (Inc.), Newark, N. J. 

David Belais, 13 Dutch St. New York, 
N. Y. 

J. Bishop & Co., Malvern, Pa. 

Sigmund Cohn, 44 Gold St., New York. 

Goldsmith Bros. Smelting & Refining Co., 
20 John St., New York. 

Kastenhuber & Lehrfeld, 24 John St, 
New York. 

Pacific Platinum Works, Los Angeles, 
Calif. 

R, & H. Platinum Works, 709 6th Ave., 
New York. 

Shreve & Co., San Francisco, Calif. 

Wildberg Bros., San Francisco, Calif. 

H. A. Wilson Co., Newark, N. J. 


WORLD’S PRODUCTION 
Statistics of the world’s production of 
platinum and allied metals are at best esti- 
mates, though they are derived from the 
most reliable information obtainable. 
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fields of western Canada. The Port Col- 
burn refinery of the International Nickel 
Co. is reported’ to have produced about 25 
ounces of platinum and 62 ounces of pal- 
ladium in an impure state, mixed with gold 
and silver. Presumably this is in addition 
to the platinum and palladium recovered by 
the American refinery of this company, 
wnose output is included in the figures of 
production of domestic refiners. 


COLOMBIA 


According to information supplied by the 
Bureau of Foreign and Domestic Commerce, 
Department of Commerce, 26,046 ounces of 
platinum was imported from Columbia in 
1919, which is 4,497 ounces less than the 
reported imports in 1918. However, Amer- 
ican refiners of platinum report that during 
1919 they purchased more than 34,000 
ounces of Colombian crude platinum. 

Additional delays made it impossible to 
put the new dredge of the South American 
Gold & Platinum Co. into commission in 
1919, though it was believed that this boat 
should be digging early in 1920. This com- 
pany was refinanced during 1919, issuing 
$500,000 of 7 per cent. convertible income 
notes and 2,000,000 shares of common stock, 
par value $5. The Lewisohn interests of 
New York, the Consolidated Gold Fields 
of South Africa, the Gold Fields American 
Development Co. (Ltd.) and Johnson, 
Matthey & Co. (Ltd.), London, control the 

The British interests in the Paris 
(Transvaal) Gold Mines and the British 
Platinum & Gold Corporation (Ltd.) have 
been consolidated and are now operating 
under the latter name. The new company 








EsTIMATED WorLp’s PropucTION oF CRUDE PLATINUM, 1911-1919, In Troy OvuNcES 





Country 191] 1912 1913 1914 1915 1916 1917 1918 1919 
Borneo, India and Sumatra ....... « ccoces 200 (a) b18 b9 ce 52 (a) (a) 
COS es nina tibcendinnts 30 30 50 30 100 60 80 30 30 
COMIN 50s. ca xiodetewe 12,000 12,000 15,000 17,500 18,000 25,000 32,000 35,000 35,000 
New South Wales and Tas- 

OE, Gi aGieremaraicrare aGinnia 470 778 1,500 1,248 303 222 330 d 1,606 d 1,326 
ROMNEY, 9 oc AAV ON ewawew owes 300,000 300,000 250,000 241,200 124,000 63,900 50,000 25,000 30,000 
United) States? vis, voesoccdas 628 721 483 570 742 750 605 647 824 

313,128 313,529 267,233 260,548 143,163 89,941 83,067 62,283 67,180 
aNo basis for estimate. b.India only. ¢ Dutch East Indies and India, d Tasmania only. 








NOTES ON PLATINUM DEPOSITS 
UNITED STATES 


The Boss mine, Clark county, Nev., pro- 
duced platinum and _palladium-bearing 
copper ore in 1919 which was shipped to 
eastern refiners for treatment. It is re- 
ported that a new body of this ore was 
cperied by development during 1919. The 
Salt Chuck mine, Kasaan, Alaska, continues 
to ship very rich palladium-bearing concen- 
trates. The Rambler mine, Albany county, 
Wyo., also shipped platinum and palladium- 
bearing copper ore. 

Little can be said concerning the opera- 
tions of the placers in Oregon and Califor- 
nia that produce platinum, in view of the 
delay in obtaining returns from the mines. 
So far as known, no particular change is to 
be recorded in the source of crude platinum, 
the dredges along the foothills of the Sierra 
Nevada still being the largest producers. 


OtHER COUNTRIES 
CANADA 


No information is available concerning 
new developments in the platinum placer 


is capitalized at £1,000,000. Early in 1920 
it was announced’ that 5,000,000 cubic yards 
of dredgeable ground carrying 2s (50 
cents) to the yard and 60,000,000 yards of 
hydraulic ground had been proved, having 
a value of more than £1,700,000, 75 per 


» cent. of which is in platinum and 25 per 


cent in gold. This company proposes to 
work on Opogodo and Condoto rivers, trib- 
utaries of the San Juan, and controls 300 
square miles of property. 

It is interesting to note that platinum is 
now being saved by the dredges on Nechi 
River, a tributary of the Magdalena, in 
north-central Colombia. The annual report 
of the company’ states that platinum having 
a value of £225 &s. 3d. was recovered, 
which indicates about 15 ounces for the year. 

The movement started in 1919 by Senator 
Escobar, of the Colombian Congress, to 
nullify certain mineral concessions held by 
foreigners in various parts of Colombia has 
apparently failed. 





1Canadian Min. Jour., p. 190, March 12, 1920. 
2Min. Jour. [London], Jan. 3, 1920, uu. 14-15, 
3Min. Jour. [London], vol. 125, p. 420, 1919. 














pit, Bee Tes 











November 24, 1920, 



































STRCULAR 


( 





~ 
4 


WI 


Bros & Co 


“ 
4 
TES GE 


JI 


e 


y 
4 
4 














ic Peele satel Kc eS 


THI 


LERS’ 
— 
ESTABLISHED 1808 






































: 
~ : 
IN QO} a SS SS SSS Nyy —< = - >, 
ers ronnie —— = ° 3 ~ = 
‘ : : Hi eS itil i RS eS I i ; siidcissipeteis in 2 seine i hia Makita aS 

















RUSSIA 


No authentic news is available concerning 
the Russian platinum field. In March, 1919, 
the Omsk Government controlled the sale 
of the platinum produced in the territory 

er which it had control. This territory 
a occupied by the soviet government in 
ty and has been under soviet rule 
el If newspaper accounts are to be 
credited, a considerable quantity of plati- 
num must be held by the soviet government, 
which has proposed to issue $67,000,000 in 
rubles, secured by platinum valued at $35,- 
000,000, to be used for purchases in foreign 
countries. 

According to a statement of the soviet 
representative in the United States’ the 
production of platinum during the last few 
years is as shown below: 


PratinuM REPORTED AS PRODUCED IN Russia, 


1910-1918 

Troy 

Year Poodsa ounces 
SSBB scosececocecon 335 176,426 
Ny igccoi010: 8s 9 tap nee 44:8 ie ae 352 185,379 
BNI ioisisjsia 00 40.0 0051.9 9 Sie 00's" 337 177,479 
os sien ens cvanines 299 157,467 
tit ak cineksxincaeces 298 156,940 
Se 206 ~=—«: 108,489 
RS RRSR nemo ca 150 78,997 
NEES aieieesisvive erases tues se 187 98,483 
1918 (to July 1).............. 25 13,166 


a1 pocd = 526.645120 troy ounces. 


Unconfirmed reports state that platinum 
deposits are now being worked on the Alai 
Mountains, in ‘Ferghana, Turkestan. These 
deposits are said to have been discoverea 
by German prisoners of war. 

It has also been reported that some plati- 
num is found in the gold placers of the 
Marinsk district, Tomsk Government, in 
the Vozdvihensk, a tributary of Chumiya 
River, and in the Bolehich-Chelnloff, a trib- 
utary of Kiu River, 

In the Bisk Government platinum has been 
reported from the gold placers of Tzarevo- 
Alexandravsk and Kochina rivers. 


TASMANIA 


According to official reports’ the produc- 
tion of osmiridium from Tasmania is as 
follows : 


OsMIRIDIUM PrRopUCED IN TASMANIA, 1910-1918 


Troy Value 
Year ounces per ounce 

£ 2s. 

Raia 8 isthe ke eas Se 120 4 8 
EE hirtainiecd Se wah ia «secs oe a 271 4 7 
ARE ere eee Seen 778 — 2 
EA een ree re 1,261 9 10 
Ne Wii 5 14-514 5:8 eR aS oS 1,081 9 17 
ES err eer nr 247 6 8 
ener ere 222 8 11 
Ee rae ener 332 144 35 
| EE eee eae ee 1,606 7 18 


The production for 1919* is stated to be 
1,325.89 troy ounces, the output for the last 
quarter being estimated. 

Late in 1918 the price paid locally for 
Tasmanian osmiridium was reported at 
£14 to £15 an ounce, but apparently it 
rose during the Summer so that as much 
as £33 an ounce was reported as paid 
during the later part of 1919. Tasmanian 
osmiridium has apparently been purchased 





1Russian Economic League (Woolworth Build- 
ing, New York City) Bull. 8, p. 6, December, 1919. 

2 Brown, Campbell, R review of the osmiridium 
mining of Tasmania: Tasmania Sec. Mines Rept. 
for 1918, pp. 133-144, 1919. , 
eee Td. and Min. Standard, vol. 63, Jan. 1, 
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on a very irregular basis. It would seem 
that purchases based on iridium content 
might be more satisfactory, as the iridium 
content of the osmiridium from various 
localities ranges from 33 to 58 per cent. 

The principal osmiridium fields are on 
Savage River, Jones Creek, Mount Stewart, 
and Wilson River, in northwestern Tas- 
mania. The Mount Stewart field was dis- 
covered in 1917 and much rich ground was 
worked out. Deposits in Castro Valley 
appear to hold considerable promise. Work 
in this field is limited in the Winter season. 
when water is available. The Savage River 
district can be ‘worked only in the dry 
period of Summer. 

An investigation of the osmiridium fields 
of Tasmania is planned for 1920 by the 
Geological Survey of Tasmania. 


BRITISH GUINEA (PAPUA) 


Brown’ states in his report that the 
placers of Papua (British New Guinea) 
may outrival the Tasmania placers as pro- 
ducers of osmiridium. Little detailed in- 
formation is available concerning the geol- 
ogy of Papua, though it is known that there 
is much serpentine on the island and that 
osmiridium has been found in the gold 
placers of the Lakekama district and the 
Yodda Valley. Labor is scarce in Papua, 
and living conditions are not of the best. 
It would appear that this is a possible 
source of iridium which should be investi- 
gated in view of the present shortage of 
this very necessary metal. 


Reference Works on Platinum 


The attention of those who are interested 
in the platinum industry should be called 
to two works of unusual value recently is- 
sued, 

Dr. Louis Duparc the noted European 
authority on platinum, has prepared an 
elaborate work on the geology, mining, and 
metallurgy of the platinum metals. This 
work, “Le platine et les gites platine 
féres de l’Oural et du monde,” from the 
press of the Société anonyme des éditions 
“Sonor,” 46 rue du Strand, Geneva, Switz- 
erland, was to have been ready March 1, 
1920, though the writer has not yet seen it 
in the United States. Undoubtedly Du- 
parc’s book will be well worth close study, 
for it represents the life work of an emi- 
nent scientist who has had ample opportun- 
ity to study his subject. 

Dr. james Lewis Howe, of Washington 
and Lee University, Lexington, Va., has 
brought his earlier bibliography’ up to date. 
Happily, the United States Geological Sur- 
vey was privileged to- publish this valuable 
reference book as Bulletin 694. This work 
will be particularly valuable to those who 
are interested in the chemistry of platinum 
metals, for it includes references to papers 
dealing with every phase of the platinum 
industry, wherever published, as well as 
author and subject indexes. 





1Brown, Campbell, op. cit. 
2Bibliography of the metals of the platinum 
group, 1748-1896: Smithsonian Misc. Coll. 1804, 
1897, 
[THE END] 





The E. A. Bliss Co., Meriden, Conn., has 
been granted a patent for a trade mark for 
combs manufactured of celluloid. 
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England’s Royal Plate 





With the many golden crowns toppled 
from royal heads through the great 
World War and the grand, unreplaceable 
gold and silver collections of Russia (Her- 
mitage and other treasures of the Czars) 
dispersed by the Bolshevik hordes, and the 
numerous lootings we will later learn more 
about from the palaces of Austria and 
Germany, the marvelous treasures of gold 
and silver masterpieces of Europe’s royalty 
must be enormously reduced. ‘The last 
remaining notable collection of royal plate 
of truly great proportions is, probably, 
that of the royal family of England. A 
glimpse of this majestic wealth makes tne 
reading and Lowes’ short description of 
the Windsor Palace treasures, given in 
his “Chats on Old Silver,” is worth repro- 
ducing in these pages. He writes: 

“Since the days of good Queen Anne the 
plate of Windsor has steadily increased, 
until now it is said to weigh no less than 
thirty tons, and is valued at £3,000,000 
sterling. It is kept in stone chambers with 
high vaulted ceilings, and the finest pieces 
seldom see daylight. A banquet in St. 
George’s Hall, however, means a full dis- 
play. Rows of gold dishes are arranged 
along the whole length of the table, the 
largest resting on silver-gilt eagles. The 
floral decoration of the table is not ar- 
ranged in ordinary cut-glass vases, but in 
vases of solid gold of various sizes, while 
a vine with grapes in gold takes us back 
to the time when the ancient Greeks and 
Romans had their palm-trees and singing 
birds, and the old Incas their gardens made 
and laid out with strees of solid gold. 
The Prince of Wales’ epergne occupies 
a place of honor, and St. George’s candela- 
brum, designed by Flaxman, shows the 
apples. of the Hesperides hanging among 
others, from the ceiling. The wonderful 
trophy captured at Seringaptam from Tip- 
poo Sultan in 1799, the head and paws 
of the tiger being covered with gold, is one 
of the show pieces at Windsor. Amongst 
the display of gold are sconces and candle- 
sticks, shields and dishes, cups of ivory 
and crystal, mounted with gold, huge wine 
coolers, salvers and vases, a_ tankard 
covered with ancient coins, and an urn, 
called the ‘Armada Urn,’ found in an ad- 
miral’s shop in 1588. Most of the mag- 
nificent plate was purchased by George IV. 
during his Regency and his reign. This 
king, although the most dissolute and 
shameless of the none too popular Georges, 
had better taste and judgment in art than 
any sovereign since Charles II. He really 
had a fine discrimination, and to him the 


- Royal Collection owes some of the finest 


Sevres in England.” C.. We 








The window of Evans & Sons’ jewelry 
store, 206 Genesee St., Utica, N. Y., was 
broken open during the night recently and 
a tray of 12 rings valued at less than $200 
were taken. The burglars were evidently 
frightened. before they had secured more 
than the one tray. The tray contained six 
gentlemen’s and six women’s rings with a 
variety of settings, including amethysts, 
garnets and sapphires. Detectives Hill and 
Doll were detailed to the case. 
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Precious Stones Produced in 1919 








A Report Prepared for “Mineral Industry.”* 
By Dr. George Frederick Kunz 
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(Continued from issue of Nov. 17.) 
D1aMOND MINING AND PRODUCTION 

Borneo.—The recent growth of the dia- 

mond-cutting industry in Great Britain has 
taken its rise from the enforced expatria- 
tion of a number of Antwerp diamond- 
cutters, and has been still further devel- 
oped by the establishment of schools for 
instructing in the art both English crip- 
pled soldiers and promising young ap- 
prentices. Before this change there were 
scarcely more than 30 English diamond- 
cutters, but now there are more than 500 
engaged in this work, both natives and for- 
eigners. Of course the larger number of 
them and the most expert are the Belgians, 
many of whom have elected to stay in Eng- 
land, where the opportunities for work are 
better than in Belgium or Holland. As 
London is the great mart for rough dia- 
monds, almost the entire world’s output 
now finding its way thither, there is every 
probability that the industry will be still 
further developed there as times goes on. 
This state of things is beginning to cause 
some uneasiness in Amsterdam, although of 
course the Amsterdam industry has escaped 
the hard fate which befell Antwerp. Still 
there is considerable apprehension that 
should diamond-cutting become more and 
more firmly rooted in England, the supply 
of rough diamonds available for Amster- 
dam may be greatly curtailed. 

For this reason, the Dutch are devoting 
much thought to the possibility of enlarg- 
ing the output from the Dutch possessions 
in Borneo. The diamond ‘deposits here 
have been worked for many years, both by 
native rulers, and later under the direc- 
tion of the Dutch authorities, but little or 
no effort has been made to improve upon 
the exceedingly primitive native methods. 
Returns for the five years, 1912-1916, give 
proof of the scant supply of this precious 
material that has been furnished in recent 
years by Borneo: 


DIAMOND OUTPUT OF BORNEO, 1912-1916 
Carats 





This makes, in all, 7,629 carats in five 
years. Indeed not enough diamonds have 
been found to furnish continuous work for 
the native diamond-cutters of Marapoera. 
However, the fact remains that diamonds 
are there, and it is just as true that those 
heretofore found are simply alluvial dia- 
monds, which must have been carried down 
by the streams from some so far undis- 
covered source or sources. Despite con- 
siderable urging by the President of the 
General Dutch Diamond Workers’ Union, 
the Dutch Government has refused to prom- 
ise any assistance to a private undertaking 
for the development of the fields, but it 
has engaged to a certain extent in the task 





*Reprinted’ from Mineral Industry, Vol. 28, by 
sourtesy of the McGraw-Hill Book Co. 


of investigating the region for possible 
“diamond pipes.” Could these be found, 
Great Britain might have in Holland a 
rival, on a small scale it is true, for her 
present diamond monopoly. It is said that 
a Dutch syndicate has been formed for the 
exploitation of the Borneo fields, and that 
large concessions of territory have already 
been acquired.* 

British Guiana—In British Guiana the 
number and weight of diamonds declared 
at the Department of Lands and Mines 
were as follows, the years running from 
April 1 to March 31, until 1915, when the 
returns are for the nine months April 1 
to December 31; after this the returns are 
given for the calendar years. We have sup- 
plied the average weight of the stones in 





thousandths of a carat. Weight 
Weight in 
Number of Weight in Thousandths 
Year Diamonds Carats of a Carat 
1901-1902....... 91,206 8,227 90 
1902-1903... ... 163,680 10,447 64 
1903-1904....... 164,315 10,742 65 
1904-1905......%. 175,400 10,619 60 
1905-1906....... 65,752 4,097 62 
1906-1907....... 65,903 4,661 71 
1907-1908....... 29,007 2,122 73 
1908-1909....... 63,161 5,618 88 
1909-1910....... 85,537 7,181 84 
PSUGISE ws. 00 26,467 3,035 115 
1992-1912... 00.0 78,683 7,648 97 
S9TBISIS . 006 0s 62,624 6,099 97 
WSUS-1914 0 00 os 93,752 11,110 119 
3914-1905. .'5.6 30% 100,522 13,716 136 
Apr. to Dec., 1915 19,461 3,678 184 
BC Seite stents 93,782 16,409 175 
re ee 102,957 17,908 174 
ic NOOR SO Eee 77,819 14,196 183 
1,560,028 157,513 101 


As may be seen there has been a marked 
increase in the average size of the Guiana 
diamond from 0.090 carat in 1902 up to 
0.183 carat in 1918, this average of nearly 
one-fifth of a carat being a reasonably high 
one. The exact figure means nearly 5% 
stones to the carat, while in 1901-2 there 
were 11 stones to the carat. However, 
quite a number of good-sized diamonds are 
found. 

In 1919 diamonds weighing 15,573 carats 
were mined, having a value of $401,518. ' 

Congo.—The diamond yield of the Bel- 
gian Congo for 1919 is said to have been 
275,000 carats, the average price being 
about $15 per carat, so that the total value 
of the yield can be set at nearly if not 
quite $4,000,000. These diamonds, like al- 
most all others, go first to the London mar- 
ket. The largest single stone found dur- 
ing the year had a weight of 13% carats. 
It is confidently expected that the year 1920 
will show still larger results. The figures 
for the five years 1915-1919 exhibit the 
steady growth of this production. 


DIAMOND OUTPUT OF THE BELGIAN 


CONGO Carats 
eh Sit LoeH ERS SS ee eevee ke 48,995 
PMO eis ln cco saa els a hak oe Oo Oe ee 53,940 
SOAR LEER Me eee ers 100,000 
1 ER aR Oe Bee SORE a PM Ye 164,420 
1 a ARIA, Sarena Wee nie Peaeae oe een ee 275,000 


1From report by J. Saomons in “Commercial * 
Holland.” 
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This gives for the five-year period an 
output of 642,355 carats. : 

In 1919, the Ferminiére company secured 
from the Kassai diamond fields a total of 
about 215,000 carats of diamonds. The 
sister company, “Diamang,” which operates 
in the southern part of this field, in the 
north eastern part of Portuguese West 
Africa, is also credited with an appreciable 
output. To the east and southeast of the 
Forminiére fields other companies are 
springing up and are engaging either in 
development or exploitation. The Beceka 
and the Kasai companies are regarded as 
the more promising of these.’ 

Southwest Africa—By the terms of an 
agreement between the Hon. H. C. Hull, 
ex-Minister of Finance of the Union of 
South Africa, and the leading German com- 
panies of the Southwest African depend- 
ency, all the rights of the latter have been 
acquired by a new British company, reg- 
istered at Cape Town as the Consolidated 


-Diamond Mines of Southwest Africa, Ltd. 


The share capital of this company is £3,750,- 
000, and it is stated that the German owners 
received £3,500,000 for their holdings. As 
a result of this transaction the new com- 
pany will be in possession of about 90 per 
cent of the diamond fields of the old Ger- 
man. province. The financial support of 
the new undertaking is said to be furnished 
by the Anglo-American Corporation of 
South Africa, and allied financial groups. 
Citizens of the United States have a sharé 
in the enterprise. 

The recovery of diamonds from beneath 
the sea at Luderitz Bay, in the former Ger- 
man Southwest Africa, is to be undertaken 
by one of the Rand companies, which has 
been granted a concession of certain of 
the diamentiferous areas by the Union of 
South Africa. Beneath the sands on one of 
the Pomona areas a conglomerate of lime 
and fine sand has been uncovered. The sur- 
face was hard, and beneath this the forma- 
tion became softer and friable. It is reported 
that from 100 loads of this conglomeraté 
as many as 65 carats of diamonds have been 
obtained. The appearance of the forma- 
tion indicates that it is simply the hard- 
ened ocean bed, and it yields, according to 
reports, diamonds of larger size than those 
heretofore found in the sands. They are 
said to be of a clear white hue, or white 
with a yellow tinge. To carry out the pro- 
posed dredging operations in the neighbor- 
hood of Possession Island, the new com- 
pany must erect a landing stage on the 
mainland. Considerable material for ex- 
ploitation of all the areas had been ac- 
cumulated by the old German company 
and is still available.” 


Union of South Africa—The total dia- 
mond production of South Africa in 1919 
was 2,588,017 carats, valued at £11,734,495 
($57,105,920 at normal exchange). The 
total sales exceeded the quantity mined, 
drawing somewhat upon accumulated stock. 
Thus diamonds weighing 2,647,288 carats 
were disposed of for £12,084,629, equivalent 
to $58,809,847 at normal exchange. The 
largest diamond output in any single dis- 
trict was in Kimberley, whence came l,- 


1Communicated by Dr. Sidney H. Hall, in letter 
of ‘Apr. 27, 1920. 

2Watchmaker, Jeweler, Silversmith and Optician, 
Aug., 1919, p. 1051. 
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396,733 carats worth £6,199,666 ($30,170,- 
675). First in grade, however, were the 
diamonds from the. Herbert district of the 
Cape Province, for though the yield was 
only 9,942 carats, the average value reached 
the exceptionally high figure of £17 2s. 5d. 

carat, or $83.76, a very high average 
for uncut stones. 

The total diamond product of the Union 
of South Africa, both alluvial and from the 
mines, for the years 1911-1919 is officially 
given as follows,’ the value in United 

_ States money and the value per carat be- 
ing computed (at normal exchange) for 


this report: 


THE JEWELERS’ 
donations to war funds, etc.; £150,000 of 
the total representing a special gratuity to 
soldier employes. 

The average number of carats of dia- 
monds found in each 100 loads, the value of 
each load, and the quantities of blue ground 
on the floors of the De Beers mines at the 
end of the fiscal year 1914 to 1919, are 
reported in the table below. 

The total quantity of blue ground on the 
floors June 30, 1919, was therefore 7,965,- 
483 loads, while on June 30, 1918, the num- 
ber of loads was 8,630,156. This shows a 
decrease during the year of 664,678, proving 
that fewer loads have been hoisted than 




















° Value 
Year Carats Value, Pounds Value, Dellars per Carat 

ees 4,891,998.55 £8,746,724 $42,565,932 $8.70 
I 28 os io aw slurs Acer reeaieese a 5,071,882.34 10,061,489 48,964,236 9.65 
Se eee 5,163,546.68 11,389,807 55,428,496 10.73 
Ee rs ole so oasis GW wictee alas 2,801,016.57 5,487,194 26,703,430 9.54 
NS oi sacoscvs io esiaie a iaianeie aerate 103,385.73 399,810 1,945,675 18.82 
No Se ws epraibncieslaeoiat 2,346,330.21 5,728,391 27,877,215 11.92 
NE et aria taids acide 2,902,416.51 7,713,810 37,539,256 12.93 
ere 2,537,360.16 7,114.87 34.624.500 13.64 
ES 5d 56si6 a6 “u's 0 Wile ip 9 Aw -8ca sn Siw 2,588,017.06 11,734,495 57,105,929 22.06 
28,405,953.81 £68,376,587 $332,754,660 $11.71 

The exceptional average for the small had been washed. The figures stating 


product in 1915 was due to the fact that 
these were almost, if not quite, exclusively 
“river stones,’ diamonds from the alluvial 
deposits, the average size of these stones 
being higher than those from the mines, 
and their average quality somewhat better. 

The thirty-first Annual Report of the De 
Beers Consolidated Mines, Ltd., that for 
the year ending June 30, 1919, reflects the 
continued prosperity of this great company 
at the present time. During the year, the 
receipts for diamonds sold, less the decrease 
in diamond stock taken at cost, amounted 
to £5,849,552 ($28,466,845 at normal ex- 
change), as against 4£4,327,648 ($21,060,- 
502) for 1918, an increase of £1,521,904 
(7,406,343 at normal exchange). Adding 
the value of the diamonds sold, and the in- 
terest on investments and other revenue 
(£408,205) to the balance of June 30, 1918, 
namely, £788,332, we have a total of £7,- 
046,089 ($34,289,792). After deducting ex- 
penditures amounting to #£2,335,881, there 
was left for taxes, dividends, etc., £4,710,- 
208 ($22,922,227). Of this, the Union of 
South Africa Income Tax absorbed £382,- 
380, to reserve for the Stabiliment of the 
Diamond Trade £398,798 was allotted, and 
the General Fund received £300,000. Among 
the preferred shareholders £740,000 was dis- 
tributed, after deduction of the dividend 
tax, this being equivalent to 37 per cent 
a share, while the 1,000,000 common (de- 
ferred) shares, were given £2,000,000 or 
80 per cent; the par value of each class 
of shares being £2/10. The expenditures, 
besides those for direct mining operations, 
and for interest on debentures and dis- 
bursements on account of farms, charges, 
etc., include £198,800 for expenses incurred 
in connection with the epidemic of influ- 
enza, and, under the heading “concession 
pay,” £165,642 for restoration of full pay 
to employes who agreed for a certain pe- 
tiod to work for less, £284,391 for salaries 
and wages of employes on active service, 
and for a “War Bonus” to all employes, 


——-—-— 


1So. Afr. Min. Eng. Jour., Mar. 6, 1920. 


“blue ground in sight,” June 30, 1919, are 
somewhat reduced from those given in 
the preceding report and make allowance 
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Additional (estimated) quantities beneath 
the level given above, are as follows: 


Number 

Mire of Loads 
Wesselton, between 980-ft. and 1,500-ft. 

MOCO Oe oni ha Pe ee wate ceane eras 22,000,000 
Pultfontein, between 1,000-ft. and 1,600- 

RU ROGER. <2 c5, Sate ha tcd ces kala 22,000,000 
Dutoitspan, between 750-ft. and 1,300-ft. 

REGGIO i aie cins cudtas tinet Beate eee ern 25,000,000 

69,000,000 


These are the same estimates as were 
given last year. 
(To be continued) 








Minnesota Farm Hand Arrested on Charge 
of Robbing Jewelry Salesman of Dia- 
monds Worth $1,200 


Cottonwoop, Minn. Nov. 18—A farm 
hand employed on a farm near here, is 
under arrest charged with the theft of a 
box containing six diamonds valued at 
$1,200 from a traveling jewelry salesman. 
He was arrested by the village marshal, 
John L. Nelson, as he was about to board 
a train. 

Accord'ng to the complaint, a salesman, 
traveling for a large eastern house, was 
passing through this section recently and 
had occasion to.stop at a farm house near 
here where a threshing crew was at work 
in the fields. He exhibited his stock of 








DE BEERS MINE 
Carats per 100 Value per Load. Loads of Blue Ground on the 


Floor at Close of Year. 


Loads. 
Potieret,» = aa ia aieciiosine weacmes ein oie een 48,396 
RRND) stent Aelwhine actinic eile eee era 48,396 
VON) S| 7 ee ae a pene apart ree. omer 48,396 
(0 S|) Se ne: = Smee € 48,396 
PORGIES, «haan csalasaderhiresdstra vas Rae one ena 48 396 
WESSELTON MINE 
1914-1915 26 9s. 9.29d. 3,448,845 
1915-1916 26 lls. 5.8d. 2,607 ,097 
1916-1917 Ze 14s. 6.22d. 2,752,386 
1917-1918 27 14s. 9.59d. 3,012,570 
1918-1919 24 16s. 9.55d. 2,390,735 
BULTFONTEIN MINE 
1914-1915 35 lls. 9d. 3,138,321 
1915-1916 40 15s. ‘I2.6d. 2,335,266 
1916-1917 38 17s. 9.94d. 2,665,777 
1917-1918 35 17s. 5.16. 3,134,861 
1918-1919 31 19s. 8.03d. 2,768,605 
DUTOITSPAN MINE 
1914-1915 20 13s. .8.45d. 4,341,900 
1915-1916 19 17s. 3.48d. 4,233,303 
1916-1917 19 20s. 3.94d. 2,411,618 
1917-1918 19 20s. 9.22d. 2,434,329 
1918-1919 17 23s. 9.22d. 2,757,747 








cor ground hoisted during the year, the de- 
crease being given in round numbers at 


2,500,000 loads. 


Number of Loads 
pate Le We 





(= en 
Mine June 30, June 30, 
1918 1919 
De Beers—- 
Above 2,040-ft. level..... 2,750,000 2,750,C00 
Kimberley— 
Above 3,520-ft. level..... 2,000,000 2,000,000 
Wesselton— 
Above 980-ft. level....... 11,000,000 10,000,000 
Bultfontein— 
Above 1,000-ft. level..... 7,000,000 6,000,000 
Dutoitspan— 
Above 750-ft. level...... 12,000,000 11,500,000 
34,750,000 32,250,000 


jewelry at the place and some time after 
his departure discovered that a box con- 
taining six diamonds valued at $1,200 was 
missing from his sample case. 

The authorities were notified and after 
an investigation suspicion rested on the 
farm hand. His arrest was delayed until 
he attempted to. leave the town, to permit 
the gathering of additional evidence. When 
he started to go the police acted. 








The business of the Furst Store, Ince., 
Jersey City, N. J., has been taken over by 
Ross Store, Inc. 
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“Wheeler Workmanship 


(iv) 








3038 3552 


Rings of Character 


We are showing an unusual assortment of plati- 
num rings with Emerald cut, Navette cut and odd 
shape diamonds all mounted in the most attractive 
designs in platinum. 


The Wheeler standard of excellence is shown in 
every piece — prices are absolutely right, being 
figured on present-day costs. 


Why not send to us when you need diamond 
jewelry of character. We know we can satisfy 
the most critical buyer. 


Hayden W. Wheeler & Co., Inc. 
2 Maiden Lane New York 
Factory: 72 Spring Street 
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Canadian Imports of Clocks, Watches, Jewelry and Gems. 





Toronto, Can., Nov 
gives the value of imports for home cons 


follows: 


17.— The monthly report of the trade of Canada for August 
umption in the jewelry and allied trades as 


Five Months 


Month of August Ending August 
a 8 






































¢ et 
1919, 1920. 1919, 1920. 
Dollars. Dollars. Dollars. Dollars. 
Ss De PET PRET ok te oe ce United Kingdom . 697 2,189 4,412 4,239 
Clocks ..- +++: United States ....... 77,402 54,229 270,236 343,912 
DROS: ccrineuseweety«64edeeu rer 1,087 1,413 
DE ein watutsinile 204 408 705 4,295 
Othe? COUBITIER .6.0.066 csc2025 2,041 60 6,586 
(i. re 78,303 58,867 276,500 360,445 
4 ‘atch keys, clock movements 
~ poy ae. ee ee United Kingdom .... 23 923 166 2,201 
an ' United States ....... 2,983 12,608 14,796 80,545 
TR se catia cimmislanwneme. Sbasaea “Weewnce - Meacmicns 
OUR COURITIOR 6.005:6 cnceias 345 5 373 
5. ee rae 3,096 13,876 14,967 83,119 
Ba aeaoas United Kingdom 463 198 1,363 ‘1,673 
ee Aaa s SER STEN OR TES United States ....... 1,626 5,950 5,283 12,048 
Switeerland << os.cees 6,604 12,125 18,517 68,190 
Other COUNTIES 6556.60. ccccecs 130 926 2,508 
TOU 665-666 e00% 8,693 18,403 26,089 84,419 
Watch actions and ang — _ 
thereof, finished or unfinished, includ- . , 2 
: ct Alas By | iS eae United Kingdom ... 882 586 4,149 5,377 
one ee United States ....... 82,055 84,696 399,966 373,647 
UMMM. -y.corpiiadisin tess 356 9,267 356 21,586 
SWIURETIANE: 06.6000 51,745 109,053 286,874 593,556 
CURE? COUNTION. 6605 cccccee Oe 139 
ys)” ne ee ae 135,038 203,741 691,345 994,305 
f, finished 
Watch eases and parts thereof, fined 4 Kingdom voce oso i ee ee 
United States: <<a secs 18,777 18,890 76,017 85,246 
Switzerland ......... 3,366 11,153 27,288 56,099 
Other covntries...... 237 6 240 1,582 
TOMNO. esicnnanesx 22,380 30,222 104,305 143,990 
Jewelry, 1.0. P. sseeeceeseeeeeeee Mastoins «United Kingdom .... 3,160 38,198 9,999 115,064 
United States ....... 82,742 70,554 367,912 373,670 
PIGGOE side siccegsnans 669 9,369 10,467 68,578 
FORGOS ccieeic Gaisevasns 1,304 2,215 6,365 16,720 
Other countries...... 18 2,552 392 8,573 
ROU: o:sNiondaaes 87,893 122,888 395,135 582,605 
Electro-plated ware and gilt ware, n.o.p. United Kingdom ... 3,945 53,183 15,947 162,543 
United States ....... 15,693 23,234 91,005 90,492 
PEMNOe> 6 cdKacwuweses 26 945 875 5,548 
Other countries...... 7 29 122 204 
MLE ccacsawons 19,671 77,391 107,949 258,787 
Sterling or other silverware, n.0. p..... United Kingdom .... 2,802 34,539 18,667 150,867 
United States ....... 8,253 4,580 28,297 42,849 
ENE) ev Caewbbs 0k aKKaaes 382 932 2,606 
Other coutitries...600 sacsees ree 891 
| 11,055 40,006 47,896 197,213 
Manufactures of gold and silver,n.o.p. United Kingdom .... 626 5,635 1,272 27,738 
United States ...... 15,388 13,700 46,141 56,380 
PROS cciccndeseciwe 33 134 500 5,174 
Other countries...... 25 88 67 2,342 
Precious stones and imitations thereof, TOME bePececure 16,072 | 19,557 47,980 91,634 
not mounted or set, and pearls and imi- 
CHORE CROTOOE 6.0.5 :6.0:608 0000 002i0ewes United Kingdom .... 120,349 2,043 158,275 183,236 
United States ...... 14,378 19,502 42,402 74,809 
Bi HIHGA cnkcaes caceces: sddgans STAGE - vocchies 
DOOD sicd ace ceases 5,663 22,786 35,923 113,741 
CUE uiccicerinee SCORER senecus 1,296 8,029 
i” eee 353 2,794 1,577 7,390 
LS ee Ree 2,508 8,519 6,038 27,065 
SWHBOTIIOR sccekicsee Kieeeus a sénewne 2,040 
OSs COUNTERS 66:0. 6:6. s6K0000 Coe) saweees 2,132 
TO scabeensus 143,251 56,424 272,904 418,442 








The firm of Harry Minnett, Inc., has filed 
application for a charter to engage in the 
jewelry business at Memphis, Tenn. The 
capital stock of the new firm is $50,000 and 
the incorporators are: Harry Minnett, H. 
A. DeVoux, J. R. Crowe, Phil M. Canale 





and Lee L. Cole. Mr. Minnett, who for 
many years has been connected with many 
jewelry firms in Memphis, will be at the 
head of the firm. He is now absent from 
the city buying stocks preparatory to the 
opening of the establishment. 
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Albany Retail Jewelers Again Honor “Live 
Wire” Association Worker 


AtBany, N. Y., Nov. 17.—Members of 
the Retail Jewelers’ Association held 
their regular meeting last Friday evening, 
at which time Edward Mix was unani- 
mously re-elected president of the associa- 
tion, Bert Miller, vice-president, and Carl 
F. Mende, secretary. 

President Mix has for years been an 
enthusiastic association worker, and not 


only was he instrumental in forming the 





EDWARD MIX, RE-ELECTED PRESIDENT OF THE 
ALBANY RETAIL JEWELERS’ ASSOCIATION 
local organization years ago, but has done 
a great deal to keep it active. He has 
given of his time and money freely for 
the work and has been active in the pass- 
ing of laws that have been of great value 

to other jewelers in the State. 

Frederick P. D. Jennings, a member of 
the association, is the president of the 
New York State Retail Jewelers’ Asso- 
Ciation. 








Death of Hyman Engelbach 

PHILADELPHIA, Pa. Nov. i7.—Hyman 
Engelbach, a jewelry dealer, died Nov. 11 
at the University Hospital. He was 50 years 
of age and was well known as a member 
for many years of the B’Rith Sholom Lodge 
and in the jewelry trade. His place of busi- 
ness was at his late residence, 258 S. Cecil 
St. 

He is survived by his widow, Mrs. Clara 
Engelbach, and five children, a_ brother, 
David Engelbach, 5118 Parkside Ave., and 
three sisters, Mrs. Anna Schmerer, 5110 
Parkside Ave.; Mrs. T. Richter 6119 De- 
Lancey St., and Mrs. Rose Umgar of New 
York. The funeral services were held at 
1 o’clock on the afternoon of Nov. 12 from 
his late residence. 








A voluntary petition in bankruptcy has 
been filed at the Model Jewelry Store, con- 
ducted by Chas. M. Davis, at 414 E St. 
San Diego, Cal. 





90 


THE JEWELERS’ CIRCULAR November 24, 1999 








Established 1866 






QQ 
\\ 
SSS RAN 
WY WA, UY 
YX ON 
WN 
\ WY 


Importers 


170 Broadway, cor. Maiden Lane, New York 
AMSTERDAM: 2 TULP STRAAT CUTTING WORKS: 29 GOLD STREET 


























Importers/ Pearls= 


Parts | 170 Broadway 


London Cor Maiden Lane 
Amsterdam New York, 




















GEM STONES 


GOODFRIEND BROS. 


A 
LARGE SELECTION 
OF 


Ly, 9-11-13 Maiden Lane, NEW YORK, N. Y. 
415* Rue de Chateaudun 
| Paris, France 


D, 





























November 24, 1920. 


THE JEWELERY’ 








——— 
ee 


The Taxation Problem and the Way Out 





Summary of an Address Delivered by M. D. Rothschild, Chairman of the 
Business Men’s National Tax Committee, Before the Boston 
Chamber of Commerce 




















_——— 

Boston. Nov. 18.—Meyer D. Rothschild, 
president of the American Gem & Pearl 
Co., New York, and chairman of the Busi- 
ness Men’s National Tax Committee, ad- 
dressed the members of the Boston Cham- 
ber of Commerce at their luncheon at the 
Copley Plaza today. M. N. Smith, of the 
Smith Patterson Co., and Henry: R. Ar- 
nold, of D. C. Percival & Co., were spe- 
cially invited to the head table to meet 
and hear Mr. Rothschild. The subject of 
Mr. Rothschild’s address was “The Taxa- 
tion Problem and the Way Out.” 

He spoke substantially as follows: 

“Our organization has made an intensive 
study of the present tax laws (the Revenue 
Act of 1918) and has formulated a com- 
plete program of taxation which will fur- 
nish the government with ample funds, will 
greatly reduce the burden of taxation which 
the consumer is now staggering under, and 
will be simple of administration. 

“We believe that taxation is primarily a 
business proposition and that the time has 
arrived when the business men of. this 
country should apply their business knowl- 
edge, training and experience to this big 
business of furnishing the government the 
huge sums of money which will be required 
for some years to come, but furnishing it 
in a business-like manner, on business 
principles. 

“We are advocating the repeal of the 
Act of 1918 and substituting therefor: 


“First, a small gross sales turnover tax 
in lieu of all other business taxes. This 
would do away with the normal excess 
profits, capital stock, stamp and all excise 
and other special taxes. It is estimated that 
such a tax, if levied on every turnover or 
operation of business, would yield at one 
per cent. sums ranging from $6,720,000,000 
estimated by the tax committee of the Na- 
tional Association of Manufacturers, and 
$5,000,000,000 by Roger S. Babson, to 
$1,700,000,000 estimated by Joseph S. Mc- 
Coy, government actuary. Our committee 
believes that $3,000,000,000 would be a con- 
servative estimate of the annual yield of 
such a tax. 

“Second, increasing the_ special exemp- 
tions of persons of small incomes from 
$1,000 and $2,000 to $2,500 and $5,000, with 
additional liberal exemptions for children 
under 18 years of age and for dependents. 

“The decreased purchasing power of the 
dollar and the fact that people of small 
means must spend most of their income for 
rent, clothing and food, is a sufficient rea- 
son for making this change. 

“Third, we suggest that the higher sur- 
taxes on personal incomes be reduced to 
the point where persons of great wealth 
will find it possible to retain their capital 
in taxable securities. 
surtaxes are driving capital from business 
and public service investments into non- 
taxable bonds, with the result that very 
tich men are being practically exempted 


The present higher- 


from personal income taxation. The Gov- 
ernment loses revenue, business suffers for 
want of the diverted capital and the very 
class of people who should pay personal 
income taxes are wholly or partly ex- 
empted; $14,075,000,000 of non-taxable se- 
curities are in existence in this country 
and new issues appear daily. 

“The present heavy business taxes, like 
all other business expenses, are necessarily 
included in the costs. It is childish to 
argue, as some economists are doing, that 





BUSINESS 


CHAIRMAN 
MEN’S NATIONAL TAX COMMITTEE 


M. D. ROTHSCHILD, 


bisiness does or can absorb these substan- 
tial taxes. Our present business taxes, 
pyramided from one dealer to another, who, 
in turn, must add his own heavy taxes, 
finally land on the consumer. 

“The Department of Justice, investigat- 
ing the causes of the high cost of living, 
came to the conclusion that 23.2 per cent. 
of the selling prices of necessaries of life 
was the result of accumulated business 
taxes. 

“Our plan contemplates the passing along 
of the one per cent. sales and turnover tax 
to the consumer, and a number of careful 
computations made by manufacturers and 
dealefs clearly show that the pyramided one 
per cent. tax, where there are five or six 
turnover or operations, will rarely exceed 
2% to 3 per cent. of the final price to the 
consumer. 

“Some of our tables show the following: 
Sugar, 2.74 per cent.; bread, 2 per cent.; 
pork, 2%4 per cent.; beef, 2%4 per cent.; 
men’s clothing, 2.61 per cent.; overalls, 2.47 
per cent.; service gloves, 2.8 per cent; rub- 
ber tires (11 operations), 2.26 per cent.; 
farming implements and machinery from 
ore and trees to consumer, 3 to 3% per cent. 

“The administration of gross sales or 
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turnover tax is simple; and, as only a mer- 
chant’s sales book or cash register slips 
need be checked, there is comparatively lit- 
tle work for the Internal Revenue Depart- 
ment to do and practically no chance for 
the taxpayer to evade paying his just dues 
to the government. 

“Former Tax Commissioner Roper said 
that the government is spending $25,000,000 
annually to collect taxes, but the taxpayers 
are forced to pay $100,000,000 annually for 
expert advice on making tax returns. This 
is little short of a scandal; and the Busi- 
ness Men’s National Tax Committee is car- 
rying on an educational campaign among 
the business men, the farmers and the work- 
ers of the country, in order that when 
Congress convenes in December there will 
be a united demand for immediate and 
thorough-going tax reform. 

“Section 214 (12) (a) and Section 234 
(14) (a), applying to partnerships, sole 
traders and corporations, were clearly in- 
tended to provide relief for business tax- 
payers by reason of an anticipated break 
in value of raw materials and manufac- 
tured goods. 

“These sections limit the remedy to the 
years 1918 and 1919 and do not furnish 
any relief to the unfortunate business men 
who inventoried their raw materials and 
manufactured goods at cost, or market, on 
Dec. 31, 1919, showing a very substantial 
profit upon which they pay heavy taxes in 
1920, when all this profit has disappeared 
by reason of the very heavy break in prices 
of their inventories since Jan. 1, 1920. 

“We urge Congress to remedy this grave 
injustice by immediately, upon reassembling 
in December, passing a bill to extend in- 
definitely the provisions of sections 214 and 
234, which will permit business men to file 
claims in abatement of heavy taxes on profits 
which were never realized. 

“We believe our plan will furnish all 
revenue needed, will greatly reduce the cost 
of living, and will relieve the business men 
and the government of the intolerable bur- 
den of the recent complicated and inequitable 
tax laws.” 








Death of Riley Whitney 


EVANSVILLE, Ind., Nov. 20.—Riley Whit- 
ney, who for many years conducted a retail 
jewelry store at Petersburg, Ind., died a few 
days ago at his home at Farmersburg, Ind., 
after a short illness. 

He retired from business at Petersburg a 
few years ago and is survived by two daugh- 
ters, both of whom live at Petersburg. 

The body was taken to Petersburg for 
burial. Mr. Whitney was well and favor- 
ably known to the jewelry trade in southern 
Indiana. 








The jewelry firm of A. Bergeda & Bro., 
on Nov. 9, observed its 14th annual open- 
ing. The store was a mass of gift flowers. 
At 10 o’clock, patrons and friends began 
to call and crowds visited the store all 
day. A special attraction was a magni- 
ficent display of diamonds. The Bergeda 
brothers were assisted in receiving visitors 
by their nieces, the Misses Bergeda, Misses 
Helen Roth, Miller, Hanahan and Mesdames 
Bergeda and S. George Cochrane. Boxes 
of bonbons were handed to each guest on 
arrival. 
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November 24, 1920. 


SECURITY ALLIANCE 


Members Accepted and Awards Or- 
dered Paid at Monthly Meeting of 
Executive Committee. 
lar monthly meeting of the 
oe i qumnenltter was held on Friday, 
12, the following members being 
resent: President Sloan, Chairman Butts, 
Vice-presidents Champenois and Bowden, 
Treasurer Karsch, Secretary Noyes and 
Messrs. Alford, Brown, Gough, Wormser, 
Abbott and Stern. 

The following new members were ac- 
cepted: Class A—Vasel &. Vass Co,, 
Centralia, Mo. ; M. M. Hoyal, Scott City, 
Kans.; D. E. Johnson, Haskell, Okla. ; 
Melvin J. Parkhurst, Corry, Pa.; Dietrich 
& Jacobsen, Fullerton, Cal.; J. B. Powell, 
Asheville, N. Car.; E. E. Johnson & Co., 
White Salmon, Wash.; R. F. Goodenough, 
Lincoln, Cal. ; Frank D. Clement, Brevard, 
N. Car.; A. P. Wood, Kirklin, Ind.; Bouer 
& Goldstein, Chicago; Geo. D. Parr, Tor- 
rance, Cal.; C. M. Struss, West Hoboken, 
N. J.; C. W. Kent, Woodburn, Ore.; James 

H, Bell’s Sons, Tarboro, N. Car.; Gray & 
Lerfald, Silverton, Ore.; Charles Teper, 
Clairton, Pa.; K. Vincent, Hartford, Conn. ; 
W. H. Goodfellow, Barre, Vt.; S. A. Wise, 
Mitchell, S. Dak.; T. J. Betters, Pittsfield, 

$s. 

Chis B—Lee W. Rowland, Fulda, Minn. ; 
New Optical & Jewelry Co., Carey, O.; 
Alexander Jewelry Co., Cleveland, O.; 
Walter L. Steffen, Kenton, O.; Max Mayer, 
Lorain, O.; Freed’s Jewelry and Loan Co., 
Marion, O.; Sam Schupack, Toledo, O.; 
C. S. Moore, Willard, O.; J. B. Fronts, 
Clinton, S. C.; W. N. Rose, Waco, Texas ; 
Skillman Van Cott, Mt. Vernon, Wash.; 
Glenn C. Parker, Tracy, Minn.; M. A. 
Furlong, Reedley, Cal.; Mrs. A. Scholandt, 
Columbus, Tex.; Fred A. Elliott, Sidney, 
N. Y.; Scribner & Loehr Co., Detroit, 
Mich.; H. J. Winter, Klamath Falls, Ore. ; 
A. B. Correll, Spartanburg, S. Car.; A. 
Wagner & Bro., Monroe, Mich.; Maneli 
Bros., Detroit, Mich.; Nathan Klein, Spring- 
field, O.; Zitsman Bros., Springfield, O.; 
M. D. Hohenstine, Columbus, O.; Sidney C. 
Howard, Columbus, O.; E. W. Kleinlein, 
Columbus, O.; Hessenauer & Sons, Colum- 
bus, O.; C. E. Hayden, Ada, O.; Timothy 
Norton, Armour, S. Dak.; M. J. Swedlund, 
Tracy, Minn.; B. F. Russell, Galena, Kans. ; 
George Grunberger, Stamford, Conn.; W. T. 
Austin, Kellogg, Ida.; Frederick Schluter, 
New Orleans, La.; Edward H. Alich, Cin- 
cinnati, O.; Louis E. Dornseifer, Cincin- 
nati, O.; M. Mayer & Bro., Cincinnati, O. ; 
Arnold Wiegand, Cleveland, O.; Geo. R. 
Clark, Dayton, O.; C. H. Creighton, Frank- 
lin, O.; F. B. Cary, Lebanon, O.; R. T. 
Welling, Lockland, O.; Charles Zechman, 
Miamisburg, O.; Hulen & Thomas, Cen- 
tralia, Mo.; W. W. Letson, Fayette, Ida. ; 
Nalpac-Throne Co., Harrisburg, Pa.; United 
Jewelry Co., Cincinnati, O.; G. E. Bradley, 
Kenton, O.; S. M. Dotterer, Leipsic, O.; 
W. T. Tunningley, McComb, O.; Samuel 
Shapiro, Cincinnati, O.; George G. Rekart, 
Cincinnati, O.; Peoples Loan Office, Cin- 
cinnati, O.; Natl. Jewelry Co., Cincinnati, 
0.; Favorite Loan Office, Cincinnati, O.; 
Tiffley’s, Cincinnati, O.; Stanley Fred 
Sturgis, Union City, Pa.; Charles D. Hunt, 
Twin Falls, Ida.; Wilson Jewelry Store, 
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Buhl, Ida.; R. E. Church, Canon City, 
Colo.; J. F. Mills, Ashdown, Ark.; Max 
W. Wien, Irvington, N. J.; Leo G. Koelker, 
Ludlow, Ky.; P. Dormsey & Co., Cincin- 
nati, O.; Gus B. Dorsel, Cincinnati, O.; 
Keagy Watch Repair ‘Service, Cincinnati, 
O.; Klein Bros. Co., Cincinnati, O.; 
Knoebber & Christ, Cincinnati, O.; J. P. 
Knight, Cincinnati, O.; Mecklenborg & Ger- 
hart, Cincinnati, O.; Six Michaelson Bros., 
Cincinnati, O.; Savin’s Liberal Loan Office, 
Cincinnati, O.; Alexis A. De Moisy, Madison- 
ville, O.; William A. Effler, Mt. Healthy, 


O.; E. L. Montgomery, Chappell, Neb.; - 


Albert H. Rolef, Cincinnati, O.; H. S. 
Mowrer, Rocky Mount, N. C.; Morris P. 
Silver, Minneapolis, Minn.; Carl Koella, 
New Haven, Conn.; Harry Scher, Little 
Rock, Ark.; Wm. J. Schoeffler, Pittsfield, 
Mass.; Lakeland Jewelry Co., Lakeland, 
Fla.; L. J. Rad, West New York, N, J.; 
L. R. Dillingham, Malden, Wash.; David 
M. Hensley & Son, Decatur, Ind.; Lincoln 
Jewelry Store, Indianapolis, Ind. 

The following were transferred from 
Class A to Class B: R. L. Senift, Osmond, 
Neb.; Sherman W. Rauch, Itasca, Tex.; 
Blackfoot Jewelry Co., Blackfoot, Ida. 

During October there were four safe 
burglaries, amounting to $119,768, none of 
which were members of the Alliance. 
Twelve store burglaries amounting to 
$9,510 were reported, five of which were 
members whose losses were $450. Twenty- 
one window smashing cases were reported 
involving a loss of $2,363, and including 17 
members whose losses were. $1,763. In 
two cases arrests were made and goods re- 
covered. Thirty sneak thefts aggregating 
$20,447 occurred. Twenty-three were mem- 
bers whose losses aggregated $11,160. In 
three cases arrests were made and goods 
recovered. Four hold-ups amounting to 
$64,000 occurred. Three were members 
whose losses were $63,000. 

The secretary reported a membership of 
1,804 in Class A and 5,441 in Class B, 75 
new members: having been received since last 
meeting. 

The following rewards 
paid: 

For the arrest and conviction of Charles Bau- 
mann, a 15-year-old boy who smashed the show 
window cf the Hart Jewelry Co., New Orleans, 
La., on Oct. 14, and stole $289.50 worth of prop- 
erty. This boy, having been connected with a 
number of similar crimes, was suspected by the 
police and arrested with three watches and a valu- 
able brooch in his possession, practically all the 
rest of the property was recovered from a confed- 
erate and in pawn shops, and the boy sent to the 
reform school for an indefinite period, the reward 
being paid to Capt. D. B. Jackson. 

For the arrest and conviction of Frank Dugan, 
sneak thief, who ran out of the store of the 
Western Associated Jewelers, Omaha, Nebr., on 
Aug. 30, with three diamond rings at which he 
had been looking, taking advantage of the clerk, 
Carl Albright, whom he asked for a ring at the 
other end of the store. The clerk gave chase and 
the thief was collared by Herbert J. Connell, an 
attorney of the Street Railway Co., and the rings 
were found on the ground where they had been 
dropped. On conviction a sentence of from one 
to seven years in the penitentiary was imposed 
and the reward is being paid to Albright. 

For the arrest and conviction of Ernest Brown, 
who smashed the show windcw at the store of 
Charles A. Tappe, Bloomington, Tll., on Dec. 15, 
1919, and stole about $575 worth of watches, rings 
and other jewelry. The thief was caught by 
Detective Sergeant Ostrom while robbing a tailor 
shop, and, while in jail he confessed to the crime 
at the store of Mr. Tappe, and tcld where he 
had disposed of the property but the police were 
un ble to recover it. On conviction a sentence of 
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from one to 14 years in jail was imposed, the 
reward being paid to Detective O. and Novacek. 

For the arrest and conviction of Jos. Oliver and 
Olidilan Medina, two half breed Indian sneak 
thieves, who came in the store of Robt. Gebert, 
Camden, N. J., on April 3, and asked to see some 
gold lockets. After looking at them for some 
time they prepared to leave when Mr. Gebert dis- 
covered a locket missing and lIccked the door to 
prevent their escape. During this time they 
secreted the locket between two show cases, 
where it was found later. Mr. Gebert then tele- 
phoned the police, and on conviction these thieves 
were sentenced to six months in the county jail, 
the reward: being paid to Police Officer Howard 
H. Pike and P. R. R. Officer Brunett. 

For the arrest and conviction of Samuel Cotton, 
a sneak thief who attempted to steal a diamond 
ring worth $250 and a small diamond pendant 
valued at $150 from the store of Reagan-Kipp 
Co., Boston, Mass., on Sept. 27, by snatching. 
them from the show case and running out of the 
store. He was pursued by Charles Reagan, a 
clerk, who caught him and turned him over to the 
police. Upon conviction the thief was sentenced 
to six months at hard labor on Deer Island; the 
sentence, however, was afterward suspended and 
Cotton placed on probation. The reward was paid 
to Inspector Ryan, Patrolmen Downey and Leavitt 
and the clerk, Charles Reagan. 

For the arrest and conviction of George Love, 
alias “George Washington,” sneak thief, who suc- 
ceeded in stealing several articles of jewelry worth 
$200 from the store of J. J. Weinfurter, New Or- 
leans, La., March 17. The picture of the thief 
was identified, having been arrested previously 
for similar crimes, and after search by the Pinker- 
ton Agency, acting on behalf of the Alliance, and 
the police, he was located in a pool room, con- 
fessed the crime and gave information by which 
a large part of the stolen goods was recovered. 
On conviction he was sentenced to not less than 
eight or more than 10 years in the penitentiary, 
and the reward is being paid to Detectives Delmar 
and Ford. 

For the arrest and conviction of Henry MclLel- 
lan, alias Herbert M. Rothery, a notorious sneak 
thief with a long criminal record in this country 
and England, who stole jewelry valued at nearly 
$1,500 from A. H. Fetting Jewelry Mfg. Co., 
Baltimore, Md., part of which was recovered. 
This thief was constantly traveling about the 
country, robbing jewelers, sending the stolen prop- 
erty to a woman in Baltimore, who pawned or 
sold it and remitted the proceeds to him. She 
was arrested in a pawn shop with one of the arti- 
cles stolen from the Fetting Company, and the 
arrest of the thief followed. Numerous pawn 
tickets were found, through which jewelry valued 
at over $4,000 was recovered which had been 
stolen in all parts of the country. Upon convic- 
ticn a sentence of three years in the penitentiary 
was imposed and the reward is being paid to 
Detectives Kratz and Kahler. 

For the arrest and conviction of Grace Rogers, 
sneak thief, who stole a wrist watch valued at $27 
from the store of the Macey Jewelry Co., San 
Francisco, Cal., June 29. Stimulated by the 
reward offered by the Alliance, the police were 
active in their efforts to capture this thief, and 
she was arrested in the store of the Gensler & 
Lce Co., where she was acting so suspiciously they 
informed the police. Detectives found that she 
had visited the stores of the Edwards Jewelry Co., 
Harry Harris, Radke & Co., and Levy & Blair, 
in some of which she succeeded in getting other 
articles. She made a full confession and all of 
the stolen property was recovered. On a plea 
of guilty this thief was placed cn probation for 
three years, the reward being paid to Detectives 
Proll and Riehl. 

For the arrest and conviction of James Arm- 
strong, who came into the store of F. J. Heintz, 
Lexington, Ky., May 5, asking the privilege of 
washing his hands, which was allowed. On his 
return he began talking about buying a diamond 
for his wife. He suddenly drew a revolver from 
his pocket and shouted “Hands up.” Mr. Heintz 
did not comply, and three shots were fired, one 
barely grazing his arm. The thief then ran out 
of the store with Mr. Heintz pursuing him, 
although he had no gun. Chief of Police Reagan 
was near by, and when Mr. Heintz called out 
“Catch that man,” he obeyed the order and caught 
the thief without resistance. The thief had on a 
belt containing 10 small saws, a diamond valued 
at $350 and a set of brass knuckles, besides a .32 
calibre revolver. Upon conviction a sentence of 
10 years in the State penitentiary was imposed, 
the reward being paid to Chief of Police Reagan. 
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GATTLE & HUNTER 


9-11-13 Maiden Lane, New York 


Importers of 
Pearls, Diamonds and Other Precious Stones 
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Marchand Bros. & Co. 


88 University Place 
New York 


Telephone Stuyvesant 7641-2 


Paris, 17 Rue Marguerite 
London, 22 Holborn Viaduct 
Amsterdam, 32 Sarphatistraat 











CROSSMAN COMPANY 


Makers of Artistic Pearl Jewelry 


Oriental Pearl NecKlaces 
Seed Pearl NecKlaces 
Baroque Pearl Ear Studs 


3 MAIDEN LANE NEW YORK 

















November 24, 1920. 
po YOU RECOGNIZE HIM? 


4 rgh Police Say That Albert Best, Jr., 
pa Here for Passing Worthless 
Checks Is Wanted in Many Cities 


PirrspuRGH, Pa., Nov. 18—It has de- 
veloped here that the man known as Albert 
Best, Jr. alias “Charles Singer,” alias 
“Bert Williams,” alias “Jack McWilliams, 
arrested by Detective Edward McGough on 
a description sent out by the police of other 
cities and who was taken to Harrisburg 
last week where he 1s wanted to answer a 
charge of passing a $700 check ona jeweler 
there in the purchase of a diamond ring, 
was getting ready to make a “clean-up 
here, as he is said to have confessed to 
the police he had done in other cities. 

“Jack McWilliams” was the name signed 
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Best is described as being over 6 feet in 
height and as making a very good appear- 
ance, consequently he had little trouble in 
getting the confidence of his victim. 








HELD FOR TRIAL 





Man Alleged to Have Passed Bogus Checks 
on San Francisco Jewelers Arrested 
in Reno, Nev. 


SAN Francisco, Cal., Nov. 17.—Owing to 
excellent memory for faces, possessed by 
Ed. Kelton, a Wells Fargo detective, 
James Calvert is now in the city jail in 
San Francisco. 

Calvert worked for two days as sales- 
man for Leon A. Lazarus, 711 Market St. 
It is alleged that he managed to obtain a 














ALBERT BEST, JR., ALIAS “SINGER,” UNDER ARREST FOR PASSING WORTHLESS CHECKS 
ON JEWELERS 


to the Harrisburg check which was the 
cause of the man’s undoing. Although Best 
or “Singer” is only 19, according to his 
own statements, he readily passes for a 
man of about 35, as he kept his little light 
mustache darkened and this, the police say, 
helped to make him look older than he is. 

According to Capt. of Detectives, Clyde 
Edeburn, of the Pittsburgh Detective 
Bureau Best operated at New Orleans 
where he was arrested on a charge of em- 
bezzlement and had worked his way from 
Montreal, Can., to Pittsburgh, stopping at 
places enroute from that point. He is 
alleged to have represented himself as an 
actor and wore good clothes and a big fur 
collared overcoat, which also gave him the 
appearance of being prosperous. He was 
always in a hurry, too, which in some places 
helped him put over his trick. 

Detective McGough, of the Pittsburgh 
bureau, says a half dozen check books 
were found on his person and that some 
checks were made out for as much as 
$2,800. Some of the checks were as low 
as $25 and these were perforated in order 
to make them look genuine. As far as 
known, Best did not succeed in swindling 
anyone in Pittsburgh, but the police say he 
admits to having operated in New York 
city and other points in the east and that 
no doubt he will be taken elsewhere after 
Harrisburg gets through with him. 


cheque book and that he flooded the city 
with bogus checks on the Union Trust 
Bank. 

Kelton, a friend of Lazarus, happened 
to enter the store, during the two - days 
Calvert worked there. After the alleged 
absconder had escaped with over $1,000 
worth of diamonds, procured from the firm 
of Coplin & Co. on bogus checks, Kel- 
ton went to Reno, Nev. A diamond had 
been abstracted from an express package 
and the proprietor of a Reno hotel had 
received a diamond from a stranger, for 
a board bill. Kelton found that the hotel 
man had not the article stolen from the 
express package, but he was shown the 
man who had pledged: the diamond and at 
once recognized him as the salesman he 
had seen in the Lazarus store. 

Identification was confirmed by L. R. 
Coplin, who went to Reno for the purpose, 
and the two diamonds, obtained on bogus 
checks were returned to Coplin. Calvert, 
it is thought, had flim-flammed leading 
San Francisco department stores with 
bogus checks obtaining a $50 overcoat, 
silk underwear and numerous _ other 
articles. He is now held for trial. 








The window in the store of Charles J. 
Noack Co., Sacramento, Cal., was broken 
recently by thieves but. only a small loss 
occurred. 
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Reporis on Business Conditions Made to 
National Wholesale Jewelers’ 
Association 
PHILADELPHIA, Nev. 17.—In a report of 
business conditions which was issued by 
the National Wholesale Jewelers’ Associa- 
tion, with headquarters at 505 Arch St., 
excerpts from letters received are given in 
answer to inquiries made to determine the 
present situation in the jewelry trade. One 
question asked was relative to the possi- 
bility of price reduction in the jewelry 
trade in sympathy with concessions made 
in other commodities. This question was 
generally answered in the negative, it being 
pointed out that jewelry had been advanced 
only a small percentage in comparison with 
other articles, and then only when it was 
necessary to take care of increased cost of 
manufacture, and there seems to be no in- 
dication of a decrease in price, at least for 
some time to come. The general trend of 
the answers to this question and in answer 
to a question regarding the general trade 
situation were along the same lines as an- 
swers to similar questions which have al- 
ready appeared in THE JEWELERS’ CIRCULAR. 
The questionnaire raised the point as to 
production per man as compared with pre- 
war times. In answer to this question, some 
of the manufacturers replied that they saw 
no difference, while others said that there 
was considerable less production per man, 
some placing the figure as high as 20 per 
cent., while others were of the opinion 
that production per man has improved as 

compared with the pre-war output. 

A satisfactory improvement in the aver- 
age time of deliveries as compared with 
six months ago is noted in the answers 
submitted and only a few concerns com- 
plained of being behind in shipping goods. 
One house said that at this time, their 
deliveries were the best that they have ever 
been. Others stated that their deliveries 
are now almost back to normal. There 
were, however, some concerns which, while 
saying that deliveries had improved con- 
siderably, were of the opinion that they 
had not reached the pre-war time status. 
To the question as to opinions relative to 
the length of time before deliveries will 
become normal, the answers in substance 
were that it was hard to determine this 
condition in advance, but that conditions 
in the trade had improved and that a nor- 
mal condition would result in a compara- 
tively short time. 

Speaking of credits and collections, many 
of those who answered this question said 
that while collections are much more sat- 
isfactory than had previously been the case, 
that some dealers are still slow in paying. 
One concern pointed out that it found that 
the jewelers that have always been prompt 
are still prompt in their payments and those 
that have been inclined to be slow are a 
little slower. It seems to be the general 
opinion that conditions have improved ma- 
terially over those existing prior to the 
war. One house reported that it had re- 
ceived more notes during the past six 
months than ever before in the history of 
the business, and another concern stated that 
credits and collections had been good until 
recently, when collections had proven to 
be more difficult. 

Answering the question, “Does sales re- 
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Successors : 
Walter Eitelbach Co., Inc. * 182 Broadwa 


SPECIALISTS IN 


Ludwig Nissen & Co. PEARL NECKLACES NEW YORK 











WE DEAL IN REAL PEARLS ONLY 


We also have the finest collection of all kinds of Precious Stones, including the RAREST GEMS IN DIAMONDS, 
RUBIES, EMERALDS and SAPPHIRES, and, of course, we have all the regular goods in the above lines. 
Select Individual Pearls for addition to necklaces. 




















J. MEHRLUST 
Manufacturer of diamond jewelry of the highest class. 


Gems and diamonds and precious stones of every description. 


Main Office and Factory Downtown Office 
6West48th Street 12&14. John S treet 
TELEPHONE {13 4] BRYANT TELEPHONE {338} CORTLAND 





| “New York City: 





























e have a tendency to produce con- 
sions in the way of time and discounts? 
oe consensus of opinion was that there 
s been few, if any, concessions made. A 


sistanc' 


eer of: concerns made the flat state- 
ment that they certainly do not intend to 


make any concessions, while others said that 
they had met with no sales resistance and 
had found it difficult to keep pace with the 
demands for their product. — a 

There also seems to be little indication 
on the part of the retailers to increase the 
return of merchandise for credit, although 
a few firms said that just at this time there 
was some of this being done. 

Regarding future prospects, the consensus 
of opinion seemed to be that the business 
in the trade would probably show little im- 
provement until the early Spring, but about 
that time an improvement in business is 
being looked for by many jewelers. 








“FAKE” ADVERTISING CHARGED 





Louisville Jewelers Start Crusade Against 
Misstatements Regarding Watches and 
Cause Arrest of a Man, Who Is 
Held for Grand Jury 
Louisvitte, Ky., Nov. 19.—The Better 
Business Bureau, of Louisville, at the re- 
quest of local jewelers, has started a cru- 
sade against “fake” jewelry advertising, re- 
sulting in the arrest on Nov. 9, of A. B. 
Goldblatt, auctioneer, for C. D. Morton, 
conducting a jewelry auction sale at 216 E. 

Market St. 

The arrest was made on a charge of mis- 
statement of fact concerning merchandise 
sold. It was alleged that a watch purport- 
ing to be a “21 jewel railroad” watch was 
sold on Nov. 8, to two former soldiers from 
the country for something over $15. This 
watch was claimed to have cost $6.40, but 
jewelers claim that it sells for less than that 
at wholesale. There was a technical diver- 
sity as to the number of jewels jewelers 
claiming that it contained between seven 
and 15 active jewels, the balance being at- 
tached jewels, of glass or composition, 
which are not used in the bearings, or active 
in any sense of the word. It was shown 
that the watches were assembled watches, 
the movement being a cheap Swiss affair 
and the face having a line reading “21 
jewels.” 

Following the arrest the auctioneer was 
held over until Saturday under bond, and 
at the hearing of the case he was held to 
the Grand Jury, on Nov. 26. 








Carl M. Struss, West Hoboken, N. J., 
has reported that recently a man, 27 years 
of age and about 5 feet 7 inches tall and 
weighing 175 pounds, entered his store 
and asked to be shown some diamond 
rings suitable for a woman. He was 
shown a tray of rings ranging in price 
from $350 to $500. The jeweler did not 
like the attitude of the man and did not 
allow him to handle any of the rings. 
The man left the store and entered the 
jewelry store of Arthur Martinelli. Be- 
ing convinced that the man was a thief, 
Mr. Struss informed two officers who ar- 
rested him. The man gave his name as 
Edward Mills. He failed to appear at trial 
and jumped his bond. 
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DEATH OF H. W. MIXON 





Prominent Jeweler of Henderson, N. C., 
Passes Away Suddenly While Alone 
in His Store 
Henperson, N. C., Nov. 17.—Henry 
W. Mixon, a prominent jeweler and well- 
known citizen of this city, died suddenly 
of apoplexy in his store on the corner of 
Garnett and Winder Sts., last Friday 
night, some time between 6:30 and 11 
o’clock. He was alone at the store at the 
time and his death was not discovered 
until his family became uneasy because 
he failed to return home, and began mak- 
ing inquiries. He left his home shortly 
after 6 o’clock and went to his store. It 
was known that he had an engagement for 
a practice with the band and his family 
thought he was there until his lateness 
caused alarm. It is understood that Mrs. 
Mixon was notified about 9 P. M. of the 
fact that the rear door of the store was 
open, but she thought nothing of this. 
About 11 o’clock, after he failed to return 
home, Mrs. Mixon telephoned to Mr. and 
Mrs. D. S. Bryan and the three went in 
search of him. Upon reaching the store, 
the front door was found locked, and 
when they entered from the rear, the life- 
less body was found lying upon the floor 
in the workroom’ in the back part of the 

building. 

The presumption is that Mr. Mixon has 
found the room rather warm when he 
entered the building, and opened the rear 
door for fresh air, and that he had passed 
away suddenly. In order to clear away 
all possible doubt as to the cause of his 
death, several physicians were summoned 
and the unanimous agreement reached was 
that it was due to a stroke of apoplexy. 

Mr. Mixon is survived by his widow 
and four children, three boys and one girl, 
as well as several brothers. He was 44 
years old and was born in Beaufort County. 
He had lived in Henderson some 10 or 
12 years and was one of the most highly 
reputed citizens. He had been in the jew- 
elry business since coming here and had 
made a pronounced success of his business. 
He was a musician and was prominent in 
church work, having been a member of 
the board of stewards of the Methodist 
Episcopal Church for a number of years. 

The funeral services were held at the 
church, with the pastor, Rev. L. E. Thomp- 
son, in charge, and the burial was at Elm- 
wood Cemetery. 








Jewelry Stolen from Hotel Room of Arthur 
Reich, New York Jewelry Salesman, 
Found to Be Less Than $10,000 
Cuicaco, Nov. 18—The robbery of Ar- 
thur Reich, a New York jewelry salesman, 
representing Reich & Rottenberg, 15 Maiden 
Lane, which occurred at the Sherman Hotel, 
Nov. 7, was not as large as the newspaper 
accounts at first made it out to be, as, ac- 
cording to information now received from 
the firm, which, in the last week, has been 
checking up, the value of the missing 
articles taken away will amount to less 
than $10,000, although at first it was be- 
lieved that about $25,000 was taken. 
As noted in previous issues of THE 
JEWELERS’ Crircutar, Mr. Reich, who is 


_ Philadelphia and already has a 
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the son of Ignatz Reich, head of the firm, 
had ordered his trunk sent to his room in 
order to prepare for calling on the trade 
the following day. He went out for a 
short time on Sunday afternoon, but when 
he returned to the hotel at 5.30, he found 
his key was not in its place at the hotel 
desk, and when his room was entered it 
was found that the trunk had been opened 
and goods thrown all over the floor. 

According to the. first report, the rob- 
bers had shown discriminating taste in se- 
lecting the jewelry, but on checking up it 
was found this was not so. A large amount 
of the goods taken were of a cheaper qual- 
ity, whereas many diamond mounted articles 
were left, the robbers packing these goods 
in suit cases which they hurriedly carried 
away, leaving the traveler’s telescopes in 
his room. 





NEW CLUB FORMED 





Diamond and Jewelers’ Club Organized ‘in 
Philadelphia and Officers Elected 


PHILADELPHIA, Nov. 20.—A new club, 
open alike to wholesaler, manufacturer, 
jobber and retailer, has been formed in 
large 
membership among all classes of the 
jewelry business. It is known as the 
Diamond and Jewelers’ Club, and has for 
its purpose a creation of closer relation- 
ship among the trade in this city. 

Two of its aims, as announced today by 
Max E. Gordon, the president, are to com- 
bat the curb. broker and the much abused 
memorandum system. Virtually, however, 
it is to be a “cheer up” organization where 
troubles are to be forgotten. 

The plans at present call for the securing 
of a clubroom or rooms, a monthly meet- 
ing with a smoker attached, and also an 
annual banquet. It is felt that there is 
plenty of room for the new organization 
without conflicting with the aims and pur- 
poses of the Jewelers’ Club of Philadelphia 
and the Sansom Street Business Men’s 
Association, the two organizations at pres- 
ent in existence which draw largely from 
the trade for membership. 

The original suggestion for the new 
club was made at the banquet recently 
given I. Zieger, of the firm of Zieger & 
Nimerofsky, upon the occasion of his re- 
turn from Germany after losing a leg 
in a train accident. The suggestion met 
with immediate approval and the result was 
a preliminary meeting at which officers were 
elected and a membership campaign planned 
and started. In addition a committee of 
two, consisting of Henry Abraham and J. 
Fuldi, was appointed to look for permanent 
quarters for the club. This committee will 
report at the next meeting on Tuesday, 
Nov. 23, at the Continental Hotel. 

The officers of the new-club are as fol- 
lows: President, Max E. Gordon; vice- 
president, Benjamin Abraham; treasurer, 
Max Deutsch; secretary, J. F. Neill; board 
of directors, I. S. Sagorsky, Israel Zieger, 
Joseph Goodman, Samuel N. Halpert, Louis 
Lefkoe, Thomas Williams, A. E. Cohen, I. 
Lesse and Louis Wirtz. 








William M. Oliver has moved from Con- 
cord Junction to Maynard, Mass. 
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Fancy Cut DIAMONDS and PRECIOUS STONES 


Frederick W. Rauch | 


522 Fifth Avenue, New York 
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NEW KEYSTONE PRESIDENT 


Career Fred E. Hyatt Who Rose from 

Cleré'in Jewelry Store to Head of Great 
{Watch Case Concern in 21 Years. 

PumaveLPHIA, Nov. 20.—From a small 
town jewelry clerk to the president of one 
of the largest watch-making. corporations in 
the United States in 21 years is the record 
of Frederick E. Hyatt, the newly elected 
head of the Keystone Watch Case Co. 

On Nov. 1 just past, when the directors 
of the Keystone Watch Case Co. elevated 
their: former general sales manager to the 
presidency of the firm, was completed a 
steady march of progress which rivals any 
advancement ever made by the boy heroes 








FRED E. HYATT, NEW PRESIDENT OF KEYSTONE 
WATCH CASE CO. 


of Horatio Alger’s juvenile fiction. The 
former jewelry clerk in the little retail store 
of C. H. Reynolds, at Alpina, Mich., now 
governs the destinies of one of the few big 
watch-making establishments of America. 
The promotion of Mr. Hyatt came as a 
result of the resignation of Franklin A. 
Taylor from the presidency of the Keystone 
company and the Riverside Metal Co. to 
accept the vice-presidency of the numerous 


Gorham interests. At the same time as the - 


new president of the Keystone company 
was selected, a president was elected to the 
Riverside Metal Co. in the person of H. L. 
Randall, the former plant manager. Mr. 
Randall is not so widely known in the 
jewelry business. He is an experienced en- 
gineer, became associated with the River- 
side Metal Co. in July, 1916, as assistant 
plant engineer, and two years later, in 1918, 
was made plant engineer. His record with 
the Riverside Metal Co. (owned by the Key- 
stone Watch Case Co.), manufacturers of 
the basic material from the raw—flat stock, 
wire and rods—made his elevation to suc- 
ceed Mr. Taylor almost a foregone con- 
clusion. 

Mr. Hyatt’s election has met with an en- 
thusiastic wave of approval throughout the 
jobbing field. His 21 years of association 
with the selling field has given him an 
acquaintanceship, an outcome of which was 
the literal flood of letters and telegrams of 
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congratulation now pouring in upon him 
from all sections of the country. 

The new president has held just exactly 
five positions with the Keystone Watch 
Case Co., including the latest one. In 1899 
he forsook the jewelry counter in the Rey- 
nolds store at Alpina to accept a position 
in a clerical capacity in the Chicago office 
of the Keystone company. Four years later, 
in 1903, he was given charge of the Chicago 
branch office of the Riverside and New 
York Standard Branch offices, it then being 
the policy of the company to divide up its 
factory representatives. 

His success in this field resulted in his 
transfer east to Riverside, N. J.,. in 1911, 
as general sales manager for the products 
of the same two plants he had represented 
in Chicago. One year later saw him pro- 
moted to general sales manager of all prod- 
ducts of the various Keystone Watch Case 
Co.’s factories, and: that position he held 
from 1912 until elected to the presidency 
three weeks ago. 

Seen at his office in the Philadelphia Stock 
Exchange building yesterday, Mr. Hyatt 
said that he planned no changes in the gen- 
eral policy of the company. 

“There will be some changes in the per- 
sonnel,” he said, “although I am not yet 
prepared to state what they will be. For 
one thing, there is a general sales manager 
to be appointed to take my former position, 
but this selection has not yet been decided 
upon. 

“At the present time all of the factories 
of the company are running at full capacity 
and we hope to continue them so. I do not 
believe this will be difficult. The watch 
manufacturing companies are comparatively 
few in this country and I think you will 
find in looking over the wholesale and re- 
tail fields that the watch manufacturing sup- 
ply does not begin to meet the demand. 
In that respect our line is somewhat differ- 
ent from numerous others and will hardly 
be affected by conditions which are already 
leaving a mark upon other commodity pro- 
duction.” 


CHICAGO BANDITS ACTIVE 











Five Young Men Hold Up Proprietor, 
Clerks and Customers in Jewelry Store 
of John H. Watson 
Cuicaco, Nov. 17.—John H. Watson, 
1200 E. 55th St., received a visit from jew- 
elry bandits on Friday evening. Just be- 
fore 6 o'clock, as he and his clerks were 
preparing to close and while Mr. Watson 
was delivering watches to two customers, 
five men entered, lined up at the counter 
and one of them said, “All right, boys,” and 
out came the guns and the command to 

“Stick ’em up.” 

Watson, four clerks and two customers 
were marched to the back room and guard- 
ed by one of the men. While one man 
worked at the safe and behind the counter 
two more customers entered and wished to 
wait and see Watson, but were taken to 
the back room to join the others. A small 
safe which contained the cash and most 
valuable diamond goods was overlooked and 
no goods were taken from the window. 
Mr. Watson estimates the loss at about 
$1,200. 

All five of the bandits were young men 
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and well dressed. No .one-saw them leave 
the store and when-those"in the back roqgm 
reached the front therg:.was no tra 

them and no clew asjto how they esca 
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WINS “MEMORANDUM” Sut’ 
Ry, © TY L aH 
Los Angeles Concern Upheld by yi De- 
cision in Recovery of Diamonds from a || 
Customer to Whom Shipment / 


Was Made on Approval. 


Los ANGELES, Cal. Nov. 15.—Some 
months ago the Carl Entenmann Jewelry 
Co. delivered to the express company a 
package containing a diamond valued at 
about $1,500 to be returned to an out-of- 
town jeweler who had sent it to the com- 
pany to be mounted. The package was lost 
or stolen in transit and did not reach the 
consignee. Before any adjustment had been 
made of the loss the consignee ordered dia- 
monds to the value of $1,500—sufficient to 
cover the loss—sent to him on memorandum 
and they were sent, accompanied by the 
company’s usual form of memorandum bill. 
Not hearing from the consignee Mr. En- 
tenmann sent him an order demanding the 
return of the stones but they were not re- 
turned nor could Mr. Entenmann get any 
reply to letters sent to the consignee. 

The following memorandum was printed 
on the bill sent with the diamonds: “The 
goods described and valued as below are 
sent to you for examination at your risk, 
remaining our property and subject to our 
order and shall be returned to us on de- 
mand. Acceptance of these goods from 
us shall be deemed confirmation of these 
terms.” 

Mr. Entenmann brought a claim and de- 
livery suit in the Superior Court. He has 
just received the decision of the court, which 
fully sustains his claim, the court holding 
that title to the goods did not pass to the 
consignee. The decision is of especial in- 
terest to manufacturers and wholesalers in 
that it confirms a principle which protects 
them from loss in a practice which they 
have frequent occasion to use. 

The decision whether the Entenmann Co. 
is entitled to interest on the value of the, 


goods from the time demand was made for | 


their return is still pending. 

The E. Bastheim Co. some time ago won 
a suit on a memorandum case similar to but 
not identical with the one won by the En- | 
tenmann Co. In that case the goods had 
been delivered to a pawnbroker, who was 
compelled to return the goods to the Bast- 
heim Co. 








Manufacturing and dealing in jewelers’ 
tools are among the principal objects of 
the Harrison Tool & Machinery Co., which 
has been chartered in the office of the 
Secretary of State to operate from 213 
Main St., Hackensack, N. J., with Howard 
Mackay as agent. The concern has a capi- 
talization of $200,000, which is divided into 
4,000 shares at $50 each, while the incor- 
porators and the number of shares held by 
each are Rasmus P. Hansen, of 1310 
Palisade Plaza, Hudson Heights, N. jt, 
200; Edward A. Gantert, of 206 Broad | 
Ave., Leonia, N. J., 199, and Howard 
Mackay, whose address is Hackensack, 
1 a 
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WHY does one Jeweler forge ahead while his 


neighbor simply “‘marks time” ? 


Because the first prepares for SUCCESS. The 


other prepares for failure—and he gets it. 


Prepare for success by attractively displaying 
Orienta Pearls in your window. Their beauty and 
reasonable price will stimulate Holiday sales and 
earn a good profit for you. 


Yours for SUCCESS, 


Suratos 


65 Nassau St., N. Y. City 






































Henry E. Oppenheimer & Co. 


1 Maiden Lane, New York 





Pearls 


and 


es rl Necklaces 


Fine Pearls for Enlarging Necklaces 
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RECOVERS STOLEN GOODS 





Jewelry Stolen from Rochester Firm’s Sales- 
man in Buffalo Unearthed in Cleve- 
land, O., After Bandit Is Shot. 


CieveLann, O., Nov. 19.—At least one 
satisfactory turn in favor of the jewelers 
in connection with the wave of banditry 
has come in the recovery of part of the loot 
of which Max Lowenthal, of Phillip, Pres- 
cott & Son Co., Rochester, was robbed in 
Buffalo on October 8. This jewelry was 
ynearthed in a flat in this city, following 
the killing and wounding of bank robbers 
by citizens of Bedford, O., some weeks ago, 
as recently noted in the JEWELERS’ Circu- 


The platinum settings were identified by 
Mr. Lowenthal, who was asked to come to 
Cleveland by police after discovering the 
loot in one of the haunts of the bandit gang. 
Mr. Lowenthal also identified one of the 
band as having been with those who robbed 
him in Buffalo. Mr. Lewenthal could not 
identify unset diamonds, although a pack- 
age, believed to be that which was taken 
from him, also was found in the loot. 

It is now quite certain that the Rochester 
salesman was followed from this city to 
Buffalo, and that he was identified as a vic- 
tim by bandits as a result of a casual ac- 
quaintanceship started by one of the gang 
during Mr. Lowenthal’s stay at Cleveland. 

Action to replevin the jewelry has been 
started by Mr. Lowenthal’s firm. 








Christmas Trade Now Under Way Among 
Cleveland Jewelers 


CLEVELAND, O., Nov. 20.—Christmas trade 
with the jewelry industry in this section 
already is well under way. While it is 
true that both jobbers and retailers have 
been anticipating the big yearly event far- 
ther ahead than usual this year, the buy- 
ing public likewise is anticipating its holi- 
day requirements. So that the year is ex- 
pected to close with a satisfactory amount 
of business in all departments. 

By no stretch of imagination can it be 
said that business will equal last year, the 
banner season in the history of the present 
trade.. On the other hand, by making a 
comparison with what once was called 
normal jewelry business, that of prior to 
the war, it is found that every line is far 
ahead. 

Significant in the opinion of leading job- 

bers is the fact that with some exceptions, 
this year finds this branch of the trade in 
a position to do business, which was not 
the case in previous seasons, due to lack 
of merchandise. As pointed out by W. H. 
Wagner, the Wagner-Gilger-Cohn Co., 
last year there was opportunity to take 
plenty of orders, but little or no mer- 
_chandise to fill these orders with, hence 
this did not mean so much real business. 
This year it is different and the business 
now can be done. 

Clocks, watches, both cases and move- 
ments, table knives and all manner of fine 
gold emblems, charms and pins are lacking 
in the trade here, however, and it appears 
that these particular lines are the ones 
wanted most. Many jobbers are particu- 
larly well cleared of emblem items, retail- 
ts having realized that it may yet be a 
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long time before their needs can be filled 
in this respect. The same may be said to 
apply to American bracelet watches. 

Some, first hand explanation of. the real 
watch situation was being offered the trade 
here this week by Julius W. Armbruster, 
general manager, the Illinois Watch Co., 
who was here from Springfield, Ill. The 
Illinois factory is now running almost nor- 
mal, according to Mr. Armbruster, but 
stocks in jobbers’ and retailers’ hands are 
so depleted that the demands upon the 
manufacturer -are all the heavier at this 
time, with the result that manufacturing 
has not yet caught up with the business 
that could be booked right now. 

In order to facilitate the handling of 
merchandise by retailers who find them- 
selves running short toward the end of the 
holiday season, jobbing houses here are 
preparing to remain open evenings and 
Sundays, following a _ precedent  estab- 
lished some years back. In times past it 
has been quite common for jobbing houses 
here to have as many as 40 customers 
come in of a Sunday morning, both from 
out of town and from the city. 

An interesting side-light on the mer- 
chandising situation is shown in a new 
method adopted by the Wagner-Gilger- 
Cohn Co. for keeping track of retailers’ 
requirements. So long have some of the 
orders for merchandise been placed, and- 
yet not filled, that it was found almost im- 
possible to fill these back orders by the 
regular system. This has consequently 
been supplemented by a series of separate 
books, one for clocks, another for watches, 
another fer silverware and so on, so that 
merchandise of one kind or another, when 
coming in, can be allotted to the customer 
next in line by quickly referring to the 
clock, watch or whatever book is used. 


Reference to the particular book also gives 


the customer an idea of how soon his order 
can be filled. 

While the biying power of the com- 
munity, as far as the masses are converned, 
has undoubtedly diminished, there is by 
way of contrast an increase in the business 
from the higher classes which have held 
back their buying until more recently. 
This is reflected in diamond purchases, 
and this in spite of the fact that diamond 
men, who have been visiting Cleveland 
say prices will be no lower. 

With the retail faction the significant 
development of the last few weeks has 
been the increase in the amount of high 
grade solid gold merchandise being taken. 
More gold materials are being taken at the 
Webb C. Ball Co. as an example, than 
for many month past. Gold watches parti- 
cularly are desired, though of course there 
are fewer of these even than there was 
last year, points out F. G. Ball, advertising 
manager. 





The Konishi Kotakudo Co., manufac- 
turer and importer of K. K. watch crystals, 
with an office at 116 Nassau St., New York, 
has issued a booklet on watch crystals 
manufactured by this concern. The booklet 
gives an illustration of one of the factories 
of the concern in. Japan and considerable 
information regarding the output, factory 
and other interesting details in connection 
with the business. 
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PISTOL DUEL WITH BANDITS 





Officer Interrupts and Exchanges Shots with 
Thieves Who Smashed Window of Lewy 
Bros.. Jewelry Store in Chicago 


Cuicaco, (Nov. 20.—Window smashing 
jewelry thieves made a desperate but un- 
successful effort to loot the show window 
of Lewy Bros., in the Republic building, 
during the early morning of Thursday, 
Nov. 18. The bandits drove up slowly in 
a powerful automobile. They hurled a brick 
through the window and had a fortune in 
precious stones within their grasp when 
they were spotted by a policeman. The 
officer immediately opened fire. For a time 
the bandits stood their ground; returning 
the fire briskly. Then they gave up the 
attempt, and threw themselves into the ma- 
chine. Bending low in the car they sought 
to run the officer down, but he was too 
nimble for them. As the machine whizzed | 
past one of the bandits stood up, exposing 
himself, and the policeman fired two shots 
at him. He crumpled into a seat. 

Investigation of the brick used shows that 
it was carefully padded. At that time in 
the morning, only a few pedestrians are on 
State and Adams St., and had it not been 
for the chance presence of the officer, it 
is probable that valuable loot would have 
been obtained by the robbers. The car bore 
no lights and shot away so quickly that 
nobody in the vicinity observed the number. 

Lewy Bros. are located in the heart of 
Chicago’s down-town jewelry district, and 
are one of the best known retail firms on 
State St. About a year ago they doubled 
their space on the ground floor of the 
Republic building. 








MORE ROBBERIES REPORTED 


Two Jewelry Stores in Philadelphia Visited 
by Crooks Who Secure Loot Worth 
Over $1,200 

PHILADELPHIA, Nov. 20.—Two new jewel- 
ry store robberies have been reported to the 
police this week. One was the work of 
window smashers and the other the work of 
a sharper. ; 

Jewelry worth $900 was stolen from the 
window of the Starr & Moss jewelry store 
at 3635 Germantown Ave. by window 
smashers on Friday. By an oversight a 
clerk left a tray of baby rings, one of semi- 
precious stone rings and some silver belt 
buckles in the window. The thieves took 
all of them. 

A thief stole two diamond rings valued 
at $375 from the store of Alader Lang, 177 
W. Girard Ave., several days ago while 
Mrs. Lang, who was in charge of the store, 
went to the kitchen in the rear to attend the 
supper she was cooking. 

Mrs. Lang was in the kitchen when the 
thief entered the store. When she came 
out he asked to be shown some alarm clocks. 
Then Mrs. Lang heard something boiling 
over on the kitchen stove and hurried back. 
When she returned the “customer” and the 
rings were gone. 











The business of B. W. Lee, East 
Stroudsburg, Pa., is now known by the name 
of M. M. Lee (Mrs. B. W. Lee). 
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MACK M. BURNSTINE 
DIAMONDS 


ST. LOUIS | NEW YORK 


508-510 Arcade Bldg. 87 Nassau Street 
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DOUBLETS! 


Round Cushion Square 
Oval Cushion Antique Square Antique 
Hexagon Cushion Octagon Square Octagon 














a and many other fancy shapes 

A STOCK EXTRAORDINARILY COMPLETE AS TO SIZE, COLOR AND 
SHAPE, IN QUANTITY ample to meet the requirements of the Manufacturing 
Jeweler. It would be well to avail yourse'f of this special opportunity to secure de- 
sirable lots of special sizes and shapes. 


H. NORDLINGER’S: SONS, INC. 


New York, 15 Maiden Lane Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse Providence, 63 Washington St. 
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GET GOLD WORTH $2,700 


Attleboro Manufacturers Held Up and 
Robbed by Bandits Who Escape 
in an Automobile. 


Arriesoro, Mass., Nov. 20.—Automobile 
bandits, heavily armed and evidently pre- 

ared for any emergency that might arise 
held up and robbed Elmer Thurston and 
Walter Chase of the Union Plate & Wire 
Co. of gold valued at $2,700 shortly before 
closing time on Wednesday night and ‘suc- 
cessfully made their escape in a large tour- 
ing car that was standing in Maiden Lane 
within a short distance of where the dar- 
ing robbery was staged. — The fact that the 
robbery was committed in the heart of the 
industrial center, and that the robbers evi- 
dently knew of the company’s custom of 
transferring gold from the smelting room 
to the main factory at the close of the 
day’s work, !eads the police to believe that 
the holdup was carefully studied. 

A few minutes before 5 o’clock a machine 
bearing four men drove up to the plating 
plant and three descended while the other 
man kept the engine running. When 
Messrs Thurston and Case stepped out of 
the smelting plant with the gold one of 
the men came out of a shadow and placed 
a revolver under their nose. They were 
obliged to drop the gold and while one man 
kept them covered the others carried the 
gold to the machine and all four jumped 
in and were off before an alarm could be 
given. Both Messrs Thurston and Chase 
were so excited they could give but a meager 
description of the men. 

Although the police of Attleboro and the 
surrounding cities started immediately to run 
down the robbers no clues of any kind had 
been found up to Sunday morning. 


Two 








DETROIT COMMUNITY FUND 





Many Members of the Trade Prominent in 
List of Contributors to Aid Worthy 
Causes. 


Detroit, Mich., Nov. 20.—Detroit. jewelers 
and those dealing in jewelry lines are 
represented prominently in the published 
list of big givers to the Detroit Community 
Fund, which combines all of Detroit’s social 
and charitable work, and includes funds 
for the Red Cross, and foreign food re- 
lief. The Community Fund this week has 
waged a spirited campaign to raise 
$2,560,000. During the war the organization, 
which unites and simplifies all of Detroit’s 
charities and social betterment activities, 
was known as the Detroit Patriotic Fund. 

To date the list of those in the jewelry 
and allied trades who have contributed to 
the Community Fund, are the following: 

Richard H. Webber, president J. L. Hud- 
son department store, $24,000; Burroughs 
Adding Machine Co., $20,000; Crowley, 
Milner & Co., $10,000; J. L. Hudson Co., 
$10,000; S. S. Kresge, $10,000; Leopold 
Wineman, president of the Peoples’ Out- 
fitting Co., operating large jewelry depart- 
ment, $7,500; Jacob and Marris Friedberg, 
$2,000; Mr. and Mrs. Oscar Webber, of 
the J. L. Hudson Co., $1,200; Wright, Kay 
& Co., $1,084; Percy K. Loud, treasurer 
of the Wright, Kay Co., $1,084; Robert C. 
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Traub, $1,000; William H. Traub, $1,000 
(both of Traub Bros. & Co.); Mr. and 
Mrs. Clarence H. Enggass, of the Adolph 
Enggass Jewelry Co., Monroe Ave., $700; 
Maurice Enggass, of same firm, $500; Frank 
& Steinberg, pawnbrokers and jewelers, 16 
Monroe Ave., $500; Sol. E. Sallan, Wood- 
ward Ave. at State St. $750; Harry and 
Samuel Gerson, Gratiot Ave., jewelers and 
pawnbrokers, $500; Henry Wineman, vice- 
president, and Andrew Wineman, secretary- 
treasurer of the Peoples’ Outfitting Co., each 
gave $3,000. 








MAY FAIL TO MEET OFFER 





Conjoint Jewelry Corporations Finding Diffi- 
culty in Raising Funds to Carry Out 
Agreement with Creditors 


Because the Conjoint Jewelry Corpora- 
tions, manufacturing jewelers, with an office 
at 108 Fulton St., New York, and a factory 
in Passaic, N. J., has been meeting with 
some difficulty in raising sufficient money 
to pay its offer of settlement of 25 cents in 
cash and the balance of 75 cents in notes, 
creditors held another meeting on Monday, 
Nov. 15, at the office of Seaman Miller, 
referee in bankruptcy, 2 Rector St., Man- 
mattan. 

At the meeting Herbert A. Wolff, of 
Greenbaum, Wolff & Ernst, counsel for the 
National Jewelers’ Board of Trade, who 
at the time the bankruptcy petition was 
filed last September was appointed receiver, 
was elected trustee under a bond of $10,000. 

A short examination of Leon Proujan- 
sky, president of the Conjoint concern, 
brought out the information that the al- 
leged bankrupts are having considerable 
difficulty in raising funds necessary to con- 
summate the offer of settlement. The 
notes which the Conjoint concern promised 
to pay were to extend over a period of three 
years. Mr. Proujansky, upon examination, 
expressed the hope that he will finally be 
able to raise the money. 

Several days ago Trustee Wolff re- 
ported to the court that the bankrupts had 
plenty of opportunity to put through the 
settlement, but that the matter had been 
unduly delayed by the Conjoint concern. 
The trustee in his report also asserted that 
unless the money was promptly put up with 
the court as required by the bankruptcy 
act he would make application to sell the 
assets of the bankrupt concern at a public 
sale. 

In speaking to a JEWELERS’ CIRCULAR 
reporter Trustee Wolff said, “I am con- 
vinced that Messrs. Proujansky, Greenberg 
and Grafstein, members of the bankrupt con- 
cern, will not go through with the offer of 
settlement which they made to creditors 
several, weeks ago and which was accepted 
by the great majority, both in number and 
amount, of creditors. They apparently 
have abandoned their offer. 

“T am now preparing the necessary pa- 
pers to effect a sale of the property be- 
longing to the bankrupt concern, situated 
in New York, Passaic, N. J., and Chicago. 
It is to be regretted that the bankrupts 
did not avail themselves of the chance 
given them, -but every reasonable oppor- 
tunity and indulgence was given. Further 
delay would only involve additional ex- 
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pense to creditors and this must be 
avoided.” . 
As previously reported in these columns 
an involuntary petition in bankruptcy was 
filed against the Conjoint Jewelry Corpora- 
tions in New York on Sept. 29. Following 
the starting of these bankruptcy proceed- 
ings, Herbert A. Wolff was appointed re- 
ceiver, and a few days later ancillary re- 
ceivers were appointed in Passaic, N.° J., 
and Chicago to take charge of the assets 
in those places. Several meetings of cred- 
itors followed, and on Oct. 9 an offer was 
made to settle at 100 cents on the dollar, 
25 cents in cash and the balance in notes 
extending over a period of three years. 
This offer was accepted by a majority of 
creditors, but as yet the money has not 
been forthcoming from the Conjoint Jewelry 
Corporations or their backers. 








TO BE OPENED MARCH 15 





Announcement Made That New England 
Watchmakers’ Institute Will Be Ready 
for Students Early in 1921 


Boston, Mass., Nov. 19.—Announcement 
is made that the New England Watch- 
makers’ Institute will be opened March 15 
next at Milford, with E. F. Lilley in charge. 
Decision to this effect was made at a 
meeting of the officers at the Adams House, 
Nov. 18, when Arthur G. Mansur, presi- 
dent, reported fully on the progress of 
the financial campaign which has reached 
the stage where the officers feel justified 
in throwing the- institute open for the use 
of the students. 

The present accommodation provides for 
about 100 students. So far 30 applications 
have been made, and the government is 
willing to furnish the remainder, or as 
much space as the institute can allow. In- 
valided and wounded service men have 
manifested keen interest in the project, but 
the desire of the institute, while, of course, 
meeting the government in every way pos- 
sible, is to make up the complement from 
civilian sources. 

Several capable instructors have already 
been engaged. The campaign for funds 
has not yet attained the goal of $30,000, 
although most satisfactory progress has 
been made. Further financial assistance is 
needed to enable the institute to produce 
the maximum results. Communications 
should be sent to the president, Arthur G. 
Mansur, or to E. F. Lilley, Milford, Mass. 

The institute is unique in its ramifications 
and is a splendid monument to the energy 
and enterprise of New England jewelers 
in general and to the organizers and foun- 
ders in particular. The officers have de- 
voted a great deal of their time and money 
to the launching of the institute, and de- 
serve the highest praise for their vision 
and sacrifice in the interests of the trade. 
The institute will make its debut under 
the brightest of auspices and with the loyal 
and enthusiastic support of its officers and 
patrons. 

Those present at the meeting were Ar- 
thur G. Mansur, president; J. Frederick 
Kahl, vice-president; Frank F. Stearns, 
clerk; M. W. Bassett, treasurer; A. E. 
Garnsey, G. M. Hascall, E. F. Lilley, G. L. 
Lux, A. R. Kerr and J. C. Stever. 
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ORIENTAL SAPPHIRES 


Suitable for Rings and Brooches 
Square Stones Matched up for Bracelets 
Small Squares Suitable for Calibre Work 





BUY FROM THE CUTTERS 





American Gem & Pearl Company 
6 West 48th Street, NEW YORK 


LONDON PARIS 
26 Holborn Viaduct 44 Rue Lafayette 





FROM MINES TO MARKET 
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INNA 


Lucian M. Zell 


Cutter of Gems 
From the Rough 





EMERALDS 
SAPPHIRES 
AQUAMARINES 
STAR STONES 
BLACK OPALS, ETc. 


522 Fifth Avenue 
New York City | 
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Exceptional Quality 


1 F. W. HOWELL | 


4 Pearls and Precious Stones Ds 


, 3 Maiden Lane, New York City 


eee ee *%44 64444 44.4,4.4 








Serre? 


SSO 


_—>s 




















Attention — Manufactarers! 


Onyx Ring Stones Fur- 
nished for any Sige Diamond. 


Black, Onyx and Amber. 


ONYX BEADS 


THE DOUBRAVA CO. 
61 Maiden Lane, N. Y. 














PE EARL pearls in the world. 


ENU UNQUESTIONABLY — the 
finest scientifically produced 
FRANK C. OSMERS 


15-17 West 44th St., New York, N. Y. 
NE<¢ PEA Telephone Vanderbilt 2324 








The Buyers’ Directory 


Price, $1.00 








The Jewelers’ Circular Publishing Company 
14 John St., corner Broadway New York 

















A SENSIBLE SHAPE 


Special 
$23.50 





NO:-834 W 


8% L 14 Kt. white gold, equipped with a fine 15 jewel move- 
ment, accompanied with our usual guarantee. 


We also have a varied line of all sizes d sh 
and gold filled watches. a 


ORIENTAL WATCH & DIAMOND CO., Inc. 


225 Fifth Ave., New York 











Genuine Ivory 
Cigarette and Cigar 


in Great Variety 


Will make from your original 
designs, if desired. 


197 William Street, 


Tel. 5712 Beekman 


Chas. E. Klein & Co. 


Manufacturers of 


Holders 


New York City 
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POLICE GET HIM 


————_ 


Young Man Who Is Charged with Attempt 
to Secure $2,000 and a Diamond Ring Is 
Arrested and Held for Examination 


Miam1, Fla., Nov. 17—A young man 
about 23 years of age, who gave the name 
of H. M. Courtlandt, has been placed in 
jail as a result of an alleged attempt to 
secure $2,000 in money and a diamond ring 
while using the name of S. P. Clark and 
representing himself as a traveling man 
for Libby, McNeil & Libby, of Chicago. 

Detectives R. H. Starling and C. G. 
Pratt, of the police department, were re- 
sponsible for directing the young man to 
that place of abode as a nice place to 
spend the season. Opposite his name on 
the register there appears this notation: 
“Obtaining money under false pretenses.” 

Cards found in the possession of the 
young man give his occupation as a repre- 
sentative of the sales department of the 
Peninsula State Oil Co., of Palatka. 

Courtlandt had a busy day recently, ac- 
cording to information secured by the po- 
lice which led to his arrest. 

Shortly after the Fidelity Bank & Trust 
Co. opened for the day, the young man 
was reported to have shown up there with 
a check for $2,000 made out in the name 
of the packing firm of Libby, McNeil & 
Libby, payable to S. P. Clark, a traveling 
representative of the company, who makes 
his headquarters in Jacksonville. Shortly 
afterward he is said to have presented at 
the bank a check for $500 made in the 
name of S. P. Clark and to have drawn 
that amount. Later he is said to have gone 
to the Whaler jewelry store and bought 
a diamond ring costing $1,000, for which 
he gave a check on the account in the 
name of S. P. Clark. Some changes were 
necessary in the fitting of the ring, and 
Courtlandt was told to call for it later. 

During the day the officials of the Fi- 
delity Bank & Trust Co. became suspicious 
that there might be something irregular 
about the account when the check for $1,000 
was sent in by J. C. Wilcox of the Whaler 
jewelry store, and they wired to Jackson- 
ville to find out if Mr. Clark was in the 
city. Back came the answer that the com- 
pany has a man named S. P. Clark travel- 
ing this territory, but that he was in Nas- 
sau and not in Miami. 

Acting on this information, the bank took 
the matter up with the police .department 
and Detectives Starling and Pratt were as- 
signed to the case. 

Learning that the ring was to be called 
for at the Whaler jewelry store by the 


man who had given a check for it, the’ 


detectives kept in touch with the store. 
Shortly before 6 o’clock in the evening they 
learned that the young man had_ evidently 
become suspicious and had sent. a Western 
Union messenger boy to get the ring. 

At the suggestion of the detectives, the 
ring was not placed in the box, but the 
ring box was filled with dummy material 
and turned over to the messenger boy for 
delivery. The detectives trailed the boy 
at a distance as he left the store and saw 
him go up to a young man on 10th St. 
between Avenues C and D. Crossing’ the 
street, the detectives then placed under ar- 
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rest the man, who turned out to be Court- 
landt. He expressed surprise. Later he 
is said to have told the detectives that he 
found the check in his room at the Mc- 
Kinnon Hotel. 

At the hotel it was learned that Court- 
landt had occupied a room adjoining the 
one used by the real S. P. Clark during 
his stay in this city. In Courtlandt’s room 
was found a grip containing a receipt from 
the Whaler jewelry store for the diamond 
ring. All except $7 of the $500 secured by 
check was recovered from the young man 
by the detectives. 

It is expected that Courtlandt will be 
given a preliminary hearing soon. 


“LOOTING” BY POLICEMEN 











Boston Grand Jury Investigating Charges 
That Police Broke Into Jewelry, Liquor 
and Other Stores 


Boston, Mass., Nov. 18.—Amazing stories 
of police looting have been revealed dur- 
ing investigation by the Grand Jury. Thefts 
of jewelry, liquor, money and clothing are 
included in the charges by the Grand Jury 
and indictments are expected shortly. Sev- 
eral officers of Station 2 are accused of 
breaking into stores, staging wine parties 
in warehouses, of getting away with demi- 
johns of liquor and of robbing prisoners. 
Three former officers now in prison are 
reported to have confessed their part and 
to have implicated others. 

All of the accused patrolmen are young 
men recently appointed to the force. 

The evidence, it is said, discloses a wide- 
spread supposition among the accused pa- 
trolmen that night thefts from stores were 
the accepted thing. In fact, the matter went 
so far that one of the patrolmen pointed 
out a place in the business district where 
an entrance could be easily effected at 
any time of the night. Much of the evi- 
dence before the Grand Jury is said to be 
unknown even to the police authorities. The 
extent of the thefts is startling. In fact, 
there are indications that one of the big- 
gest jewelry robberies in the city may yet 
be traced to patrolmen of Station 2. 








Creditors Refuse Offer of 20 Cents on the 

Dollar and Start Bankruptcy Proceed- 

ings Against Philip Silver, New York 

Last Friday, in the United States Dis- 
trict Court, New York, an involuntary pe- 
tition in bankruptcy was filed against Philip 
Silver, retail jeweler, 154 E. Houston St. 
The petitioning creditors are Herman 
Mestel. who holds a claim for $184.74; Sam- 
uel Ginsburg & Son, $725, and Samuel S. 
Meister Co., Inc., $720. 

These proceedings were instituted fol- 
lowing a meeting of creditors held last 
Thursday in the Broadway Central Hotel, 
at which time creditors refused an offer 
of settlement at 20 cents on the dollar. 
The same day the petition was filed, Judge 
Mayer appointed Cornelius Smyth receiver, 
under a bond of $500. The petition appoint- 
ing the receiver estimates the jeweler has 
silverware, clocks and jewelry worth $3,000 
and places the liabilities at between $10,000 
and $11,000. Th‘s same order alleges that 
Mr. Silver has secured a large stock of 
diamonds and jewelry with intent of de- 
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frauding creditors. It also claims that the 
alleged bankrupt started in business only 
eight months ago. 

At the meeting last Thursday an offer 
of settlement was made on the basis of 20 
cents on the dollar, payable five cents in 
cash and the balance of 15 cents in un- 
indorsed notes. The offer was refused, and 
as a result the petition in bankruptcy was 
filed. 


IN FINANCIAL TROUBLE 
Creditors of Chas. C. Tinckler, Trading as 
Bride & Tinckler, Newark, N. J., File 
Petition in Bankruptcy Against Him 
Newark, N. J., Nov. 22.—There was a 
hearing today before Referee in Bank- 
ruptcy Jacob L. Newman in the involuntory 
petition in bankruptcy filed against Charles 
C. Tinckler, doing business under the name 
of Bride & Tinckler, at 336 Mulberry St. 
The petition was filed by Furst & Furst, 
attorneys for the petitions, on Nov. 15, 
in the United States District Court, District 

of New Jersey. 

The chief creditors are Perber Bros., of 
New York, $33,000; the Union National 
Bank, Newark, $3,000, and several small 
merchandise accounts amounting to $5,000 
or $6,000. The total liabilities, it is stated 
by Furst & Furst, amount to $40,000. As- 
sets are given as approximately $7,500. 

The principal account involves the pur- 
chase of a quantity of pearls before the war 
from Perber Bros., a German concern, with 
offices in New York, whose property was 
seized during the war by the Alien Cus- 
todian. The Alien Custodian now seeks 
payment of notes given by Bride & 
Tinckler in payment for the pearls. 

The bankruptcy petition alleges that the 
alleged bankrupt was engaged in the man- 
ufacture and sale of jewelry at 336 Mul- 
berry St., and that he has leased his plant 
to a firm known as Lapp & Schultz, and 
it will be necessary to conduct an examina- 
tion relative to the rental to assist the pe- 
titioner in taking possession of the assets. 

It is alleged that several years ago, the 
alleged bankrupt purchased a large amount 
of pearls from Perber Bros., a German 
concern, of Berlin, with offices in New York 
city, and delivered a_ series of notes 
amounting to about $33,000, in payment of 
the pearls, that after the United States 
entered the war with Germany, an Alien 
Custodian seized the property of Perber 
Bros, in New York city, together with 
the notes of the alleged bankrupt to Perber 
Bros., and it will be necessary to examine 
the alleged bankrupt to inquire into the 
nature of the claim of Perber Bros. 

It is also alleged that the alleged bank- 
rupt deposited the pearls with the Union 
National Bank of Newark, N. J., a few 
years ago as security for $20,000, which 
loan has been fully paid by the alleged 
bankrupt. The pearls were left in the bank, 
and a further loan of $3,000 was secured 
later, and the bank has sought to have a 
part of the pearls applied on account of 
this loan. 

The assets consist of a stock of pearls 
and accounts receivable, a part of which 
have been collected by alleged bankrupt. 

Bride & Tinckler’s office and factory have 
for many years been in the Sayre building. 
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pEATH OF J. L. HUTCHINSON 





r Head of Watchmaking School at 
Laporte, Ind., Laid to Rest 
Ind. Nov. 17.—The funeral 
Pro L- Hutchinson, 71 years old, for 
many years the head of the watchmakers 
school in this city, who died at 3A. M., on 
ov, 12, took place at his late residence 
at 412 E. Maple St., with the Rev. A. T. 
Briggs officiating. The interment was at 
Pine Lake Cemetery. 
Mr. Hutchinson was one of the most 
nt men in the community, having 
Laporte for the last 32 years, 16 
devoted to his watchmakers’ 


Forme 


promine 
jived in 
of which he 





THE LATE J, LL, HUTCHINSON 


school, which was considered one of the 
best in the profession. 

He was born Nov. 14, 1849, in Hanover, 
N. H., and married Grace Phillips, of North 
Hampton, Mass., in October, 1875. He wasa 
member of the Methodist Church and also 
of the Royal Arcanum. Mr. Hutchinson’s 
death came as the result of a prolonged 
illness reaching back to 13 years ago, when 
he was forced on that account to give up 
his school. 


DEATH OF A. W. BISHOP 











Prominent Connellsville, Pa., Jeweler Passes 
Away After a Long Illness 

PittspurcH, Pa., Nov. 19.—Augustus 
William Bishop, Connellsville, Pa., who for 
many years was engaged in the jewelry 
business there, and the oldest jeweler in 
that town, died recently in that city, ac- 
cording to information received here a 
few days ago. He was 62 years old. Mr. 
Bishop’s son, Milton L., was killed June 30, 
1918, being one of the first men to lose 
his life in France in the interest of pre- 
serving democracy. The loss greatly af- 
fected his father. His health failed about 
eight weeks before his death and he was 
confined to his bed for six weeks. 

Mr. Bishop was born in Connellsville, his 
parents having located there in 1832. Mr. 
Bishop was married June 30, 1890, and two 
children were born, one of whom is living, 
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Eugene A. Bishop, who lives in Chicago. 
He also leaves two brothers, W. A. Bishop, 
of Connellsville, and Samuel S. Bishop, of 
Boyce, W. Va,, and several grandchildren. 
He was active in ihe work of the world 
war in his home community. He was a 
member of the Fiist Methodist Episcopal 
Church, Yough Tent of the Maccabees and 
the Connellsville Lodge of Elks, being the 
first Exalted Ruler of the latter organiza- 
tion, and one of the organizers of the 
Connellsville Chamber of Commerce. He 
was regarded as one of Connellsville’s 
most substantial citizens. 

The interment was made in the 
Grove Cemetery of his home town. 


Hill 








PROTEST LUXURY TAX 





Retail Merchants of Canada Object to Being 
Made “Tax Collectors” and Ask a 
Change in the Law 

Toronto, Can., Nov. 20.—At the provin- 
cial convention of the Retail Merchants 
Association of Canada, held here on the 17th 
inst., one of the principal questions dis- 
cussed was the luxury tax, which was 
strongly opposed. The delegates resented 
the action of the government in compelling 
them to act as tax collectors. Their con- 
tention was that they experienced consider- 
able difficulty in collecting the tax, that it 
was expensive and discriminated against 
the retailer. 

After a protracted debate a resolution 
was adopted to the effect that further rep- 
resentation should be made to the govern- 
ment for the repeal of the act and a sub- 
stitute proposed in the form of a tax placed 
at the source of production. 








Creditors Start Bankruptcy Proceedings 
Against Patterson & Ahsler, Inc., 
New York 


Following a meeting of creditors held 
last Wednesday, an involuntary petition in 
bankruptcy was filed in the United States 
District Court, New York, against Pat- 
terson & Ahsler, Inc., jewelers, 527 Fifth 
Ave. The bankruptcy proceedings were in- 
stituted last Friday by the following credit- 
ors: Oscar Heyman & Bros., who have a 
claim of $10,629; Charles W. Sommers & 
Bro., Inc., $1,800, and Julius Baumheim, 
Inc., $1,338, 

In compliance with a request made by 
those creditors present at the meeting, 
Judge Mayer appointed Joseph H. Frier re- 
ceiver under a bond of $2,500. This order 
places the firm’s assets at $20,000, consist- 
ing of accounts receivable $11,000 and stock 
and fixtures $9,000. 

In an interview with a JEWELERS’ Crr- 
CULAR reporter, Receiver Frier stated that 
the firm has assets estimated to be worth 
between $15,000 and $18,000. The liabili- 
ties he places at $30,000. Mr. Frier fur- 
ther stated that a court order will be ob- 
tained shortly for the purpose of examining 
the alleged bankrupt and others. It was 
pointed out by Mr. Frier that some time 
ago Mr. Patterson retired from the firm 
and since that time the business has been 
cecnducted by Mr. Ashler. 

The meeting of the creditors, which took 
place last Wednesday, was held in the 
rooms of the National Jewelers’ Board of 
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Trade, 15 Maiden Lane, New York. About 
16 creditors representing claims of almost 
$27,000, were present at the gathering. 


FIRE IN OFFICE BUILDING 


Charles A. Berkey Co., Detroit, Mich., and 
Other Concerns Suffer from Blaze 
Which Does Damage Estimated 
at $100,000. 

Detroit, Mich., Nov. 19.—Fire starting in 
the basement of the building occupied by 
the Charles A. Berkey Co., at 220 Wood- 
ward Ave., on Sunday night, Nov. 15, 
caused a loss of more than $100,000 to the 

occupants of the building. 

The building, a five-story brick, is occu- 
pied by a number of firms including the 
Berkey company. The fire had made con- 
siderable headway before it was discovered, 
and a second alarm had to be turned in by 
the department. The flames made headway 
up the airshaft and stairway in the rear. 

Losses were suffered by the English 
Woolen Mills, which has recently moved 
from the building, but which had some stock 
still stored there; the D. J. Healey shop, 
which handles a’ jewelry line in addition 
to dry goods and electrical ware, and which 
has a storeroom on the fifth floor; E. F. 
Kirchgessner, optician; Walter J. Watson, 
photographer; and the Charles*A. Berkey 
Co., The Toyo Importing Co., which oc- 
cupies the main floor, suffered from water. 

The Charles A. Berkey Co. has issued 
the following statement relative to the fire: 

“According to the daily papers giving the 
details of the fire which occurred in the 
building in which we are located, it was 
stated that the fire originated in our place 
and we’ wish to make sure that the trade 
understands that the fire did not originate 
in our place but that it started in the base- 
ment of the building near the freight ele- 
vator shaft, following the elevator to the 
top or fifth floor and completely wrecked 
that floor. 

“About one-third of the roof was burned 
away and the damage that we suffered was 
only from water that came down: through 
and we assure all that there was plenty 
of this. By strenuous efforts we were in 
position to do business the second day after 
the fire and are now in apparently as good 
shape as ever. The damage to our stock 
will probably not exceed $2,000 or $3,000, 
as only goods that were not contained in 
the safes were damaged and only part of 
them.” 

















Death of Walter Brown 

PitTsBuRGH, Pa. Nov. 19,— Walter 
Brown, of the firm of Brown & Sons, 
Denora, Pa., and well-known to the jew- 
elry trade here, to which city he made 
almost weekly visits, died at his home in 
Denora, Wednesday night, aged about 45 
years. 

Mr. Brown recently contracted a cold 
which developed into pneumonia, causing 
his death. He.was the senior member of 
the firm established by his father. 

He is survived by his widow and chil- 
dren. Mr. Brown was one of the leading 
business men of his community and inter- 
ested in all movements for the interest of 
the town. 
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Copyright 1920 R. L. & B. Co. 


O OWN Sterling Silver Tableware is to possess something worth while. 

And there is joy and pride in the possession of “Chateau-Thierry” sil- 

ver. This design is of real lasting artistic merit. It is being highly ap- 

preciated by its present owners and is sure to be treasured by future genera- 
tions. 


ROGERS, LUNT & BOWLEN CO. 
SILVERSMITHS - - GREENFIELD - MASS. a 
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Proposed Widening of “Maiden Lane” of Detroit 
Project to Change Grand River Ave. Meets With Much Opposition from 


Members of Jewelry Trade—Estimated Cost Placed at $10,000,000 








Detroit, Mich., Nov. 19.—The project for 
the proposed widening of Grand River 
Ave.—the “Maiden Lane” of Detroit—from 
Woodward Ave. to Jones St., now before 
the city council, directly affects in more 
ways than one, many important jewelry 
frms and stores in kindred lines. If the 
widening project goes through on the 
strength that it will relieve Detroit's con- 
gested down town district, it will cost the 
city more than $10,000,000. 

At first the plan was to take 20 feet off 

each side of Grand River Ave. from Wood- 
ward Ave. to Jones St. This would affect 
the Traub Bros. & Co. jewelry store on 
the southwest corner of Woodward and 
Grand River Aves.—one of the land- 
marks of the city. It would also have 
meant a remodeling of the Castle company’s 
store at 11 Grand River Ave. W., just in 
the rear of the Traub store. 
‘ Other stores affected by the original plan 
would be Loftis Bros. & Co. 29 Grand 
River Ave.; Paul C. Sinz, Grand River at 
Washington boulevard; Will-Mart Jewelers, 
at 53 Grand River Ave.; Samuel Bonfield, 
at 44 Grand River Ave.; David Segal, 
optometrist and brother of Jacob Segal of 
Jacob Segal & Co., 18 Grand River Ave., 
and the new S. S. Kresge Co.’s green 
front 25c. to $1 store on the northwest 
corner of Woodward Ave. and Grand River 
Ave. 

The plan now most favored, however, if 
present indications are significant, is to 
take 40 feet from the north side of Grand 
River Ave., from Woodward Ave. to Gris- 
wold St., in the first block, leaving the south 
side untouched for that distance. This plan 
would save the already narrow building 
housing the Traub Bros. & Co. store, but it 
has raised a very spirited protest on the 
part of S. S. Kresge, who has been spend- 
ing about a half million dollars to remodel 
the old Wright, Kay & Co., building on the 
opposite corner. The new green front 
Kresge 25c. to $1 store, which will handle 
a rather extensive line of cheap and 
moderate priced jewelry and watches, is 
about ready to open. 

The new Kresge building, which was 
formerly the home of the retail establish- 
ment of Wright, Kay and Co., and The 
E. H. Pudrith Co., and 6éther wholesale 
plants before the remodeling, is a building 
with a 60-foot frontage on Woodward Ave. 
If 40-feet were to be taken off this frontage 
as planned in the latest Grand River Ave., 
widening plan, there would be little left for 
Mr. Kresge’s new green front enterprise 
and he is making a protest that is being 
heard. He has organized a campaign of 
affected merchants to fight the plan, and a 
stiff publicity battle will be waged to de- 
feat the project. 

Others who are opposed to the taking 
of 40 feet from the north side of the 
avenue are the owners of the Bowles build- 
ing, at the northeast corner of Grand River 
Ave. and Griswold St. This block which 
was formerly the old Y. M. C. A., and 


which is now owned by H. L. Bowles, and 
others behind the chain of “Baltimore” 
restaurants, houses several jewelry firms 
including Jose Winsen and N. E. Winstan- 
ley, manufactur:ng jeweler; A. F. Mehlke, 
jewelry engraver, William H. Belf & Co., 
and William J. Trost, jewelers; David 
Segal, optometrist, and several jewelry 
manufacturers’ agents. 

Glenn E. Miller, trading as the “Square 
Deal,” jeweler, with two stores at 61 and 
65 Grand River Ave., was one of the first 
of the Grand River Ave. merchants to come 
out in favor of the widening, on the basis 
that it would make downtown Detroit a 
more representative and metropolitan dis- 
trict, and would relieve the great conges- 
tion which has always confronted Detroit 
as a one main street town. 

The opposition to the widening plan has 
become so bitter that a public committee 
named by C. B. Van Dusan, vice-president 
of the S. S. Kresge Co., will take up the 
issue and fight it to a standstill. This com- 
mittee consists of R. H. Webber, president 
of the J. L. Hudson Co., one of Detroit’s 
largest department stores, an extensive 
dealer in jewelry and watches; E. J. Hickey, 
president of the E. J. Hickey Co., and 
owner of the store now occupied by Traub 
Bros. & Co.; B. Siegel, president of the 
B. Siegel Co.; J. J. Crowley, president of 
Crowley-Milner & Co., Detroit’s largest de- 
partment store, and operator of one of the 
largest jewelry departments in the State; 
H. L. Stevens, manager of Grimshaw & 
Stevens Co.; John Miller, manager of Fred 
Sanders’ Co., and Andrew R. Cunningham, 
president of -the Cunningham Standard 
Drug store, which also deals in jewelry. 

The committee was named Thursday, 
Nov. 18, following an indignation meeting 
of the day previous attended by 50 of De- 
troit’s leading retailers. A railroad presi- 
dent, a banker and a leading publisher have 
united in opposing the plan, declaring it is 
too much money to assess against property 
owners, unless the project goes to a vote 
of the people. The city council, composed 
of only nine members, however, has sole 
power to order the widening. 

Recently the board of directors of the 
Detroit Board of Commerce, whose mem- 
bership comprises many jewelers, declined 
to approve the proposal for widening Grand 
River Ave., said John A. Russell, one of 
the directors of that board, and publisher 
of the Michigan Manufacturer. 

S. S. Kresge, president of the Kresge 
chain of stores, who is fighting the project 
so strenuously, admitted at the meeting 


that he had failed to come to the aid of . 


Edward J. Hickey, owner of the ‘Traub 
Bros. & Co. building, when the original 
plan was broached for taking 20 feet off that 
building. He said he had not realized the 
seriousness of the plan at that time. When 
the council decided to leave Hickey’s build- 
ing—housing the Traub Bros. & Co. store— 
out of widening scheme, and take 40 feet 
off Mr. Kresge’s new green front store, 
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then he sat up very quickly and started to 
fight. 

Frank P. Book, one of the owners of the 
Book building on Washington Boulevard 
at Grand River Ave., which houses the 
palatial stores of the Gorham Shop, on the 
first floor, and the diamond rooms of John 
Kay, .on the second floor, and who also, 


_ owns the old Banner laundry building, now 


remodeled, which houses the new store of 
Paul C. Sinz, is also one of the members 
of the Van Dusan committee opposing the 
widening. 

Grand River Ave. is one of the main 
arteries of trade entering the city, and is 
a 100-foot thoroughfare from the city limits 
down, with the exception of the district 
between Jones St. and Woodward Ave. In 
the latter district it is only 60 feet wide, 
and the present proposal aims that it shall 
be 100 feet its entire length. 

Edmund T. Patterson, president of the 
city plan commission, which supervises De- 
troit’s new zoning system, and which planned 
the present widening, has issued a _ state- 
ment in which he says that the plan should 
appeal to Detroit’s interests as a whole, 
and on the basis of what will be for the 
betterment of the city in the future, and 
not on the personal complaints of property 
owners now affected. He denies that the 
widened Grand River Ave. would swell 
Woodward Ave. traffic, causing more con- 
gestion. 

The plan has a keen and direct interest 
to .all downtown Detroit jewelers, whose 
trade will be affected materially if the 
widening goes-through. Outside of those 
jewelers on Grand River Ave., immediately 
affected by the widening, the other mer- 
chants in the same line of trade are hold- 
ing back their opinions until they have 
studied the matter thoroughly, and are 
satisfied just how it will affect their trade. 
Some are already quietly opposed to the 
plan on the ground that the project is not 
warranted in face of the enormous cost to 
the city of $10,000,000. Those who are 
opposing the plan are doing so on the 
broad assertion that the expense is not war- 
ranted, and that other more practical plans 
should be resorted to to relieve downtown 
congestion. 

James Couzens, former partner of Henry 
Ford, and mayor of Detroit, favors the 
widening plan, declaring it is best for the 
entire city. 





Jewelers’ Gold Bars Withdrawn and Ex- 
changed at New York 


Week Ended Nov. 20, 1920 
The U. S. Assay Office reports: 


Gold bars exchanged for gold coins.. $881,236.93 
Gold bars paid depositors............ 129,249.78 
UME isu ndhicuacesuvdaneteeen $1,010,486.71 


Of this the gold bars exchanged for gold coin 
are reported as follows: 


Date. Exchanged. 
PRU ES Hiv adic s cade crete tiple $204,522.67 
POW, RG Messe enccsvcétievcs teow 158,400.64 
ROR ET ered a bcs cates CeGaaceeree 137,152.66 
WOON DO oon dank edie «4654 sae 129,148.29 
WOO Se Beak 06 kcden <Beacaonheenea 189,762.60 
PROG FO css 5s denciaceennecaenkonie 62,250.07 

POOR sc ois cuwein igageakeesnenee $881,236.93 








The firm of Levinson-Rubin Co., 32 Gra- 
ham Ave., Brooklyn, N. Y., has been suc- 
ceeded by Tomchin & Levinson, Ine. 
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Here is another strong W.W.W. Christmas dealer advertise- 
ment. It is No. 225. It is yours for the asking. 


Please note how beautifully illustrated—how attractive in 


appearance, and, above all else, how well it advertises 
everything in your store and only incidentally W.W.W. 
GUARANTEED RINGS. 


This cut is a further illustration of the marvelous W.W.W. 
Service. 
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si | & J Gifts of Rare Good Taste 


Need Not Be Expensive 


You will be surprised to find at what moderate 
expense you can purchase gifts of distinction 
here. There is no end of ideal holiday gifts — 
vanity cases, toilet sets, fountain pens, cigarette 
cases, watches, clocks, rings, lockets, bracelets, 
necklaces, watch chains, fobs, -cigar cutters, cuff 
links — a veritable wealth of pretty things of un- 
questioned value. 





And there is an added satisfaction in purchas- 
ing gifts at this store—an added pleasure in re- 
ceiving them. The name guarantees the worth. 


W-W-W Rings 


Here, for instance, is a line especially interest- 
ing at Christmas time. Solid gold gem-set rings, 
a with all the popular stones, in rare and accepted 
Ras designs. You should see them. 


“ss (Your Name Here) 


Wi 
WHITE. WILE & WARNER 


“Makers of nationally advertised rings in which the stones do stay 
BUFFALO, N.Y. 
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HILADELPH 


' 4. Broidy has opened a watch repair shop 
for the trade at 721 Sansom St: 

John Herman, a jewelry jobber formerly 
of 711 Sansom St., has removed to 127 S. 
Pa tials manufacturing jeweler, 718 
Sansom St.,-has moved into his new home 
in Oak Lane. 

Matteo Galdi, for a number of years a re- 
tail jeweler at 806 S. 9th St., died recently 
after a short illness. 

William Graham, manager for Samuel J. 
Lyons & Co., has moved into his new home 
on the Roosevelt Boulevard. 

Jacob J. Cohen, formerly of 725 Sansom 
St., has formed a partnership with J. Lev- 
ant, and they are now dealing in watches 
at 711 Sansom St. 

C. F. Solliday, a retail jeweler of Lam- 
bertville, N. J., and a party of friends at- 
tended the Lehigh-Lafayette football game 
at Easton on Saturday. 

Among recent buyers in the city were J. 
W. Parrish, Newark, Del.; O. O. Stillman, 
New Brunswick, N. J.; H. B. MacFarland, 
East Downingtown; Peter Silgler, Doyles- 
town, and C. S. Kepner, Chester. 

Announcement has been made of the wed- 
ding of Miss Lillian Rossiter and Mr. Frank 
Davis which took place at St. Paul’s Pres- 
byterian Church, 50th St. and Baltimore 
Ave. on Oct. 30. Mr. Davis is a son of 
F. L. Davis, of 19 N. 52nd St. After a 
honeymoon trip the young couple will re- 
side on S. 49th St. 

Thomas R. Grapevine, father of Mrs. F. 
B. Wallen, Camden, N. J., died recently 
of complications of diseases at his home, 
248 Burk St., Wildwood, N. J., at the age 
of 83. He was a veteran of the Civil War 
and had been a resident of Camden for 
almost his entire life, moving to a seashore 
only a few years ago. Mrs. Francis B. 
Wallen and Frank Grapevine, of Wildwood, 
are the surviving children. The funeral was 
held Wednesday morning, Nov. 10, in Cam- 
den. Interment was private. 











Lancaster, Pa, 





The J. F. Apple Co. has received orders 
for over 300 rings and pins from three 
Pittsburgh High Schools and from the 
Park, Pa., High School. 

Charles R. M. Gibbs, formerly an instruc- 
tor in jewelry work in a local establishment, 
has taken a position as jeweler and en- 
graver with R. G. Diener, Harrisburg. 

F. A. Wheeler, a traveling salesman for 
the Non-Retailing Co., who returned last 
week from an extended western trip, has 
gone and will be out until nearly Christmas. 

Julius Octavi, Philadelphia, has entered 
the Bowman Technical School as a student 
in watchmaking and engraving, and F. C. 
Robertson, Myersdale, Pa., has entered the 
watchmaking department. 

B. W. Potthoff, Latrobe, Pa., has gone 
home for several months to assist his fa- 
ther, H. B. Potthoff. E. Harwood Lyons, 
Mt. Carmel, Pa., has gone to Shamokin, Pa., 
to assist a jeweler there during the holiday 
season. 

A careless smoker several days ago caused 
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a fire scare at the Bowman Technical School 
by throwing a lighted cigarette stump 
against a cellar window covering and start- 
ing a blaze. The firemen extinguished it 
before any damage resulted. 

John Ringgold was arrested last week 
and held under bail for a hearing before 
Magistrate C. F. Stauffer on a charge of 
fraudulent conversion of the proceeds of 
propérty, the prosecutor being E. J. Wissner, 
jeweler, of 34 N. Prince St. He is alleged 
to have purchased a watch on the instal- 
ment plan, but did not complete payments 
or return the chronometer. 

The funeral of the late Edward J. Guil- 
ford, superintendent of the Hamilton watch 
factory was held on Nov. 16. The pall- 
bearers included Charles F. Miller and F. 
C. Beckwith, president and treasurer, re- 
spectively of the Hamilton Watch Co. Out 
of respect to the dead superintendent’s 
memory the factory stopped work for five 
minutes the morning of the funeral. 

That many old-time watches are still be- 
ing carried is the statement of local jewelers, 
who have had many brought in for repairs. 
One jeweler had hanging on his repair rack 
recently no fewer than 15 key-winding, old- 
fashioned chronometers. John B. Miller, 
chief deputy to the County Prothonotary 
has one of these timepieces that is over 
100 years old, formerly his grandfather’s, 
and it still keeps good time. In the estab- 


lishment of Ezra F. Bowman’s Sons is one 
still older, having been made by Peter 
Green, of London, prior to 1696. It is the 
size of an ordinary watch carried by men, 


The 


but is nearly as thick as its diameter. 
teeth of the wheels were hand-filed. 
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A new jewelry shop has been opened by 
Oscar L. Sales, at 416 W. Walnut St., op- 
posite the Watterson Hotel, as Sales’ Jewel- 
ry Shoppe. 

The police department has been unable to 
find any trace of two negroes who robbed 
R. W. Shields, Walnut St. jeweler, of a 
gold watch on Saturday night, Nov. 12. 
Shields was able to give an excellent de- 
scription of the two men, however. 

Announcement has just been made to the 
effect that the Lindsey Art Store, 654 S. 
4th St., which for many years has carried 
a high grade line of art goods, including 
some jewelry lines, as well as paintings, 
drawings, etc., is selling out to quit business. 

The Kentucky Association of Optome- 
trists opened a five day educational session 
at the Tyler Hotel, on Friday morning, Nov. 
19, with a number of the best optometrists 
in the country present to handle the work. 
About 100 or more jewelers and opticians 
are expected to attend. 

At Hickman, Ky., J. R. Brooks, jeweler, 
will shortly move into new and much better 
quarters, the old lobby of the Laclede 
Hotel now being remodeled into a store- 
room for Mr. Brooks, while a larger store, 
formerly occupied by a merchant, is being 
remodeled into a more commodious lobby. 

The new jewelry store of Roth Bros., in 
the new Rialto Theater building, 618 S. 4th 
St., was opened to the public on Nov. 15 
(Monday), according to announced sche- 
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dule. Souvenirs were given visitors at the 
opening. The shop is featuring high grade 
lines of diamonds, platinum goods, jewelry 
and watches. 

Louisville newspapers are giving the new 
Louisville Retail Jewelers’ Association 
some co-operation in news form. Under 
the heading: “Louisville Doesn’t Care 
Whose Watch It Carries,’ an interesting 
story recently appeared in a local paper 
relative to why Louisville retailers will no 
longer, loan watches while repairing cus- 
tomers’ watches. Attention was called to 


the fact that they sometimes keep out a 
“loaner” for six months, bring it back need- 
ing repairs, and if it is a better watch than 
their own, they sometimes come back not 
at all. 
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One of the front windows of the Majestic 
Jewelry Shoppe at 550 Main St. was 
smashed early one morning last week. The 
burglars, however, evidently were scared 
away, as investigation showed that nothing 
was missing. 

Miss Anna Heintz, daughter of Lewis J. 
Heintz, of the firm of Heintz Bros., manu- 
facturing jewelers here, was united in mar- 
riage Wednesday to George Adams, of 
Brooklyn. The wedding took place at the 
home of the bride’s parents here, on Lin- 
wood Ave. 

Mrs. Adele Dettling, mother of Emil Dett- 
ling, one of the most active members of the 
local retail jeweler’s association, died at her 
home Friday. Funeral services were to be 
held at her late residence, 658 Clinton St., 
Tuesday morning at 8.30 o’clock, and at the 
Church of the Sacred Heart at 9 o’clock. 
The jeweler’s association sent a large and 
handsome wreath of flowers. 

The first of the jewelry stores actually to 
enter the new Delaware Ave. shopping dis- 
trict was to be opened Monday. The pro- 
prietors are Robert Rodenberg and Nathan 
Freedman. Mr. Rodenberg was formerly 
with Louis Meyers and Mr. Freedman was 
with Sol Levy. The store which is located 
on the southeast corner of Delaware Ave. 
and Chippewa St. will be known as the 
Delaware Jewelry Shoppe. 

M. Edward Frisch, father of Gustav 
Frisch, president of the New York State 
Retail Jeweler’s Association died recently at 
his home 443 Genesee St. Mr. Frisch who 
was born in 1837 had lived in Buffalo for 
40 years. The funeral was held from his 
late home. A beautiful wreath sent by the 
retail jewelers’ association here was among 
those received. The Ot-Yok-Wa Club of 
of which Gustav Frisch is a member at its 
meeting last week adopted resolutions ten- 
dering him sympathy in his bereavement. 

An unset diamond, valued at $650, was 
stolen from the pawnshop of Panimo & Co. 
at 169 Genesee St. one evening last week. 
According to Panimo, a man came into the 
store, and asked to be shown some unset 
stones. Panimo placed some on the counter 
for him to see. The stranger grabbed two 
of them, and ran for the front door. In his 
haste to get away, however, he dropped one 
of them. He made his getaway. 
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E. Sallan, 


Woodward Ave. at 
State St., has bought a handsome new 


Sol. 

residence for his own use on Boston 
Boulevard, one of the most exclusive 
residential streets in the city. 

S. P. Campau, formerly doing business 
at 17 John R. St. is now head of the 
optical department of the jewelry store 
of Alva Hunn, at 930 Grand River Ave. 
W., corner of Fourteenth Ave. 

Windsor, Ont., retail jewelers will be 
among the retailers in the border city 
who will attend the conference in Toron- 
to, to protest against the present Cana- 
dian luxury tax and its method of col- 
lection. 

E. C. Felt, formerly head of the optical 
department of Sol. E. Sallan, Woodward 
Ave. at State St., is now located in the 
Peter Smith building at State and Gris- 
wold Sts. Mr. Sallan has discontinued 
his optical department, using the extra 
space for a buying and office space. 

Mrs. Margaret Gautherat, mother of 
Louis A. Gautherat, vice-president of the 
E. H. Pudrith Co., died recently at her 
home in Greenfield, Mich., at the age of 
74 years. Death was the result of an 
attack of typhoid pneumonia. She was 
buried in Grand Lawn Cemetery, Detroit. 

The Wheel Trueing Co., importer of 
bortz and carbon diamonds for industrial 
purposes and use on diamond-pointed 
tools, has increased its business to such 
an extent it has opened new offices at 
2131 Penobscot building. It maintains 
an eastern office at 527 Fifth Ave., New 
York city. 

Henry J. Luths, of the Luths, Dor- 
weld Haller Co., in the Liggett building, 
says that retail jewelers in the State are 
buying heavily in silver-plated ware, one 
retailer from a small interior city order- 
ing stock in this line worth $700 last 
week. Mr. Luths says watches and clocks 
are very hard to secure from the manu- 
facturers. 

Windsor, Ont., retail merchants, in- 
cluding jewelers, across the river from 
Detroit, waited on Mayor E. B. Winter 
on Wednesday, Nov. 17, demanding more 
adequate police protection in the down- 
town business district of the border city. 
The mayor admitted the number of con- 
stables patrolling the business section of 
Windsor was inadequate, and promised 
to take the matter up with the police 
commission. 

There has been a siege of sickness 
among the officials and employes of The 
E. H. Pudrith Co., who recently removed 
from the old Wright, Kay & Co.’s build- 
ing to the new Wright, Kay & Co. build- 
ing at Woodward Ave. and John R. St. 
Among those on the sick list were H. T. 
Monroe, secretary and treasurer, and 
Hugo Pudrith, brother of Ernest H. Pud- 
rith, head of the firm. Mr. Monroe under- 
went a serious operation in Harper Hos- 
pital and is now convalescent at his home 
on Spokane Ave. Hugo Pudrith, one of 
the oldest inside salesmen with the firm, 
has just had a cataract removed from one 
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of his eyes, and has been at his home on 
Whitney Ave. 

Lawrence Adelstein, a clerk in the 
Weiss loan office, 46 Monroe Ave., re- 
ported to the police Sunday, Nov. 14, 
that two men who leaped from an auto- 
mobile, held him up at 12:45 A. M., Sun- 
day, at Canfield and Brush Sts. He told 
the police he fought the bandits until 
one of them knocked him unconscious. 
When he recovered he walked to the 
Woman’s Detention Home, whence he 
was taken to a receiving hospital. Physi- 
cians at the hospital were unable to find 
any wounds on his head which would in- 
dicate he had been struck. His hand 
was slightly bruised from teeth marks. 
He had $50 and a diamond ring which 
the bandits failed to get. 


Auto bandits, who Tuesday, Nov. 16, 
robbed the jewelry store of J. R. Wilcox, 
at Dowagiac, Mich., captured the lone 
patrolman guarding the business district 
there, before they did the job. When 
they entered Dowagiac, in their machine, 
they stopped 10 minutes before Mr. Fox’s 
store; then two bandits got out of the 
car, walked around the block, and found 
William McCoy, night patrolman, on 
guard in a doorway. Covering him with 
their guns, they carried him back to their 
automobile in front of the jewelry store, 
held him while they looted the store, 
and then drove off, carrying the surprised 
officer with them. They took his gun 
and, some distance from the city, gave 
him a cigar and told him to walk back 
to town. 


Detroit police have been asked to 
warn jewelers to watch for platinum, 
which may be offered for manufacturing 
purposes to local jewelers, which was 
stolen in the amount of $500,000 during 
the war from the United States army’s 
ordnance bureau. Much of the platinum 
was later sold to jewelers in New York 
city and throughout the country, ‘says 
the report to the police. Some of the 
$19,000 worth of platinum stolen by a 
woman and her associates is thought to 
have found its way to Detroit. The 
woman was recently arrested in New 
York under an indictment issued in Nash- 
ville, Tenn., for part in a gigantic con- 
spiracy, by which $19,000 worth of the 
white metal was stolen from the gov- 
ernment. 

Detroit police now investigating bank 
robberies are paying special attention to 
all suspects with a view to finding out 
whether or not they have been implicated 
in Detroit jewelry sample case robberies. 
The information in the hands of the 
police now is that well-known bank rob- 
bers, who have formed a “colony” in 


Detroit, are alternating dull moments 
between big bank jobs, by stealing 
jewelry traveling salesmen’s sample 


cases, and in holding up a lone jeweler 
now and then. The bank bandits keep 
busy in Detroit, the latest job being the 
robbery of $2,500 from the Wayne 
County and Home Savings Bank branch 
at Cadillac and Warren Ave., on Thurs- 
day, Nov. 18, by five armed men. The 
identification of “Stoney” Johnson, the 
bandit recently killed by the Cleveland 
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police, as one of the men w 
and robbed Herman Lowenthal, (ania 
representative of Philip Present & Co 
Rochester, N. Y., in Buffalo, and as a 
same bandit who participated in the sal. 
bery of a branch of the Commonwealth 
Savings Bank here several months ago 
gave the police the clue that the hort 
bandits are the same criminals who hav 
been participating in the jewelry samaple 
case robberies. 
While Benjamin Robinson, 25 years 
old, and Daniel Grimes, 28 years old 
were “swapping” watches with several 
men in a near-beer saloon at Hastings 
and Macomb Sts., Monday night, Nov 
15, police interfered. They discovered 
that the watches which Robinson and 
Grimes had in their possession were part 
of loot obtained by bandits who robbed 
the jewelry store of A. Grossman, 146 
Hastings St., last week. Mr. Grossman 
identified the watches. The two men are 
held on charges of robbery while armed. 
Detectives Thomas Ferry and John 
Hoffman are the officers who made the 
arrest while the men were trying to 
trade the stolen watches with others in 
the near-beer saloon. Mr. Grossman, 
from whose store the watches were 
stolen, is the father of Detective Louis 
Grossman and former Detective Max 
Grossman, 








Evansville, Ind. 





E, A. Rhodes, retail jeweler at Chrisney, 
Ind., was a business visitor in Evansville a 
few days ago. 

Harry Poole, formerly owner of a pearl 
button factory at Rockport, Ind., was in 
Evansville a few days ago on a business 
mission. 

A campaign to raise money for the Baby 
Clinic of Evansville was conducted during 
the past week. The campaign was directed 
by Mrs. Artes, wife of William Artes, of 
the Charles F. Artes, Inc., of 321 Main St. 
retail jewelers. 

Oliver Artes, who travels for a large 
watchcase company out of Chicago, is ex- 
pected here for a few days during the 
Thanksgiving holidays. He is a brother of 
Charles F. and William Artes, of Charles 
F. Artes, Inc. 

A safe in the general store of Ernest 
Sepper, Graysville, Ind., large handlers of 
jewelry, was blown by robbers a few nights 
ago, who secured over $500 in money and 
checks. Nothing else in the store was 
taken. The police have no clue. 

Few mussel camps now are in operation 
along the Wabash and White Rivers. The 
camps have been closed for the Winter 
weather. The diggers had a very good 
season and some of them made large sums 
of money during the season as the price 
for shells has been up for the past year. 
Many of the diggers also made money by 
finding pearls. 

Aldem F. Heuring, editor of the Dispatch 
at Winslow, Ind., formerly engaged in the 
retail jewelry business at Monroe City, 
Ind., was here last Friday to attend the Fall 
ceremonial of Hadi Temple of the Ancient 
and Arabic Order of the Nobles of the 
Mystic Shrine, of which he has been a 
member for a number of years. 
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Maurice Phillips and his mother went to 
Kansas City to attend the wedding of his 
cousin on Thursday. i 
Visitors at Richter & Phillips during the 
week were: J. W. Waters, Bluefield, W. 
Va.; G. W. Staples, Stone, Ky.; George 
Mosey, Greens Forks, Ind. and G. H. 
Crutcher, Holden, W. Va 

John Gerwin did not remain in the city 
long as Cohn, Hahn & Newstedt found it 
necessary to send him out again on a 
northern trip after he was home only a 
few days. 

Two out-of-town customers of Frohman 
& Co. were guests of the firm last week: 
Chase Hofman, of the Hofman-Green 
Jewelry Co., Springfield, O., and Charles 
Schlenker, Hickman, Ky. 

Lee Loeb and Mrs. Loeb are planning to 
visit their daughter in Thelma, Ala., when 
Mr. Loeb makes his southern trip next week. 
Mr. Loeb is going to make the trip a 
combined business and pleasure tour for 
himself and wife. 

W. S. Hoke and wife, Winchester, Ind., 
were guests of Greenwold, Hirsh & Grift 
during their visit to the city during the 
week. J. W. Waters, Bluefield, W. Va., 
was another visiting jeweler who made the 
same firm’s offices his headquarters while 
here. 

Ed. S. Maas, who has been with Cohn, 
Hahn & Newstedt, is now with Richter & 
Phillips. Mr. Maas, who is one of the 
active officials in Scottish Rite Masonry, 
took an active part Thursday night in put- 
ting 103 candidates through the 14th de- 
gree at the Scottish Rite Cathedral. 

Casper Fenzel, Middletown, Ohio, is get- 
ting to be a regular caller every week at 
the office of Peck, Selmeier & Peck, drop- 
ping in Thursday, making the third consec- 
utive week he has made a short trip to 
Cincinnati to fill his stock. He reports 
excellent business among Middletown citi- 
zens. 





Omaha. 





It is reported that R. L. Van Hosen has 
moved from Falls City, Nebr. 

J. T. Mudd, formerly located at Bassett, 
Nebr., has located at Arnold, Nebr. 

A. B. Magnuson, formerly watchmaker 
for Hiram Anderson, Schuyler, Nebr., is 
now with a St. Louis firm. -He visited 
friends in Omaha last week. 

A. W. Riggs, formerly in business at 
Spalding, ‘Nebr., more recently farming 
at Ross, Ark., has returned to Omaha, and 
taken a position with L. N. Boisen, a local 
jeweler. 

The Larsen Jewelry Co., of this city, 
reports that the show window in its es- 
tablishment was smashed recently and 
articles, most of which were unset rings, 
valued at $500, were taken. 

L. A. Bursee, formerly in business at 
Chappell, Nebr., who sold out there recent- 
ly has just purchased a new stock with 
which to open at Shelton, Nebr. 

_ Among the jewelers who called on the 
jobbers in Omaha during the week were 
John Levin, Wahoo, Nebr.; Mrs. W. C. 
Buchta, David City, Nebr.; Mr. and Mrs. 
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E. A. Shea, Blencoe, Mo.; Harry Martin, 
Lyons, Nebr.; M. L. Jones, Fairfield, Nebr. ; 
Mr. and Mrs. Fred Powers, Mound City, 
Mo.; Parker Ollerman, Blair, Nebr. 

N. C. Campbell, representing the Byrne- 
Duff Jewelry Co., after spending last week 
calling on Lincoln dealers reported that 
the jewelers of that city have just organ- 
ized themselves and pledged a substantial 
fund to put on a big joint advertising cam- 
paign for jewelry as Christmas gifts. The 
campaign will be patterned largely after the 
similar campaigns which had their origin 
in Omaha and have been put on here with 
marked success for the past several years. 

The members of the executive com- 
mittee of the Nebraska Retail Jewelers’ 
Association met at Omaha, Monday, Nov. 
15, to arrange plans for the 1921 conven- 
tion. The meeting was attended by Presi- 
dent F. A. Hannis, York, Nebr.; Vice-pres- 
ident R. A. Goddall, Ogallala, Nebr.; Sec- 
retary Ed. B. Fanske, Pierse Nebr. and 
O. H. Furen, Omaha, and H. A. Perrin, 
Sargent, members of the executive com- 
mittee. Omaha retail jewelers and jobbers 
were also well represented at the meet- 
ing. The committee decided upon Feb. 23 
and 24 as the dates for the convention at 
Omaha. Headquarters will be at Hotel 
Fontenelle. Much interest was manifested 
and all present promised to put forth every 
effort to make the convention the best ever 
held in Nebraska. Details of the program 
will be worked out rapidly now by the 
committee. 








Connecticut Notes. 





Jacob Scher, a dealer in watches, dia- 
monds, jewelry and optical goods at 1189 
Main St., Bridgeport, Conn., has sold his 
business to J. B. and Louis Gordon, Boston, 
Mass. 

Himberg & Horn, New Britain, Conn., 
reported that two show windows in their 
store were broken recently and miscella- 
neous lot of jewelry stolen. Later, three 
men were arrested and a_ considerable 
amount of the jewelry found in their pos- 
session, although they had sold some of it. 





The Jewelers’ Security Alliance, through 
its secretary, James H. Noyes, of New 
York, has sent to the A. H. Fetting Manu- 
facturing Jewelery Co., 213 N. Liberty St., 
Baltimore, Md., a check for $100, to be paid 
to Detective Lieutenants J. H. Kratz and 
Charles A. Kahler for the arrest and con- 
viction of Henry. McClellan, alias “H. M. 
Rothery,” a “pennyweighter” of interna- 
tional reputation. Kahler and Kratz 
worked on the case for months before and 
after Rothery’s arrest. It was through the 
evidence developed by the detectives that 
the conviction was obtained, despite the 
fight made by McClellan through powerful 
friends. Members of the Fetting firm com- 
mended Kahler and Kratz for their work in 
ferreting out evidence in the case. Despite 
the conviction, McClellan’s lawyer has de- 
cided to take the case to the Maryland 
Court of Appeals. The prosecution, how- 
ever, is confident that the conviction will 
stand and that McClellan will serve a term 
in prison. He was sentenced to the Peni- 
tentiary for three years. 
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The rings and pins for the February 
graduating class at the San Diego High 
School have been furnished by the firm of 
J. Jessop & Sons. 

B. L. Wallace, optometrist, formerly of 
Beaumont, Cal., has moved to San Diego 
and opened offices on the third floor of 
the Granger Building. 

It is expected that the optical firm of 
Scudder & Lowry, now located in the 
Gilbert block on 5th St. near Broadway, 
will have to move in the near future, as a 
long term lease has been given for the 
site, upon which a Woolworth store will 
be erected. 

A. O. Snyder, who has been in busi- 
ness at 842 Broadway, as a jeweler and 
optometrist, has removed to La Jolla, a 
suburb of this city, where he has opened 
at 1035 Wall St. Mr. Snyder has been 
connected with the business in San Diego 
as employe or by himself for 10 years or 
more. 

C. W. Ernsting, head of the Ernsting 
Co., recently secured two pearls of unusual 
size and coloring, the larger one weigh- 
ing 93 grains and being of a mercury color, 
with perfect skin, while the other, a plain 
white, weighs 24 grains. The larger one 
is a perfect pear shape, while the smaller 
is nearly round. Mr. Ernsting secured the 
pearls from fishermen engaged in the oyster 
trade in Magdalena Bay, Lower Califor- 
nia, which is in Mexican territory, and they 
were brought into the United States through 
the custom house at San Diego. Ten thou- 
sand dollars is the value placed by Mr. 
Ernsting upon the large pearl and $2,500 
upon the smaller one. Both pearls are to 
be sent to New York city to one of the 
large jewelry houses. The pearls were on 
exhibition at the Ernsting store for a few 
days, and considerable publicity concern- 
ing them was given in the local papers. 








New Enterprises. 





A. G. Larson will open a jewelry store 
at Marion, Wis. 

B. L. Greeves will open a jewelry store 
at Overton, Nebr. 

A. Broidy has opened a watch repair 
shop for the trade at 721 Sansom St., 
Philadelphia, 

A new jewelry shop has been opened by 
Oscar L. Sales at 416 Waltnut St., Louis- 
ville, Ky., opposite the Watterson Hotel, 
as Sales’ Jewelry Shoppe. 








Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 


Domestic 


Selling Price Silver 
London . S. Govt. Standard 

Date. Oficial. Assay Bars. Price. 
5 ee | 51 79% 99% 
IRGNGPES 84 dix doce 51% 81% 99% 
LS Ne +. ee 50% 80% 99% 
oe. ae re 49% 78% 99% 
OI fe Sarctacauke 49 77% 9914 
ee 47% 76% 99% 








Prescott A. Goodnough, Erie, Pa. is 
closing out business. 
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Silverware 





is Sound Economy 


—particularly in such essential things as table- 
ware for it ensures several generations of use 
from a single expenditure, yielding dividends of 








service out of all proportion to the investment 


GORHAM 
STERLING SILVERWARE 


is offered for sale through jewelers only and 
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Should Thanksgiving [HE proposition 
Be Combined with that is being 
Armistice Day? made in many quar- 
ters at the present 
time looking to the adoption of ‘“Armis- 
tice Day” (Nov. 11) as also the date on 
which Thanksgiving shall be celebrated, will 
undoubtedly be acquiesced in and supported 
by a large number of jewelry merchants, 
who, with other retailers, have in the past 
deplored the fact that Thanksgiving and 
Christmas were celebrated so close together. 
It has been a matter of common knowledge 
for many years that the so called “holi- 
day” or Christmas season of the retail trade 
does not begin until after Thanksgiving; 
in fact, with most people today prepara- 
tion for buying Christmas gifts seldom 
begins until after the Thanksgiving tur- 
key and mince pie have been digested. 
This leaves generally less than a month 
for the Christmas season (exactly a 
month this year) and often little more 
than three weeks, curtailing the Christ- 
mas shopping into a period so small as 
to be an inconvenience to dealers and 
buyers alike. With trades such as that 
of the retail jeweler, where the bulk of 
the business is done at this season of 
the year, every day added to the Christ- 
mas season is of vital importance, and 
if through a combination of “Armistice 
Day” and Thanksgiving, two weeks can 
be added to the time for Christmas and 
holiday shopping, there is no doubt that 
great benefit as well as added convenience 
will accrue to the retail dealer in gifts of 
all kinds. 

In the past, the few suggestions that 
have been offered in the way of designat- 
ing a day earlier in the month for 
Thanksgiving have been coldly received 
by the public at large in the idea that 
for business reasons we were changing 
a day definitely considered by the Ameri- 
can people as the proper day for the 
celebration of a distinctly American 
event, some going so far as to, feel that 
we were “interfering with history” for 
the benefit of business; but this is not 
so, as the general celebration of Thanks- 
giving on the last Thursday of November 
does not go back even to Colonial days. 
As the New York World well pointed 
out in an editorial last week, Thanksgiv- 
ing was long a movable feast, and then 
continues: 

Originating on a Fast Day, which turned out to 
be a day of rejoicing, the date of its observance 
“after harvest” was variously fixed by the Gov- 
ernors of the New England Colonies. During the 
Revolutionary War a day of naticnal thanksgiving 
was annually recommended by Congress. But it 
is only since 1864, in Lincoln’s Administration, 
that Thanksgiving has been appointed by proclama- 
tion of the President, and while it is now fixed 
for the last Thursday in November the date is 
not unchangeable. 

Thanksgiving cculd thus be moved forward a 
fortnight without violating the proprieties, and 
what might be lost to the time-honored observance 
of the holiday would be amply compensated by its 
observance on a date that ought to be sacred in 
American history. To do so would insure the 
adequate commemoration of national ideals in one 
patriotic festival combining the glories of both 
holidays and gaining distinction from each. 

The proposition now advocated to 
make Thanksgiving coincide with “Ar- 
mistice Day” has much to commend it 
to the public in general because there is 
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a feeling in many quarters that “Armis- 
tice Day” should be celebrated as a holi- 
day in some way and as this event is one 
for national thanksgiving, no more ap- 
propriate feast or fast day could be con- 
ceived of than our American November 
holiday. In addition, it gives to the busi- 
ness world the additional days so long 
needed for the holiday season. 

Whether the retail jewelers as a body 
are or are not unanimous in favor of 
this change we do not know, but we are 
sure it will be advocated by a large num- 
ber of progressive merchants in our in- 
dustry, and we should like to hear from 
our individual subscribers on the sub- 
ject as to how they feel upon the proposi- 
tion of changing the Thanksgiving date 
that has already been advocated in other 
lines of business. 





HERE is a max- 
im which is con- 
sidered fundamental 
in the law relating 
to buying and selling, expressed in Latin, 
Caveat Emptor, meaning in effect, “Let 
the buyer beware,” and in no _ in- 
stance is it more applicable than in the 
purchase of merchandise by mail from 
parties with whom the seller has not 
formerly dealt and of whom he knows 
nothing. If the buyer would always “be- 
ware” and advance no money for mer- 
chandise of whose quality he was not 


Know What You 
Buy Before Send- 
ing Cash 


. sure or of which he had no reasonable 


assurance that it -was all right, a large 
number of tricky mail order concerns 
would soon go out of business and the 
so-called “sucker lists” to which maga- 
zine writers of the present day have 
given such prominence, would be of such 
small dimensions as to be a negligible 
quantity. However, due to the large 
number of legitimate concerns who ad- 
vertise and who keep up to their repre- 
sentations, the public still has faith in 
the printed word as much as in the 
spoken or written word in the form of 
a guarantee, and the actions of the legiti- 
mate publications of the country, like 
THE JEWELERS’ CiRCULAR in keeping watch 
of their advertising columns, has fos- 
tered a confidence in the ordinary reader 
that it is hard to shake. 

Unfortunately, however, there are all 
too many concerns ready to take advan- 
tage of this confidence and, in advertise- 
ments worded so as to mean one thing 
to the reader and another to the ‘seller, 
invite the reader to send his cash for 
something that turns out to be far dif- 
ferent from what he .expected it to be. 
So great are the number of these sharp- 
ers that the Post Office Department 
keeps a staff of inspectors constantly” 
busy running down those who use the 
mails to defraud. But the fraud is some- 
times hard to prove because of the clev- 
erness with which the solicitation for 
business has been worded, and which 
gives the sharper a chance to supply all 
he promised to supply and still not give 
what the reader of the advertisement 
believed he was going to get. 

A well-known example of this (which 
was eventually stopped by the Post Office 
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Department) was the advertis 
appeared in the farm papers 
ago after an epidemic of p 
headed “Only Sure Death 

Bugs,” and which went on to say th 

if the reader would send $1 he Wo a 
be given a recipe for killing this Pa 

of pest that was absolutely sure and ei 
nomical. In return for his dollar, he vi 
ceived a small printed slip which told 
him to “take two pieces of board la 
the potato bug on one and smash it with 
the other.” Although the advertiser had 
practically lived up to his agreement 
nevertheless the fraud was so apparent 
that the Post Office Department, it js 


said, stepped in and prevented its repe- 
tition. 


ement that 
Some years 
for Potato 


From the number of complaints that 
have been received from jewelers jn 
various sections of the country, it is ap- 
parent that the farmer is not the only 
one appealed to on lines of this kind and 
is not the only one who parts with 
money under representations that mean 
one thing to him and another to the 
seller. It would seem appeals are often 
made to the jeweler to buy paraphernalia 
for silver polishing, ring stretching and 
other work which he has to do that di- 
rectly simulate the scheme worked by the 
potato bug “exterminators” on __ the 
farmer. Within the past week or so, we 
have received complaints from jewelers 
who sent a dollar to a certain house 
in response to an advertisement or a 
circular letter which stated that for that 
sum they would get a “stretching block” 
for making rings larger, which was to 
be used in conjunction with the mandril, 
For the dollar sent the jewelers received 
a block of wood, worth a few cents, with 
the directions to put the ring on the 
mandril and hit it with this piece of 
wood a few times. Many of these jewel- 
ers feel that they have been “swindled” out 
of a dollar and urge us to help in the 
prosecution of the concern advertising 
this ordinary piece of wood as a “stretch- 
ing block,” while others are more reason- 
able and, feeling that they have been 
duped in parting with good money for 
a small piece of wood, simply ask that we 
notify the trade of their experience so that 
others may not act similarly in response to 
these announcements. 

But in warning jewelers to be careful 
in understanding the representations of 
this and similar concerns before they 
deal with them, we want to emphasize 
particularly the fact that the carelessness 
on the part of the buyer, both in reading 
advertisements and announcements and 
in analyzing what the words may mean, 
is the main reason why such schemes 
continue to be operated. The old adage, 
“Never buy a pig in a poke,” and the 
legal maxim, “Caveat emptor,” should be 
particularly heeded by those who deal 
with concerns not known to them, and 
this is especially true when the offer 
requires the sending of cash in advance, 
no matter how small the amount may be. 
It is safe to believe as a general propost- 
tion that the man who knows he is giving 
full value for money received is always 

(Continued on page 115.) 
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A firm known as David & David, dia- 

mond cutters, has started in business at 
Ist St. 

Pe rien of Walter Eitelbach & Co., Inc., 
importers of pearls and diamonds, 182 
Broadway, has enrolled as a member of the 
Merchants’ Association of New York. 

H. L. Baumgold, of the firm of Baum- 
gold Bros. & Co., dealers in diamonds, 45 
ohn St., returned last Wednesday on the 
Nieuw Amsterdam from the European dia- 
mond markets. 

Harris ‘Cohen, jobber in jewelry, 49 
Maiden Lane, who for the past several 
weeks has been confined to his home owing 
to illness, has fully recovered and is now 
back at business. 

M. Gugenheim, of M. Gugenheim, Inc., 
dealers in Parisian jewelry novelties, 362 
Fifth Ave., is now in Paris, where he will 
remain for three months buying merchan- 
dise for his concern. 

Reuben Guss has started in the watch 
repairing business at 106 Fulton St., and 
not 100 Fulton St., as reported in these col- 
umns last week. Mr. Guss also deals in 
Swiss and American watches. 

Hugo Oppenheim, of Oppenheim & 
Strauss, 87 Nassau St., sailed for Europe 
lat week on the Rotterdam. Mr. Oppen- 
heim is taking the trip for the purpose of 
making purchases in the European diamond 
markets for his concern. 

Among the department store jewelry 
buyers in this city during the past week 
were Miss B. Cowan, Marshall Field & 
Co, Chicago; W. E. Higgins, J. M. High 
Co, Atlanta, Ga. and S. E.-Conrad, W. 
L. Milner & Co., Toledo, Ohio. 

According to a charter of incorporation 
filed at Albany, N. Y., last week, Alfred 
Smiles will conduct a jewelry business in 
this city. The capital is $100,000 and the 
incorporators are F. E. McGinnis, A. E. 
Storm and A. Smiles, 683 Fifth Ave. 
Bongiovanni Bros., manufacturers of 
thinestone jewelry, 402 E. 147th St., have 
established a plant in the Bronx, where they 
will manufacture gold jewelry. They will 

also do special work on cameo mountings, 
white gold rings, and will do repairing for 
the trade. 

S. C. Powell, of S. C. Powell & Co., dia- 
mond importers, at 15 Maiden Lane, is 
now on a trip to England and Amsterdam, 
where he will visit the gem markets to 
purchase for his firm. Mr. Powell sailed 
Wednesday on the Adriatic and expects to 
be gone about six weeks. 

A reward has been offered by H. A. 
Meyers, of 6 Maiden Lane, for the return 
of a fine diamond, weighing 2.62 carats, 
Practically perfect, spread American cutting. 
Mr. Meyers thinks that the stone was taken 
by mistake by one of his customers some 


time last August, and he has made every 
attempt to locate it since then without 
result. 

The Hellar, Livingston Co., 45 W. 34th 
St., has reported the theft on Friday night 
of about 60 French beaded bags and 15 
strings of pearls from the Edna Marie Shop, 
a hairdressing establishment, where the 
articles had been placed on consignment. 
If any of these articles are offered for 
sale to a retail jeweler, it is asked that 
he notify the Hellar, Livingston Co. 

In the County Clerk’s office last Wednes- 
day, Joseph Leonard, retail jeweler, 128 





of Hadley B. Dodge, Lyon, Mass., who 
also has retired. 

Another meeting of the creditors of 
George Dolin, jobber in jewelry, 87 Nassau 
St., and against whom involuntary bank- 
ruptcy proceedings were instituted last 
October, was held last Thursday in the 
rooms of the National Jewelers Board of 
Trade, 15 Maiden Lane. At this meeting Mr. 
Dolin informed the creditors that he was un- 
able to raise the necessary money to pay the 
offer of settlement made by him at a meet- 
ing held Oct. 25. This offer provided for 
the payment of 20 cents on the dollar in 





Still Making Records 


During the 10 months of this year The Jewelers’ Circular 
published 5,569 pages of advertising, which exceeded by over 
1,000 pages the record for any previous 10 months in the 51 
years’ existence of The Jewelers’ Circular, and which was 
3,388 pages more than appeared in any other jewelry journal 


during the same period. 


This is conclusive proof that the manufacturers, importers 
and jobbers in the jewelry and allied trades are alive to the 
great opportunity offered for business expansion and thor- 
oughly recognize and appreciate the dominant position held 
by The Jewelers’ Circular as the one great medium between 


the buyers and sellers. 








Manhattan St., made a general assignment 
for the benefit of creditors.’ Joseph H. 
Frier, attorney, 15 Maiden Lane, was named 
as the assignee. According to Mr, Frier, 
the jeweler has assets amounting to about 
$600, consisting of stock and fixtures, and 
liabilities approximating $1,600. 

The marriage of Miss Edna Rosow to 
Abraham Goldman last Sunday, at the 
Hotel Astor, has been announced. The 
bride is the daughter of Mr. and Mrs, I. P. 
Rosow, the former a prominent jeweler of 
Brooklyn. Mr. Goldman is a member of 
the firm of William P. Goldman & Bros. 
Following the ceremony the couple left for 
Cuba, where they expect to remain about 
six weeks. 

James L. Hand, auctioneer, 14 Maiden 
Lane, is conducting an auction sale of the 
joint stocks-of P. H. Seewald and E. E. 
Finkler at Amarillo, Tex. These two 
prominent stores are to be consolidated 
under the ownership of E. E. Finkler. 
Mr. Seewald is retiring after 30 years of 
business in Amarillo, Tex. Mr. Hand re- 
cently sold out the entire stock and fixtures 


cash. After much discussion a majority of 
the creditors present agreed to accept in 
payment of their claims 10 cents in cash 
and 15 cents in notes, payable five per cent. 
in six.months, five per cent. in nine months, 
and the remaining five per cent. in 12 
months. 


Reich & Rottenberg, wholesale jewelers, 
9 Maiden Lane, whose salesman, the son 
of Mr. Reich, of the firm, was recently 
robbed at his hotel in Chicago, have learned 
that the amount of their loss is less than 
first supposed. In the past week, the con- 
cern has been checking up the goods left 
by the robbers and in determining the 
value of those taken, and find the latter is 
less than $10,000. It is believed by the firm 
now that the thieves were amateurs and not 
professionals versed in the value of jewelry, 
because from the condition of Mr. Reich’s 
room it was found the men worked hur- 
riedly, upset the goods all over the floor, 
and did not pick out the most valuable 
pieces. The thieves did not take the tele- 





(Continued on page 115.) 
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he 
scope, but grabbed two hand bags which 
they filled with loot, taking a large amount 
of cheap stock and very few of the dia- 
ond mounted goods. For instance, of 
14 diamond mounted scarf pins, the thieves 
jeft 12 and failed to take any of a similar 
qumber of lavallieres. ‘ 

W. C. H. Brown, representing A. Edward 
Fisher, 71 Nassau St, manufacturer of dia- 
mond mountings and importer of diamonds, 
is covering the trade in the middle and 

yest. 

oad of the Retail Jewelers’ Asso- 
ciation of the Bronx are planning to hold 
a banquet and ball, Feb. 13, at the Elsmere 
Hall, 126 Lenox Ave. The chairman of 
the committee in charge of the affair is 
\. Korsunsky, and he is in charge of a 
committee of 10 members. The associa- 
tion has a membership of about 100 jew- 
ders. It will hold meetings at Hunts 
Point Palace bldg., 1639 Southern Blvd., 
twice a month beginning with January, on 
the first and third Tuesday evening of each 
month. During December no meetings will 
be held. Hugo Falkenstein is president of 
the association. It is expected that a souve- 
nir program will be issued which will be an 
elaborate affair. William Schneideman is 
treasurer and William Hoppe, Jr.,: secre- 
tary of the banquet committee. 








Subscription of $4,135 Collected by Jewelry 

Trade Committee Working for United 

Hospital Fund 

Although the campaign of the United 
Hospital Fund is only little over a week 
old the committee delegated to solicit the 
jewelry and allied trades headed by Leopold 
Stern, has succeeded in collecting $4,135. 
The committee, however, has been unable 
to canvass all the members in the trade and 
for this reason urges those who have not 
subscribed to send in their contributions to 
Mr. Stern, 65 Nassau St., New York, in 
order that the industry may obtain its quota. 
The following contributions were received 
up to last Saturday: 


$1,000. 
Stern Bros. & Co. 

$500. 
Kastenhuber & Lehrfeld. 

$225. 
L. & M. Kahn & Co. 

$200. 
David Belais. 

$150. 
Jacobson Bros. 

$100. 


Enos Richardson & Co., Arnstein Bros. 
& Co, Roy Watch Case Co., Henry Boden- 
heimer & Co., Chas. Adler’s Sons, Oppen- 
heimer Bros. & Veith. D. M. Michel, Wm. 
S. Hedges & Co., T. Kirkpatrick & Co. 

$75. 

Albert Lorsch & Co., Ingomar Goldsmith 
& Co, 

$50. 
Goodfriend Bros.,; H. Nordlinger’s Sons, 
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Jaskow Bros., Oppenheim & Strauss, J. R. 
Wood & Sons. 
$30. 
Freudenheim Bros. & Levy. 
$25. 

J. Freudenheim & Sons, S. A. Stern, J. 
Bulova Co., Theodore A. Kohn & Son, 
Powers & Mayer, Morse Bros. Seth 
Thomas Clock Co., Sussfeld, Lorsch & 
Schimmel, C. G. Alford & Co., Saunders, 
Meurer & Co., Alpheus L. Brown, L. Bur- 
ton Hall, Hayden W. Wheeler & Co.,, 
Adolph Goldsmith & Sons, N. J. Weil, 
Henry Freund & Bro., Whitelaw Bros., N. 
H. White & Co., Isaac W. Cokefair; Zach 
A. Oppenheimer, Bunde & Upmeyer, Reich- 
man Bros. 


$20. 

Morris Weil, B. Fiegel, Jung & Klitz. 
$15. 

Benedict & Warner, Staiger & Sons. 
$10. 


H. Z. & H. Oppenheimer, Edward M. 
Evans, James P. Harper, A. R. Katz Co., 
Wm. C. Solomon & Co., William Seckels, 
E. M. Gattle, A. Roseman, Simon Adler. 








Jewelry factories of Newark will be closed 
tomorrow, Thanksgiving Day. 

The first annual reception and ball of the 
Silver Workers’ Local No. 51, International 
Jewelry Workers’ Union, was held on Fri- 
day evening in Krueger Auditorium. 


C. J. Bioren, of Bioren Bros., 475 Wash- 
ington St., has returned from a trip which 
included visits to the trade in Philadelphia, 
Baltimore and Washington, and will visit 
the trade in New England within a few 
days. 

Augustus V. Hamburg has completed the 
formation of a committee which expects to 
make a systematic campaign among indus- 
trial plants of Newark in the interest of the 
St. James’ Hospital fund which is being 
raised. 


According to an announcement made last 
week, the firm of Laciopa & Vasile has 
been dissolved. The business is now being 
conducted by T. A. Vasile under the style of 
The Paramount Jewelers, at 150 Bloom- 
field Ave., this city. 


Retail jewelers of Newark expect the 
Christmas holiday rush to begin right after 
Thanksgiving. They are looking forward 
to active business, though they do not ex- 
pect the volurre of trade to equal that of 
last year, which was an exceptionally good 
season. 

The export trade of Newark manufac- 
turing jewelers has been greatly enlarged 
within the past three or four years. Con- 
cerns which have been engaged in export 
trade for a number of years are doing 
more than they ever did before, and many 
other concerns have entered this field. Some 
of these have already established a con- 
siderable trade, while others are slowly 
feeling their wav along, until they have 
tried out the possibilities for business abroad 
in their respective lines and know how to 
plan better. 
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willing to let the customer see what he 
is buying either by way of sample or 
sending the merchandise C. O. D., with 
the privilege of inspection. When cash 
is required in advance, it is an element 
sufficient to excite some suspicion in the 
mind of the buyer, at least to the extent 
of requiring him to ascertain the quality 
of the merchandise or the standing of 
the house with whom he deals before he 
parts with his money. 








TRUNK THIEVES ACTIVE 





Salesman for New York Jewelry House 
Loses $10,000 Worth of Merchandise from 
His Room at Hotel in Cleveland. 

Edward A. Hirsch, another New York 
jewelry salesman, fell a victim last week 
to the organized band of trunk thieves who 
for the past several weeks have been operat- 
ing in and around Cleveland. Mr. Hirsch, 
who represents William Sheff, Inc., manu- 
facturing jeweler, 340 Canal St., New York, 
arrived home several days ago, and on 
Tuesday morning, after completing an in- 
ventory, estimated that the thieves obtained 
about $10,000 worth of platinum and white 
gold mountings. 

In relating the story to a JEWELERS’ Cir- 
CULAR reporter, Mr. Hirsch stated that on 
Wednesday, the day of the robbery, he was 
planning to leave Cleveland and go to Chi- 
cago. He made a train reservation, and on 
Wednesday morning began packing his 
trunk, which was in his room at the Hotel 
Statler. Between 12.30 and 1 o’clock in the 
afternoon, Mr. Hirsch states, he put his 
telescope case into the trunk, which he 
locked and then went downstairs to the 
lobby of the hotel to ascertain if there were 
any letters or telegrams for him. 

According to Mr. Hirsch, he was absent 
from his room only about 15 minutes, and 
upon his return noticed that during his ab- 
sence his bed had been made up and the 
room cleaned. He then went to his trunk 
and began unlocking it, but upon opening 
it discovered that his telescope case and a 
box of cigars were gone. There were 
no marks on the locks of the trunk 
and for this reason Mr. Hirsch was puzzled. 

Mr. Hirsch immediately notified the police 
and the Pinkerton Detective Agency. Upon 
close examination of the trunk it was found 
that some instrument was used to open the 
locks. Mr. Hirsch asserts that a trunk ex- 
pert informed him and the police that this 
is a new tool being used by thieves who can 
open any trunk within five minutes. 

The girl who had made up the room was 
questioned and, according to Mr. Hirsch, , 
told the police that while she was there two 
men had come into the room, opened the 
trunk and took out the telescope case. The 
maid thought one of the men was Mr. 
Hirsch, so for this reason did not molest 
them. The police have no clues of the rob- 
bers. 

Mr. Hirsch states that he always puts his 
valuables in a safe deposit vault while stop. 
ping at a hotel, but had removed them for 
the purpose of placing them in his trunk. 
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ATTENTION! 


Manufacturers and Importers 


Wanted for 1921 


Non-Conflicting Lines 
for Missouri, Kansas, Oklahoma, Texas, 
= Colorado and Nebraska 
“A composition for cheapness, and 


not for excellence of workmanship, : By two successful jewelry salesmen, well es- 
is the most frequent and certain cause = tablished in these States. Will maintain of- 


for the rapid decay and entire de- fices in Oklahoma City and Kansas City. 
struction of arts and manufacture.” 
—Ruskin. 
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Reliable References 


Open for a good, snappy, solid gold jewelry 
line. 











Rings Emblems Mountings 
Cut Glass Ivory Silverware 
Fine Leather Goods and Imported Novelties 
A Good Bracelet Watch Line 


We invite inquiry to other kindred lines. For 
further information address 


“Salesmen,” Box 140, Oklahoma City, Okla. 


Watch buyers have passed the era 
of experimentation. All indications 
point to the fact that more thought 
and care are being given to the selec- 
tion of watches. They now demand 
watches of proved dependability— 
watches they know will give satis- 
faction. 
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Quality is the foundation on which 
our business is builded, fostered by 
excellent service and nurtured by 
courteous attention to all demands. 





Wanted at Once 


An A-1 experienced salesman to travel 


uneven Amat the Sulvost oo-oper- through the Middle Western territory. 


ation with our trade redounds to our 
mutual advantage, we carry a com- 
plete line of materials and afford you 
the prompt service of an American 


Workshop. 
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A steady position with good salary is of- 
fered to the right party. 


Tee 


All applications will be held strictly con- 
fidential. 


Only an experienced silver novelty sales- 
man will be considered. 


SAART BROS. CO. 
Attleboro, Mass. 


DIAMONDS 


Bought—Sold—Appraised 


HOWARD S. KENNEDY 


170 Broadway . an NEW YORK 


Order through your jobber. 














HeLsein-Stone Company,ine. 


93-99 NASSAU ST. 


Chicago Geneva 
31 N. State St. Antwerp 
Amsterdam 





Importers of Diamonds and Watches 
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. Weiss, formerly in room 57, Jewelers’ 
building, is now located with 1. Wars- 
Pare Besnett, of Cowan-M. Myers, is 
making a special trip through the west in 
the interests of the company. J 

Henry Lavelle’s son, formerly associ- 
ated with his father in business in Lowell, 
has entered the employ of the Wood, Ab- 
hott Co., Central St. 

J. C. Stever, of the E. B. Horn Co., was 
the recipient of a handsome bag presented 
to him by his associates on the occasion 
of his 58th birthday anniversary, Nov. 5. 

Ricard & Smith, Lowell, have branched 
out into the wholesale clock business, and 
have just entered into partnership. Mr. 
Smith was formerly in the wholesale clock 
business. 

Marriage intentions have been filed at 
city hall by Arthur F. Biechstein, watch- 
maker, and Katherine C. Single, book- 
keeper, both of Roxbury. Also for John 
A. Mathieson, clockmaker, Roslindale and 
Gertrude G. Stuart of the same town. 

The Essayan Jewelry Co. has added to 
its spacious store a department for jewelry 
and watch repairing. Harold Darakjian, 
an assistant, and Miss Hatoun Sunukjian, 
of Dorchester, were married, Nov. 25, at 
the Shawmut Congregational Church, 
Boston. The occasion was suitably ac- 
knowledged by appropriate gifts from fel- 
low employes and others. 

During the storm which raged in Boston 
Tuesday night and early the next morning, 
Nov. 17, the wind blew down the awning 
over the store of Wilson Bros., Tremont 
St, and sent it crashing through the win- 
dow. The huge pane was entirely demol- 
ished and the contents of the window scat- 
tered and damaged. Fortunately the jani- 
tor was getting out the ashes from the 
basement and promptly gathered up the 
debris. Occupants of the Jewelry building 
suffered heavy damage from a flood caused 
by an overflow of rain during the storm 
which flooded the premises of several 
jewelers. M.S. Page & Co. was the worst 
suffered, hundreds of cases and a large 
quantity of ware being injured by the 
dirty water. The loss in this instance is 
estimated at $1,000. 











E. Watermeier, Gulfport, Miss., was in 
New Orleans on a business trip recently. 
A. Mabius, Bay St. Louis, was a visitor 


in New Orleans recently. P. F. Esnard, 
Baton Rouge, and Thomas Messina, In- 
dependence, were also in the city. 

Al Newhauser has moved from his old 
location at 127 Camp St. and has opened 
a store in connection with his manufac- 
turing jewelry business at 1206 Canal St. 

Alfred Krower, of Leonard Krower & Son, 
left recently for a visit to the Krower pecan 
Plantation in Georgia and from there he 
went to New York city. The trip was 
one for pleasure. 
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The Morais-Hiller Jewelry Co. has 
completed the enlargement of its office 
in the Godchaux building. The estab- 
lishment now occupies a suite of rooms 
that have been thrown into one. Five 
large safes and one small safe are in line. 
New counters and other office equipment 
have vastly improved the office and it 
now presents an impressive appearance. 

Lieutenant-Colonel Charles Glen Col- 
lins, who has been in prison for a long 
time charged with obtaining a _ pearl 
necklace in Bombay, India, on drafts 
which were not paid, is now on trial 
upon extradition proceedings taken by 
the British government. Col. Collins 
was represented by his attorney, J. Zach 
Spearing, and the British government by 
R. H. Marr, recently elected District 
Attorney for the New Orleans district. 








Trenton, N. J. 


J. E. Caldwell & Co., jewelers, silver- 
smiths and stationers of Chestnut and 
Juniper St. Philadelphia, are now adver- 
tising liberally in Trenton newspapers on 
special Christmas boxes of stationery and 
other goods. 

The new address of Fort & Goodwin, 
prominent jewelers formerly operating on 
the ground floor of the Broad-State build- 
ing on North Broad St., this city, is at 
9 N. Broad St., adjoining the mercantile 
establishment of S. P. Dunham & Co. This 
concern is now making a drive for holiday 
patronage. 

Made bold by failure of the local police 
to detect them in numerous robberies, 
thieves entered the department store of 
Morris Wineberg, and stole goods valued 
at $1,150. Among the articles taken was 
jewelry valued at $60. Entrance was made 
through a side window of the store, and 
an automobile was used in carrying off 
the loot. 














The Geo. L. Paine Co. was closed last 
week to take account of stock. 

A majority of the factories will close 
on Wednesday evening of this week until 
next Monday. 

John Barry, of the D. Evans Co., was 
in Philadelphia last week in the interests 
of this concern. 

Jay H. Merrill who represents several 
of the firms on the Pacific Coast was a 
local visitor last week. 

Miss M. Anderson, buyer for the John 
Wanamaker store at Philadelphia, was in 
town last week placing orders. 

Louis D. Barrows and Alton H. Riley 
attended the Harvard-Yale football game 
last Saturday at New Haven. 

The local jewelry factories are contrib- 
uting well to the Red Cross drive. Many 
of the shops are exceeding their percentage 
of last year. 

Charles Peckham, of J. H. Peckham & 
Sons, and J. J. Sommer, of J. J. Sommer 
& Co., have been elected directors of the 
New England Manufacturing Jewelers’ & 
Silversmiths’ Association. 





Some of the woman’s clubs, through 
the Congress of Women’s Clubs, have 
started a “shop around” movement in Pitts- 
burgh, purchasers being advised to visit at 
least three stores before making a selection. 
Just whether this will affect jewelry stores 
remains to be seen, but there is no proba- 
bility of persons doing that generally. 
Jewelry has not been as yet subjected to 
very much shop around business. 
Tomorrow will be observed in Pitts- 
burgh as “Brashear Day” and at which 
time funds will be collected for estab- 
lishment of a memorial fund and endow- 
ment to carry on some of the work left 
behind by Dr. John A. Brashear, the noted 
scientist, known as the “jeweler’s friend,” 
who was an honorary member of the 
Jewelers 24 Karat Club. An effort is to 
be made to raise $300,000 for the purpose. 


The Gem Jewelry Co., of 404 Smithfield 
St., reported to the Pittsburgh police last 
week that some unknown person broke 
the firm’s show window with a padded 
brick and made away with jewelry worth 
$495. It is also reported the thieves in 
their hurry also overlooked diamonds 
valued at $10,000. The thieves shattered 
the glass and then reached through and 
fished out a tray of watches. They also 
cut their fingers on the broken glass in 
the process. It is not known at what time 
the robbery occurred but is supposed to 
have happened early Friday morning. 

A. J. DeRoy, of Joseph DeRoy & Sons, 
is a member of a housing commission or- 
ganized here for the purpose of relieving 
the housing congestion in the Hill district 
of this city. The housing corporation is 
to be capitalized at $100,000, and will be 
under the supervision of the United He- 
brew Relief Association. As to what will 
happen here in the Spring as to rents is 
problematical, but some _ re-adjustments 
are expected. There will be advances 
where no advances have occurred recently. 

Pittsburgh will have a fashion show here 
Dec. 14, 15 and 16, and it is expected 
that there will be some rare displays of 
jewels at that time. Some good-sized pieces 
of jewelry and some most expensive ones 
have been sold and made up for the com- 
ing holiday season, and as some of the 
swellest of society folk will appear as 
models in this dress affair, there will be 
some fine jewelry worn on that occasion. 
The gowns shown are to be sold for the 
benefit of the Woman’s Dispensary of the 
University of Pittsburgh. 

Butler may have a retail credit men’s 
organization in the near future. J. R. Jack- 
son, of the John M. Roberts & Son Co., 
and W. B. McConnell and H. W. Leonard 
were in the “buckwheat” town last week 
and talked to the merchants about what 
the uniform credit application plank has 
done for the merchants of Pittsburgh and 
what is being accomplished through co- © 
operation here and what can be accom- 
plished in the State. These are the kind 
of times, it is contended, when co-operation 
in business and the protection of credits is 
of the utmost importance to business men. 
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Everything for the Jeweler Martin Gluck & Son 


Watch Materials, Watch Glasses, Tools, Jewelers’ Findings, Optica 
Goods, Jewelry Boxes, Cards, Trays, Etc. Write for Catalog. 718 PENN AVENUE, PITTSBURGH, PA. 








ESTABLISHED 1877 


THE SAMUEL WEINHAUS COMPANY 


WHOLESALE DISTRIBUTOR 


SILVERWARE WATCHES JEWELRY CLOCKS 


1847 ROGER BROS. ELGIN BATES & BACON WATERBURY 
COMMUNITY ILLINOIS STURDY SIMMONS NEW HAVEN 


WM. A. ROGERS, Ltd. N. Y. STANDARD OSTBY & BARTON SESSIONS 
DERBY HOLLOWWARE AND SWISS IRONS & RUSSELL EMBLEMS INGRAHAM 
FORBES HOLLOWWARE YUNGHANS CHIMES 


WATCH CASES DIAMONDS | WATCH CASES 








WADSWORTH AND STAR JAS. BOSS AND CROWN 


penn ave. PITTSBURGH, PA. penn ave. 




















ESTABLISHED 1888 


GRAFNER BROS. 


WIZOLESALE JEWELERS 


DIAMONDS 


ASSORTMENT AND VALUES 
811 Liberty Ave. PITTSBURGH, PA. 











Bene mT 

















Vol. LXXXI 


Chicago Notes. : 


Harry Fisher, of Swift & Fisher, returned 
home last week after a business trip to 

icago. 
re Aisenstein, salesmanager of Wilmort 
Mfg. Co., spent last week in Wisconsin on 

iness. 
Piscold Green, representing the J. C. 
Dowd Co., is spending a few weeks in the 
east visiting friends and the factory. 

Ruben H. Cohen, representing the Geo. H. 
Cahoone Co., returned to Chicago last week, 
after a business trip to the northwest terri- 
YL Blumenstock, Ludington, Mich., was a 
buyer here last week. He states that he is 
finding business so far ahead of expecta- 
tions. 

Tyler & Feinberg, auctioneers, have gone 
to Ft. Dodge, Ia., to conduct a sale for 
Frank J. Horan, of that city. The sale 
opens on Nov. 27. 

Henry E. Cohen, salesman for Strauss & 
Strauss, Newark, has finished his road trip 
for the year and will spend the next few 
weeks visiting the trade in Chicago. 

A. F. Eisenbeiss and Fred Emerson, rep- 
resenting the Eisenstadt Mfg. Co., spent 
several days in Milwaukee last week. Mr. 
Eisenbeiss left Sunday for St. Louis. 

Morris Eisenstadt and wife, after a visit 
with friends here last week, left for 
French Lick Springs, where they will re- 
main for a short time before going to New 
York. 

Harry Kaplan, diamond broker, located 
in the Memorial building here, has started 
out on an extended business trip through 
Memphis, Louisville, New Orleans and 
other southern points. 

Mark A. Cohen, who represents: Rettig, 
Hess & Madsen in the west, has added 
the line manufactured by the Reed-Potter 
Co, Newark, and will also represent this 
house in his territory next year. 

Charles M. Slemons, identified with the 
Norris, Alister-Ball Co., left the city Mon- 
day, Nov. 15, for a short business trip 
through Illinois and Indiana, visiting the 
principal cities of these states. 

Sydney Y. Ball, of the Norris, Alister- 
Ball Co., is spending a few days in the 
east on business, accompanied by Mrs. 
Ball. They expected to attend the foot- 
ball game between Yale and Harvard. 

S. N. Sandfelder, of the D. F. Briggs 
& Co, returned to Chicago last week 
after a visit to the factory. Milt Sand- 
felder, of the same company, left Sunday 
for St. Louis and will make a business 
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trip through to the Pacific Coast, returning 
about Christmas time. 

Howard C. Rowbotham, who recently 
returned from a business trip to the Pacific 
Coast and south, left Sunday for New York 
and the east to visit the manufacturers he 
represents. He is accompanied by Mrs. 
Rowbotham. 

John Hillinger, of R. J. Hillinger & Co., 
who has been ill for several weeks, left 
for Rochester, Minn., last week. If it is 
found necessary an operation will be per- 
formed and his friends are hopeful of his 
speedy recovery. 

H. Holmberg, identified with A. Quint & 
Co., arrived in the city after terminating a 
short business trip early last week and im- 
mediately repacked his sample cases and 
started out on his last trip of the season 
to cover the Central States. 

Ruben Cohen, representing the Geo. H. 
Cahoone Co., and Mrs. Cohen, 3001 Jackson 
Blvd., announced last week the marriage 
of their daughter, Phoebe, to Harry Himel- 
blau, of this city. Mr. Himelblau is a suc- 
cessful consulting engineer. 

M. Shen, Granville, Ill., spent several days 
in the city last week visiting the wholesale 
trade, as did Alfred Beaugous, of Jackson, 
Miss., and W. Southam, of Cleveland, O. 
All were enthusiastic over the prospects of 
good business for the holiday season and 
during the coming year. 

Henry Erichsen, of the Erichsen, Hinder- 
lightner & Co., manufacturing jewelers, has 
sold his interest in the company to other 
members of the firm. He has not an- 
nounced his future work. The business will 
be continued without change in policy or 
personnel except that caused by his retire- 
ment. 

Lon R. Richards left Chicago Saturday 
for St. Louis, where he will spend a few 
days and go from there to his old home 
in Columbia, Mo., to attend the annual 
football game between Missouri and Kan- 


sas on Thanksgiving day and visit his 
sister and friends. He is accompanied by 
his wife. 


J. F. Peters, of the Jas. F. Peters Co., 
manufacturing jewelers, who has been con- 
fined to his home for many weeks on ac- 
count of inflammatory rheumatism, was 
taken to the Dwan Mineral Springs at Ben- 
ton Harbor last week in hope of securing 
relief from his suffering. He was accom- 
panied by Hiram Long, of the La Tausca 
pearl concern. 

A message to Chicago last week an- 
nounced the death of Mrs. Carl Holtenberg 
at Audubon, Ia., of diphtheria, on Monday 


morning. Mrs. Holtenberg was daughter of 
Clarence M. Stone, salesman for Simpson, 
Hall, Miller & Co., from the Chicago office 
of the International Silver Co., and was 
married to Mr. Holtenberg on the 18th 
of last August. 

The trade here received with regret the 
news of the death of Fred W. D. Sultan, 
Nov. 2. Mr. Sultan’s passing was rather 
sudden. On Oct. 30, Saturday, Mr. Sultan 
left his place of business, 608 Mallers build- 
ing, feeling ill. The following Monday he 
felt very sick, and Tuesday, Nov. 2, he 
died. For some time Mr. Sultan conducted 
a small manufacturing business at the fore- 
going address. He was well known to the 
trade here and has left behind many friends 
who mourn his passing. 

A thief demonstrated his ability to work 
fast, Tuesday, Nov. -16, when he stole an 
automobile containing about $1,500 worth 
of jewelry from in front of the Heyworth 
building. The automobile, a sedan, be- 
longed to J. Pick, a city salesman for Emil 
Braude & Son. Mr. Pick gathered in his 
arms all the sample cases he could carry at 
one time, leaving one containing the jewelry 
valued at $1,500 in the car. Before he left 
the sedan, Mr. Pick locked the car in three 
different ways. It is thought that the thief 
must have been watching Mr. Pick do this, 
for it was not 10 minutes later that Mr. 
Pick returned to get the remaining sample 
case only to find the car had been stolen. 

A mysterious ’phone call. was received at 
A. Quint & Co.’s offices last week. A man 
called up to ask if the firm had a salesman 
named Roberts working in Cleveland. He 
was informed that there was no man by 
this name on the company’s salesforce. 
Then the caller told them that this man 
Roberts had a traveling companion with 
him in Cleveland who, he said, was his 
brother and that he had received a tele- 
gram here stating that his brother had been 
killed while going to catch a train in the 
Ohio city. The caller gave his name very 
indistinctly and the phone message was cut 
short before the party at Quint’s could as- 
certain more particulars. A canvass of the 
Columbus Memorial building by a JEwet- 
ERS’ CrRCULAR reporter from where the man 
said he was calling, proved fruitless. A 
salesman who has just arrived from Cleve- 
land said that he had heard nothing of such 
an accident. 

Frank Rifas and Harry Stein, two enter- 
prising young men who have been identified 
with the retail jewelry trade here for some 
time, have recently started in business for 
themselves, opening an office in the Mallers 
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building here, and operating under the name 
of the National Jewelry Co. This company 
is putting out a very unique line of belt 
buckles. 

Joe Goldstone has returned from a busi- 
ness trip through Illinois and reports that 
the retailers are having good business and 
to the Wisconsin-Illinois football game. 

Gus A. Weinfeld, of the Block-Weinield 
Co., is spending a few days at Virginia, 


Minn., taking a little rest and visiting 
friends. 
F. P. Somes, representing Arnold & 


Steere and the Crescent Ring Co., is mak- 
ing a western trip and is finding business 
good. 

F. Whinney, identified with Helbein 
Stone Co., Chicago, has just arrived in the 
city after terminating an extended business 
trip through the west. 

G. O. Flemming has returned from a 
business trip of short duration to St. Louis, 
Mo., in the interest of the Wadsworth 
Watch Case Co. here. 

Tom Myer, wholesale jeweler, stopped 
over in Chicago for a few days visiting 
members of the trade here while on his 
way west from New York. 

Randolph Wadsworth and F. Slegeman, 
Jr., of the Wadsworth Watch Case Co., 
spent a day in Chicago while on their way 
to witness the Wisconsin-Illinois football 
game. 

Harry Lesch, of the Lesch & Lewis Co., 
arrived in the city Nov. 19, having con- 
cluded an extended trip through the east 
visiting many of the larger cities of that 
territory. 

H. Goldstein, identified with the Boston 
Store of Milwaukee, Wis., spent several 
days here during the past week on a buying 
trip. Mr. Goldstein reports business in. the 
Cream city as being good. 

R. C. Hardwick, representing Hardwick 
& Son, Hopkinsville, Ky., was in the city 
last week, as were also John Fleckenstein, 
identified with Fleckenstein & Co., Sioux 
City, Ia., C. A. Rinard, Kentland, Ind., and 
Geo. L. Beach of Valparaiso, Ind. 

“The engagement is announced of Miss 
Bertha F. Wolf, daughter of Mr. and Mrs. 
A. Wolf, to Mr. Edward R. Goldberg, of 
Chicago. They will be married early in 
January. Miss Wolf's father is president 
of the jewelry firm of A. Wolf & Co., 27 
and 29 South Clark St. 

C. L. Rogers. who conducts a watch re- 
pairing business in the Hayworth building, 
was called to Ypsilanti, Michigan, recently, 
on account of the serious illness of nis 
mother at her home in that city. Mrs. 
Rogers died Nov. 15, and was buried at 
Ypsilanti. 

Fred W. Steul, identified with the Knick- 
erbocker Watch Co., New York city, stopped 
over in the city calling on the Chicago trade 
while on a trip west. While here Mr. Steul 
told a JEwELERS’ CIRCULAR reporter that he 
expected to locate in Chicago permanently 
next year and is looking for a flat so that 
he can bring his wife here. 








The Scheuber Drug Co., Livingston, 
Mont., has reported that the store was 
entered by burglars recently and about 
$500 worth of articles taken although the 
safe and cash register were left untouched 
by the thieves. 
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W. A. Gamble, of the One-Piece Bifocal 
Co., called on Milwaukee dealers last week. 

J. A. Patterson, Eau Claire, Wis., was a 
visitor at the Milwaukee Optical Manufac- 
turing Co. during the past week. 

Otto A. Twelmeyer, 3409 North Ave., 
has been elected president of the new 
corporation known as Twelmeyer Bros. Co., 
which will deal in musical instruments. 

Wisconsin jewelers who called on the 
Milwaukee wholesale and manufacturing 
houses this week included Claude Barthoff, 
East Troy; W. E. Pauer, West Bend, and 
George C. Olin, Janesville. 

T. J. Dubinski, Portage, Wis., was a 
visitor at the Milwaukee Optical Mfg. Co. 
last Tuesday. W. A. Small, Iron Mountain, 
Mich., was a caller on the same concern 
on Friday. Ray C. Crabb of the concern 
has returned from a successful trip on the 
road. 

Appleton, Wis., jewelers are co-operating 
with other retail merchants of that city in 
trade promotion plans to stimulate and 
build up new business. Among the plans 
under consideration are the co-operative ad- 
vertising idea and holding special sales 
weeks. The merchants are working on a 
credit rating system and a sales course for 
employers and their employes. 

A credit course for retail merchants of 
Superior, Wis., is being arranged by the 
extension division of the University of 
Wisconsin. A series of lectures by experts 
on retail and wholesale credit granting will 
be given at the Civic and Commerce Asso- 
ciation. Jewelers of Superior are lending 
the project their support and are enthusiastic 
in broadening their own views of credit 
matters. 

The local engraving and watchmaking 
trade reports favorable business. Herbert 
Fielding, 133 2nd St., reports that holiday 
business for engraving has already as- 
sumed a good volume and with the regular 
run of business is enjoying splendid busi- 
ness. Arthur T. Manthy, watchmaker at 
the same address, is also busy on numer- 
ous jobs and expressed himself as entirely 
satisfied with business conditions. 

A marked revival of business is noted 
during the last few weeks by Fred J. 
Theleman, 133 2nd St. The trade noted a 
slack season several months ago, but this 
has gradually made way for active work 
in manufacturing as well as repair work. 
Special orders for jewelry of various kinds 
are now coming in at a rapid rate, accord- 
ing to local manufacturing houses. Mr. 
Theleman is keeping a large force of men 
busy and is very optimistic in his views on 
holiday business. 

Early shopping for the holidays, a cry 
which is well known to every jeweler as 
well as other retail merchants, is being en- 
couraged in a systematic campaign by the 
Milwaukee Association of Commerce. The 
association has decided to pay the expense 
of providing films and slides for the cam- 
paign. Retailers will secure the co-opera- 
tion of the moving picture theaters through- 
out the city to display the slides and films, 
which will depict the rush in stores which 
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are the result of last-minut 
shopping and the effect of shopping tat 
during the holidays on employes of gto 

One of the most attractive window. dic. 
plays made thus far during the season . 
featured at the jewelry store of lace 
Regner, Kenosha, Wis. The store is a 
cated at South and Main Sts, ang z 
tracted considerable favorable. paca 
from the public as well as receiving a 
tion in the local daily press, The a j 
shown displayed a fox squirrel on ca - 
cating nuts, the attractive little animal be- 
ing surrounded with numerous Suggestions 
of the woodland. 

A matter that has the whole-hearted co- 
operation of Milwaukee jewelers js the 
work of the Better Business Bureau of the 
Association of Commerce. During the past 
month the bureau, of which Oscar H 
Morris is secretary, handled 35 cases pe. 
taining to advertising and secured ¢or- 
rected methods in the case of every justified 
complaint. Program advertising plans and 
the promiscuous sale of tickets for various 
affairs are also being closely watched by 
the bureau and thoroughly investigated be- 
fore approval is granted. Worthy projects 
receive credentials to show business men. 
With the approach of the holiday season, 
this work has a particular appeal to jew. 
elers and other retailers. 








Minneapolis and St. Paul. 





F. W. Seaman, Hastings, Minn., jeweler, 
called on business friends in Minneapolis 
recently. 

George R. Holmes, senior member of the 
firm of Geo. R. Holmes & Son, is confined 
at his home by illness. 

Matt Lyngaas, New Richmond, Minn, 
was a buyer recently at the establishment 
of A. D. Goodman & Bro. 

M. H. Goodman, D. M. Bernstein and 
R. Saygol of the wholesale firm of Good- 
man, Bernstein & Saygol, are at present 
traveling in various parts of the northwest 
for their firm. W. J. Reimers is in charge 
of the office. 

No trace has been found of two bandits 
who recently held up the St. Paul retail 
store of A. I, Shapira & Bro., at 7th and 
Minnesota St., St. Paul., and escaped in an 
automobile with diamonds said to be valued 
at more than $50,000. 

H. P. Sinclair of Bowman, N. Dak., was 
a buyer at the firm of Sisco & Beard re- 
cently. Mr. Sinclair has purchased the 
jewelry and optical store of H. E. Myers, at 
Bowman. Mr. Sinclair, who is an optician, 
was employed for a number of years by 
W. C. Vandervort, at Marmouth, N. Dak. 

in another month plans will be under 
way for the annual convention of the Min- 
nesota Retail Jewelers Association. J. F. 
Moyer announced last week that a commtt- 
tee meeting will be held early in January 
at which it will be decided whether the 
convention will be held in St. Paul ot 
Minneapolis. Mr. Moyer is president of 
the State association. 








About $400 worth of jewelry was taken 
from the show window in the store 0 
Smith & McGuire, Joliet, Ill, recently 
when the window was broken. 
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Hale is a new member of the ma- 
sesal department ot the Edwards-Ludwig- 
ewelry (0. 
ree H. Doherty, formerly of Nebras- 
ka City, Neb., has opened a jewelry store 
i berry, Mo. 
OW. Hollenbeck, formerly with O. H. 
Woodfill & Son, Nevada, Mo., is starting 
in business for himself in Lamar, Mo. 
H. W. Harris, manager of the jewelry 
department of the C. A. Kiger Co., has 
returned from a short trip through Mis- 





sour. ‘ F 
Robert J. Nelson, formerly in the silver- 


ware department of the Jaccard Jewelry 
Co. is now with the Kirkpatrick Jewelry 
Co., St. joseph, Mo. 

Joseph Major, city salesman for the Ed- 
wards-Ludwig-Fuller Jewelry Co., is at 
work after being laid up 10 days as the re- 
sult of a motor accident. 

G. W. Hall, of the Woodstock-Hoefer 
Watch & Jewelry Co., accompanied the 
Shrine patrol to Slater, Mo., where a cere- 
monial was held several days ago. 

The Ramo Jewelry Co. has closed its 
store at Thirty-first St. and Troost Ave., 
owing to inability to secure a satisfactory 
lease, and will discontinue business for the 
present. 

Krigel Bros. have bought the stock of P. 
Shulla, 802 Delaware St. They have not 
yet decided whether they will continue at 
the Delaware St. store or move the stock 
to their plant, 4 E. 9th St. 

I, D. Simmons has sold his business in 
Paris, Texas, and has returned here with 
the idea of finding a desirable location for 
a store. Mr. Simmons formerly did trade 
watch work with the Green Jewelry Co. 
and R. L. Warner. 

H. H. Kiger has returned from a trip 
through Oklahoma and Texas and reports 
feeling very good among the jewelry trade. 
Mrs. J. L. Coleman, wife of the southern 
traveler for the C. A. Kiger Co., is recover- 
ing from a slight operation. 

Thomas Barker and three associates at- 
tempted to fight their way out of the Mis- 
spuri State Penitentiary, in Jefferson City, 
Monday, Nov. 15. Barker is serving a life 
sentence for killing Adolph Gray, a jeweler, 
while trying to rob Gray’s stere at 918% 
Main St., Oct. 24, 1919. The four convicts 
were captured after W. Williams, a guard, 
had been shot and two other guards had 

been slugged and locked in cells. Williams’ 
wounds are not serious. Barker had pre- 
viously attempted to escare and is said to 
have been the moving spirit in the recent 
plot that failed. 

Among the recent visitors in the city 
were: Charles Remington, Urich, Mo.; Roy 
‘Thompson, Eldorado, Kans.; L. H. Smith, 
Adrian, Mo.; Harry Kimber, Excelsior 
Springs, Mo.; J. R. Weakley, Kearney, 
Mo.; Earl Morrison, Olath, Kans.: T. W. 
Scanlon, Polo, Mo.; W. S. Noble, Drexel, 
Mo.; Donald Fry, Belleville, Kans.; A. G, 
Madison. Ottawa, Kans.; William H. 
Lynch. Lincoln, Mo.; Hueh Kidd, Corder, 
Mo.; J. B. Hampton. Colby, Kans; C. J. 
Benson, Pleasant Hill, Mo.; C. L. Frost, 
Odessa, Mo.; Mr. and Mrs. John Wort- 
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man, Leavenworth, Kans.; Mr. and Mrs. 
James A. Pitzinger, Hoisington, Kans.; 
W. H. Whiteside, Liberty, Mo.; S.Ingles- 
bee, Onaga, Kans.; G. L. Hays, Wakeencey, 
Kans.; M. A. Lewis, Bonner Springs, 
Kans.; C. E. Bagshaw, Belton, Mo.; Monte 
Woods, Newton, Kans.; Mr. Pfeiffer, Par- 
sons, Kans. 

Leo H. Ludwig, vice president of the 
Edwards-Ludwig-Fuller Jewelry Co., a few 
days gao received an express package ad- 
dressed to him as head of the “Parts De- 
partment.” Mr, Ludwig is manager of the 
material department and he says that this 
is the first time he has ever heard of it by 
the former name. Mr. Ludwig is lieutenant 
on one of the teams in the local charity 
drive this week. A goal of $700,000 has 
been set, the sum to be divided among the 
accredited charitable institutions of the city. 
Over $421,000 was secured the first three 
days of the drive. 








Cleveland, 0. 





Louis Newman, formerly with the Charles 
Sands Co., has become identified with 
Roberts & Co. Alex Kosser is a new mem- 
ber of the watch department at Roberts 
& Co. 

Webb C. Ball and Mrs. Ball have gone 
to New York city on combined business 
and pleasure trip, and where they will meet 
their daughter, Wilma, recently returned 
from Europe. 

C. W. Nicholson, of the Bowler & Bur- 
dick Co., has returned from Columbus, 
where he attended the meeting of the Black- 
berg Buckeye Association, military train- 
ing camp body, and of which he is presi- 
dent. 

Stuart U. Brown, of Brown Bros., is 
the first of jewelers to join the Cleveland 
Business Exchange Club, a new _ body 
formed for the purpose of exchanging 
business among members. Each business 
will be represented. The first member from 
each business to join the club has the 
privilege of selecting his associate from the 
same trade. 

Some satisfaction to robbery victims is 
seen in the sentencing of two youths who 
are confessed participants in the theft of 
$20,000 jewels from the store of Sol Berg- 
man, last August. Each gets from one 
to 15 years in the penitentiary in Judge 
Baer’s criminal court. Both confessed to 
receiving stolen property. One admitted 
driving the car that took the bandits away. 
The other admitted taking part in the rob- 
bery. 

E. A. Hirsch, salesman for William Sheff, 
Inc.. New York, was the victim of a house 
thief last week. Mr. Hirsch was stopping 
at Hotel Statler. He had left his room 
for a few minutes. Upon his return he 
found the locks to the jewelry trunk had 
been cut, and $10,000 diamond set platinum 
and white gold pieces stolen. Less valu- 
able pieces had been left by the thieves. 
Twelve trays of goods in all were taken. 
Both hotel and city detectives were placed 
on the case. 

The week marks the arrival of the first 
sizable quantity of amber beads to be re- 
ceived here since before the war, when all 
receipts were cut off. Such jobbing houses 
as will stock up on this material find they 
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have all the business they can take care of 
already, as retailers find a ready outlet since 
the public is recognizing the beneficial effect 
contained in amber as a relief from poitre. 
Care is being taken by the trade in general 
to disabuse the public mind of the idea that 
amber beads have any medicinal value, but 
is pointing out that the massaging effect 
contains the relief properties. 

Single handed a bandit got away with 
four diamond rings, valued at about $500 
at 2 in the afternoon in the store of 
Charles A. Glick, E. 9th St. near Prospect, 
one of the busiest spots in the downtown 
district. Julian Evans, salesman in the 
store, complied with the supposed customer’s 
request to see diamond rings. The caller 
gathered up the rings, still affixed to cards, 
calmly remarked he’ -would take them, 
shoved a pistol into the face of the sales- 
man, and then walked out of the store. 
Evans gave chase as soon as he could reach 
the door, but the thief had become lost in 
the afternoon crowd on the sidewalk. 

Ownership of a $3,000 diamond may be 
decided in City Court here as announced 
by Judge McMahon of that tribunal. The 
stone is claimed by a Chicago man, who 
asserts he was robbed of it several months 
ago, and also by Orlando Heminger, dia- 
mond broker, Cincinnati, who insists he 
bought it from a woman in Harrison, O. 
Chicago jewelers claim to identify the 
diamond as the property of the Chicago 
man. Heminger, on the other hand, ac- 
cording to Judge McMahon, has witnesses 
in three youths who are said to ‘have con- 
fessed to having robbed the Chicago man. 
Heminger now has possession of the 
diamond. He has become a voluntary de- 
fendant in the suit which is expected to 
settle the dispute. 

New year for the Jewelry Crafts Asso- 
ciation of Cleveland, Inc., started this 
month with the annual meeting, at which 
officers were installed. The meeting was 
held at Hotel Statler lounge room. The 
full membership was present, to partake 
of the excellent banquet provided by the 
entertainment committee, and enjoy the 
vaudeville show that was presented in con- 
junction with same. This by the way is the 
last meeting of the year, as December finds 
the manufacturing jewelers too busy with 
late orders, which will make night work 
in order. January will be the next meet- 
ing. At this gathering the following officers 
were installed: President, Samuel R. Zwee; 
vice-president, Theodore Hammer; treas- 
urer, A. E. Schultz; secretary, Max 
Green; executive board, L. D. Markowitz; 
national representative, R. I. Burr. Pledges 
of support were forthcoming to the new 
president, Mr. Zwee, for enlargement of the 
association with a view toward making it a 
100 per cent local organization. Mr. Zwee, 
it may be remembered, was one of the prime 
movers in the organization of the original 
manufactvring jewelers’ association here, 
and a factor in the reorganization of the 
body into its present form. Already the 
promise for stronger membership is being 
attained with the receint of several applica- 
tions from individuals and firms among 
manufacturers here, who recognize the 
value of the association both to the trade 
and themselves. They probably will be ad- 
mitted at the first meeting of the new year. 
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YOU— 


want novelties that are salable 
and which engender a spirit of 
confidence in your shop. Our 
line of White Stone jewelry nov- 
elties is “up-to-the-minute” in 
style, perfectly made and cor- 
rectly priced. The few pins 
illustrated have gallery backs 
and safety catches, and are made 
of sterling silver. 


T. K. FISHEL-C. A. BUGLI, Inc. 


JEWELERS 
45-51 Lispenard St., N. Y. City 
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on, Long Beach, is having 
emodeled and making other 





R. C. Anders 
his store front r 
improvements. — 

A. L. Sinclair, 
salesman with severa 


ing a week here. : 
mai the traveling representatives of the 


_ Walsh Co. are out covering their 
Se ccive territories and will not be back 
until a few days before Christmas. 

George E. Schenck has opened a man- 
yfacturing business in room 303, 342 Ss. 
Broadway. He is making a specialty of 
designing and doing fine platinum work. 

The Wholesale Jewelers’ Association de- 
cided at its last meeting to hold a reg- 
ular meeting every month hereafter, the 
date being fixed on the second Thursday 
of the month. 

Robert Josberger has just returned from 
his initial trip on the road for the Armer 
& Brown Co. He covered the towns in 
the San Joaquin Valley, where he found 
business good. 

George Wieschendorff, formerly of the 
frm of Williams & Wieschendorff, has 
opened a jewelry manufacturing business in 
room 417, Grant building, corner of Broad- 
way and 4th St. : 

W. O. L. Throustrop, who has been in 
business in the Bumiller building as a 
watchmaker for the trade, has taken a 
position with E. H. Sandstrom, retail jew- 
eler, at 401 S. Hill St. 

Richard Plamondon has retired from the 
firm of “Syd, Bob & Dick,” manufactur- 
ing jewelers, on the fourth floor of the 
Metropolitan building, but has not yet 
definitely located elsewhere. 

Cornelius Weston, recently with Shreve 
& Co., San Francisco, and also for a time 
with Brock & Co., here, is now with the 
Donavan & Seamans Co. as a salesman to 
help during the holiday campaign. 

A. A. Asquith, proprietor of a jewelry 
store in Waterloo, Ia., who has spent the 
last two years in Southern California, has 
opened a repair business at his residence, 
811 N. Andrews boulevard, this city. 

G. B. Witman, Pomona, is again able 
to be in his store after an absence of sev- 
eral weeks caused by an attack of appendi- 
citis which necessitated an operation. The 
attack came suddenly while he was in his 
store. 

O. S. Balzer, manager of the’ jewelry 
department of A. Hamburger & Sons, has 
begun adding to his sales force and taking 
on additional floor space to meet the de- 
mands of the holiday trade, which he is 
confident is going to be large. 

Charles Geisenheimer, for a number of 
years with C. & E. Marshall Co., Chicago, 
has come here to take charge of the ma- 
terial department of the Armer & Brown 
Co., Inc., dealers in jewelers’ supplies in 
the Title Guarantee building. 

Following are the names of some of the 
out-of-town jewelers who have been here 
recently: George B. Witman, Pomona; B. 
Hartfield, Anaheim; William Hauk, Long 
Beach; Mr. Everett of Everett & Good- 
year, Fillmore; E. L. Tiffany, Taft; W. E. 


San Francisco, traveling 
1 lines, has been spend- 
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Wellman, Alhambra; J. B. Rodgers, Pasa- 
dena, and R. G. Simpson, San Pedro. 

Orville Joy, of Feagans & Co. has 
started for New York, expecting to be 
gone about three weeks. He goes to visit 
his aged mother, who expressed a desire 
to see him. Mr. Joy is a son-in-law of 
George E. Feagans, president of the com- 
pany. 

J. G. Rogers, who covers Arizona, New 
Mexico and Southern California for A, I. 
Hall & Son, San Francisco, is just now 
spending a short time at his headquarters, 
the company’s offices here, room 501 Title 
Guarantee building, getting stock ready for 
another trip. 

R. H. Wilson, Ocean Park, after an ab- 
sence of a number of weeks at Gilman’s 
Hot Springs, near San Jacinto, because of 
an attack of sciatic rheumatism, has so far 
recovered as to be able to resume business. 
Mr. Wilson’s son has also been ill and in a 
hospital. He was a victim of typhoid fever. 

David Wolfson, manufacturing jeweler ; 
Edward Schuetze, diamond setter; G. 
Deitsch, jewelry and diamond broker, and 
Alex. S. Fischer, watchmaker, have rented 
and are now occupying room 204, Lindley 
building; 317 W. 6th St. Mr. Wolfson and 
Mr. Schuetze were recently located on the 
fourth floor of the Metropolitan building; 
Mr. Deitsch has been in the Bumiller build- 
ing. Mr. Fischer came here only recently 
from New York. No firm or association 
has been formed, but each is carrying on 
business for himself. 








Pacific Coast Notes. 


Edgar Wight, Medford, Ore., has become 
a member of the Hallmark Jewelers’ Asso- 
ciation. 

S. A. Miller, retail jeweler of Pittsburgh, 
Cal., has opened a branch office at Bay 
Point, Cal. 

Fritz Abendroth, Portland, Ore., is adver- 
tising that he is retiring from business. 
His jewelry store is at 146 Broadway. 

E. A. Tucker & Son, Bremerton, Wash., 
have sold to Jorgen Nelson, formerly of 
Seattle, Wash. The new proprietor is now 
in possession. 

D. C. Minton, Lowell, Ariz., has been 
burned out. Instead of re-establishing him- 
self in Lowell, he proposes to remove his 
jewelry business to Phoenix, Ariz. 

A. S. Shaddow, well-known retail jeweler 
of Fresno, Cal., is opening a jewelry store 
in the new Hocheimer department store at 
Bakersfield, Cal. Sul De Lue, Bakersfield, 
will act as manager for Mr. Shaddow, 
who states that he will carry an extensive 
line of jewelry with a well-equipped watch 
department. The opening will take place 
about Dec. 1. 

The new Winters jewelry block will be 
one of the biggest and best in Klamath 
Falls, Ore. It is at the corner of Main 
and 7th Sts., in the heart of the city. Mr. 
Winters, retail jeweler and dealer in musi- 
cal goods, expects to occupy the entire 
ground floor about Jan, 1. 

Lieutenant Charles Swanberg, U. S. N., 
has arrived at Mare Island Navy Yard to 
assume charge of the new optical plant that 
the Government: is establishing there. All 
work on optical instruments of the Pacific 
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fleet will henceforth be performed at the 


Mare Island plant, equipment for which 
has already arrived. 

L. L. Gilman, well-known retail jeweler 
of Arizona, with stores at Bisbee, Douglas 
and Lowell, has sustained a $7,000 fire loss 
at Bisbee, covered partially by a $4,000 
insurance. He has resumed business at 
Bisbee. 











Clyde Schoenfeld is traveling through 
southern California for J. H. Spiro. 

A. R. Cooper, of M. Schussler & Co., 
has started north, on his final trip of the 
year. 

Burr W. Freer, president of the Burr 
W. Freer Co., is soon expected back from 
the east. 

Joseph Guntzberger, a New York im- 
porter, has left for home, after visiting the 
trade here. . 

Jack Miller, of Mayer & Weinshenk, has 
returned home from a prosperous trip 
through the State. 

E. V. Saunders, manager of the Inter- 
national Silver Co., returned a few days 
ago from the south. 

Wilbur Zeigler is now associated with 
Charles Weinshenk & .Son and is looking 
after their city business. 

Emmanuel Levy, of Post and Kearney 
Sts., has returned from a northern trip 
and reports business conditions to be satis- 
factory in the territory he traversed. 

S. Kierski, of Lee & Kierski, has returned 
from a business trip to the southern part of 
the State. He sees indications of good 
holiday trade, throughout California. 

Motorichira Itatani Co., Japanese jeweler 
of 1669 Post St. has sold the business to 
his son, Motoo Itatani, for the considera- 
tion of $3,000. There will be no changes 
in the policy or operation of the business, 
which is continuing as usual. 

Lee Myers, of the R. & L. Myers Co., 
has recovered from his recent severe ill- 
ness and is now back at his office, in the 
Kamm building. A. A. Harris, of the same 
firm, is in the northern part of the State 
and reports business to be good. 

Several representative meetings have re- 
cently been held of the watch jobbers’ com- 
mittee of the Wholesale Jewelers’ & Silver- 
smiths’ Association. The main subject dis- 
cussed was the question of terms in the 
selling of merchandise. The material job- 
bers, members of the association, are now 
holding regular monthly meetings, and are 
laying plans for co-operation with all the 
material houses in the west. 

Among visitors in the city this week are: 
I. Behrstock, Los Angeles jewelry jobber; 
A. G. Prouty, Napa; Charles Noack, Sacra- 
mento; A. Carlsen, Fort Bragg; Herman 
Brand, Nevada City; Mrs. Geo. F. Powell, 
Sacramento; A. S. Shaddow, Fresno; Ed, 
Hass, Haywards; M. J. Hetzler, Haywards; 
Walter Shoemake, Modesto; N. J. Nichol- 
son, Napa; E. Opplinger, Napa; C. P, 
Jacobs, Vallejo, and T. Meyer, Vallejo. 








Andrew Knippek has purchased the 


Grant jewelry store at Portage, Wis. 
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@ This is the season that we are all interested in Christmas Glass- 
ware novelties. 


@ We have studied the shapes, styles and kinds of novelties that will 
interest your trade most. Your part in the plan is to have them for 
your trade to see and then to buy. 


Have you a sufficient variety for this Christmas season ? 


@ There is a Libbey Trade-Mark on every piece—a guarantee cf 
the quality standard. 


The Libbey Glass Manufacturing Company 


Toledo, Ohio 
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That this department skall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tur 
Jeweters’ Circular regarding any advantageous 
device or Fa which they are utilizing in con- 
i their business. 
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Readjustment and the Jewelry Industry 





Circular by H. Victor Wright, Director, 


Jewelers’ 


Research Bureau 

















—— 


HAT effect will the reduction of prices 
in other industries have upon our 
own? 

That is a question which every wide- 
awake jeweler has been asking himself dur- 
ing the past few weeks, and it is exceedingly 
desirable that we should endeavor, if pos- 
sible, to determine its nature and degree— 
that we may govern ourselves accordingly. 

In the first place, upon careful analy- 
sis, we will soon discover that some, of 
the factors which have contributed to fall- 
ing prices in other industries have been 
either entirely or largely lacking in the 
jewelry trade. 

It is not necessary that we should desig- 
nate the industries in which these different 
factors have prevailed, which today make 
possible and necessary the reduced prices 
which are to be found in varying degree in 
all sections of the country, but it is exceed- 
ingly desirable that we should see clearly 
(1) why reduced prices in jewelry lines are 
not to be expected, (2) what bearing a 
lower price-level in other lines is likely to 
have upon our own, and (3) what effect the 
maintenance of present prices on the lines 
which we, as jewelers, carry is going to 
have upon our future profits. 

The survey of our industry which has 
just been undertaken by the JEWELERS’ 
CircuLar, with a view to determining the 
measure of probability (if any) of a reduc- 
tion in prices on jewelry lines, has been ex- 
ceedingly interesting and valuable. 

Personally, I feel that the entire industry, 
in all its branches, owes to the JEWELERS’ 
CircuLaR a debt of gratitude for the infor- 
mation that it has gathered and disseminated 
for the benefit of the craft. 

We are further indebted to those who so 
generously responded to its appeal, and who 
have set at rest the minds of any who might 
be disturbed by doubts and misgivings re- 

garding the stability of present values. 

Those of us who have analyzed the fac- 
tors which have contributed to the strong 
upward tendency of prices in other indus- 


tries than our own, have long realized that 
the increased price-levels in the jewelry 
trade have been more permanently based, 
and have consequently foreseen the unlikeli- 
hood of any material reductions—in dia- 
monds, by reason of the well-established 
policy of the Diamond Syndicate, the mainte- 
nance of which policy was recently con- 
firmed through the cablegram addressed to 
the JEWELERS’ CIRCULAR by the syndicate— 
in precious stones, whose cutters are de- 
manding wages of which Europe has hither- 
to undreamed—in platinum, whose fluctua- 
tions permit an element of greater uncer- 
tainty, but no probability of pre-war levels— 
in the watch trade, where the supply is un- 
equal to the demand, and a higher scale of 
wages seems likely to be maintained—in 
gold jewelry, with a world-wide standard- 
ization value and a similarly increased wage 
level—in silverware, by reason of the 
standardization of bullion under the Pittman 
Law, and the increased wages which labor 
necessarily demands. 

We do well, therefore, as jewelers, to 
clearly establish in our minds this fact, viz: 
that there is sound reason for anticipating 
the maintenance of present prices, almost 
without exception, in so far as our own lines 
of merchandise are concerned, and to regu- 
late our business accordingly. 

It is with this thought in mind that I am 
taking the liberty of suggesting a considera- 
tion of the effect which falling prices in 
other lines may be expected to have upon an 
industry whose price-level is likely to be 
maintained, and what effect the maintenance 
of present prices in the jewelry trade will 
have upon its future profits, for it must be 
evident that if different conditions prevail in 
our own industry than prevail in others, then 
our problems will be unlike those of others, 
and it may be necessary for us to pursue a 
different policy for the profitable conduct of 
our business. 

It is natural to ask ourselves whether we 
can successfully maintain existing prices in 
the face of the reductions which confront us 


on every hand, however justifiable such 
maintenance may be, or whether business 
which might come to the jeweler will be, in 
a measure, diverted into other channels 
where special reductions prevail. 

Personally, I believe that this depends 
very largely upon ourselves. If we, through 
judicious advertising, can sufficiently impress 
upon the mind of the public the reasonable- 
ness of our prices for merchandise whose 
character is of so permanent a nature, and 
whose value is so well established, then we 
will continue to enjoy the liberal share of 
patronage which the buying public has ac- 
corded to our industry through and since 
the recent war-period. 

We need to give very careful thought to 
our advertising during these days of read- 
justment—for there is only a certain buying 
power in each community, and the tempta- 
tion to take advantage of opportunities 
which price-reductions would seem to afford 
will undoubtedly be present and must be 
counteracted by the creation of a desire for 
the “Gifts that last.” 

Fortunately, the public does not look for 
reduction sales among legitimate jewelers, 
neither can it intelligently question jewelry 
values, which, be it said to the credit of 
the industry, have always been conserva- 
tively based. 

The merchant who today is offering goods 
at reduced prices is doing so either by reason 
of a lack of demand, which must be stimu- 
lated, or because of the unreasonableness of 
prices which have prevailed, or because he 
figures that a larger volume of business at 
a lesser margin of profit (with an overhead 
which cannot be appreciably reduced), will 
be more profitable than a smaller volume at 
a larger percentage of mark-up—or because 
he has bought unwisely either in volume or 
in value and must needs reduce his stock and 
adjust himself to a lower price-level. 

The jeweler, on the other hand, is not 
confronted, except with rare exception, with 
these conditions, but the jeweler must not 
overlook this fact, viz: that while prices on 





Scientific storekeeping requires intelligent and prompt adjustment to changing conditions.—R. F. N. 
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Fount Pen. 
Come in sterling silver, gold-filled and 14Kt. solid 
gold in both long and short lengths. 


these combination sets of a ‘Fyne 


The age-old question is answered 
Point” Pencil and “Swan 


Beautifully 
ichly boxed 


finished in a variety of designs and r 


in genuine leather cases. 


A holiday suggestion the retailer cannot afford 


to ignore. 


Send for a selection now. 


Mabie Todd & Co. 


17 Maiden Lane 





209 So. State St. 
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Storekeeping Department. 
——_" 
‘ewelry lines are maintained at the present 
‘evel, and replacement of merchandise neces- 
sitates either paying more tor the goods re- 
laced—in which event, re-sale prices must 
be increased or profits will be reduced, OR 

ying as much for the goods replaced—in 
which event, re-sale prices must still main- 
tain a similar level, if profits are to remain 

resent. 

Be veenct be too forcefully brought home 
to us at this time that any exceptional 
profits which are derived from the sale of 
merchandise purchased at a lower price- 
level, but the re-sale price of which has 
been adjusted to present values, are steadily 
diminishing, and they END with the disposal 
of merchandise purchased at a lower level 
than that at which the same merchandise 
can be replaced. 

It is also well to keep constantly in mind 
the further fact that since a large propor- 
tion of these profits will accrue to the Gov- 
ernment, in the form of income and excess- 
profits taxes, this involves the permanent 

_withdrawal from the business of surplus 
which would otherwise be accumulating and 
available for its development and future 
safety. 

It : also needful to realize that while 
the cost of doing business has been abnor- 
mally low in percentage to sales, at the same 
time, in dollars and cents (particularly in 
increased wages), it has reached a higher 
level than ever before. 

Consequently, unless wages can be con- 
sistently reduced, along with other factors 
which go to make up the cost of doing 
‘business, or our volume of business and our 
profits can be well maintained, we will grad- 
ually find ourselves confronted with an ab- 
normal overhead which will seriously reduce 
our net profits—which, after all, are the ulti- 
mate goal of our endeavors. 

These thoughts are not offered, however, 
jn any spirit of pessimism—far from it. For 
the wide-awake jeweler—the merchant who 
KNOWS—the future is bright with promise. 
It is up to us to make the most of our oppor- 
tunities, and they are many. 

Let us each day become increasingly grate- 
ful that we are engaged in the conduct of 
a business which, as a dispenser of happi- 
ness and good cheer and lasting satisfac- 
tion, is beyond compare, and seek to so 
conduct our business and ourselves that we 
may bring to it the ever-increasing honor 
which it merits. 


The North American Watch Co., Mans- 
field, Ohio, has reserved for its employes 
five pool and three billiard tables in the 
upstairs parlors of the Saratoga for a 
match series of five games to be played 
on Thursday evenings. Two teams have 
been selected and are composed of all the 
men who wish to enter the contest. Her- 
man Leucht and William Hoppe have been 
selected as captains of the teams. The 
team running up the largest number of 
Points is to be the guest at a banquet 
given by the losing team. The first game 
showed a difference of 40 points. A pleas- 
ant evening’s entertainment was enjoyed by 
the employes of the concern recently at a 
dance given by the company. 
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A Christmas Tree and an Illuminated 
Sign, “Gifts That Last.” 
66 OULDN’T it look fine to have a 
Christmas tree in your show window 
all bedecked with sparkling, scintillating 
“gifts that last?” Lavallieres, diamond 
rings, bracelets, watches, novelties, sleeve 
links, scarf pins, pearl beads, collarettes, 
fancy bead necklaces, fancy costume jewelry, 
long pearl bead necklaces and a variety 





Courtesy Merchants Record and Show Window. 
SYMMETRY IN THIS TREE 


of remembrances for father, mother, sweet- 
heart, sister, and even for his or her baby- 
ship, sole monarch who will not be over- 
thrown. The inscription “Gifts That Last” 
would look particularly well if spelled out 
by means of small electric lights and placed 
in a suitable part of the store window. 

An illuminated sign “Gifts That Last” 
could also send forth its effective message 
very appropriately outside the store. This 
could be linked up very nicely with the 
national advertising now being done under 
the auspices of the American National Re- 
tail Jewelers’ Association. 

A Christmas tree trimmed with silver 
and gold articles of adornment and utility 
articles of real cashable value made of the 
metal which does not depreciate, at least 
not to the degree of most other things, and 
with a number of accessory trimmings, 
would certainly attract much attention. A 
concealed spot light might be focused upon 
this spectacular tree. At any rate, there is 
a thought here for some ingenious window 
trimmer to work out. G. D. 


An Attempt to Improve the “Shop Early” 
Slogan 

The merchants of Kansas City have gone 

deeply into the psychology of promoting 

early buying for Christmas, and they have 

adopted some new methods this year, which 
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ought to stimulate purchasing for Christmas 
from day to day. In the first place, the 
merchants have the idea that the words 
“shop early” contain an intimation that it is 
actually rather early to be buying for Christ- 
mas. The idea they want to get-across to 
the customers, is that buying for Christmas 
should be begun now, and continued steadily. 

A committee of the Merchants Associa- 
tion, three leading merchants, called in 
several of the advertising managers of the 
stores and laid before them the problem of 
conveying the desired idea to the public. 
And the slogan, or phrase, which was 
adopted, as a substitute for “Do Your 
Christmas Shopping Early,” was the follow- 
ing: 





“Buy a Gift a Day—Make Christmas 
Shopping Play!” 











A clever artist put these words into an 
attractive poster design, which was printed 
on postal-size cards; 70,000 were distributed 
Nov. 1, by merchants, in their mail, and 
many thousands more will be sent out be- 
tween now and Christmas. 

The second step in the merchants’ purpose 
to instill the thought of timeliness of 
Christmas shopping, was the designing and 
publishing of a poster, to be used in street 
cars and in stores, during the month of 
November. This poster is printed on stiff 
board 11 by 21 inches, in simple but striking 
hand-drawn letters, the word “Now” being 
in red, and two small decorations in red 
further emphasizing the simplicity. The 
words, and their arrangement on the poster, 
are: 





Now 
is the time 
to think 


of Christmas. 








“Shop in November, 
Save time 
in December.” 











The Merchants’ Association will prepare 
and issue another poster for use in Decem- 
ber. The merchants are also buying copies 
of “Shop Early” posters issued by other 
cities—but wherever possible are covering 
the “Shop Early” slogans with phrases from 
the revised and modernized slogan-list pre- 
pared here. 

Naturally, the jewelry trade will be the 
largest gainer from the promotion of timely 
shopping for Christmas; and the jewelers 
here are among the most earnest backers of 
the idea, sharing with the largest and 
highest class stores of the city in the ex- 
pense and in the moral support of the work. 








Willie: “Teacher says we’re here to help 
others.” 

Pa: “Of course we are.” 

Willie: “Well, what are the others here 
for?’—The New Majority. 
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Steinmake Single 
Stick Screen Fan 


AS A GIFT 
SUGGESTION 


JEWELERS throughout the country are 
finding STEINMAKE Ocstrich Feather 
Fans a highly profitable side line. Exquisite 
beauty of form, style and coloring renders 
STEINMAKE Fans especially valuable 


for window display purposes. 


















Individual handles, of real amber, shell, 
pearl, inlaid and jeweled work, a notable 
STEINMAKE feature. Special color dye- 
ing without extra charge. The House of 
Stein always has something new and authori- 
tative to offer in Ostrich Feather Fans. 


Send for an Assortment 
Order Now for the Holiday Trade 
J. A. STEIN 


7 East 37th Street, New York 
Established since 1882 
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Full Size Newspaper Cut 
Ask for No. J 120 


Write for free newspaper cut service 


Buffalo Jewelry Mfg. Co., Inc. 
Buffalo, N. Y. 
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Brisbane Building 
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in 
Chase vning Cloth 


“IT CLEANS WITHOUT A 
SCRATCH” 


Guaranteed 
to Clean and Remove 
Tarnish 
From Silver, Gold and Plated Ware 
and to Restore Original Lustre 


35¢ size—$2.50 per risen! 0. B. 
50c size—$3.75 per dozen Cleveland 


Attractive and Dignified Display Card in Black 
and White Ivory Free with Standard Package 


3 doz. small in box, 2 doz. large in box or 
1 doz. of each size in box 


Direct to Your Store by Parcel Post 


The Chaffin Products Co. 


5511 Euclid Avenue CLEVELAND, 0O. 
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When I Set Out to Buy a Wedding Ring 


Written Expressly for The Jewelers’ Circular by D. G. Baird 
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E no doubt thinks he is a good sales- 

man. The house that employs him 
probably thinks the same. Not _ being 
skilled in the art of salesmanship myself, 
| am not competent to judge. But this 
doesn’t prevent my holding opinions of my 
own on the subject and—well, you know 
we don’t all think alike. 

But perhaps I had better tell you how 
it all came about. 

The first part of the story really doesn’t 
concern you, but as I have been telling 
every one else, I'll tell you, too. 

I got married last month. That is the 
part that doesn’t concern you. But get- 
ting married implies many other things, 
including a wedding ring, and that does 
concern. you. 

Anyway, I went joyfully down town just 
a few days before THE day and entered 
a popular jewelry establishment and asked 
for a wedding ring at the proper case. 

Now it so happened that I had never be- 
fore bought a wedding ring. My experi- 
ence with wedding rings was limited to 
cutting my early teeth on mother’s heavy 
gold band, and later noting more or less 
casually other women wearing them. 

I knew very little about wedding rings. 
But I knew a great deal about the price 
a prospective bridegroom with a _ very 
modest salary was able to pay for such a 
necessity after buying a few hundred dol- 


lars worth of furniture and paying a 
month’s rent on a flat. 
But the salesman who waited on me 


seemed to have an entirely different esti- 
mate of my ability. He began by muster- 
ing up considerable enthusiasm and show- 
ing me an engraved platinum ring set all 
round with diamonds that sells for several 
hundred dollars. No doubt it was an ex- 
cellent ring. The salesman assured me 
that it was an unusually excellent ring. 
In fact, he seemed to think that it was 
the only ring in his whole stock that was 
good enough for my bride to wear. At 
least, he didn’t offer to show any others. 


Salesman Belittled His Own Goods 

I didn’t doubt the salesman’s word in the 
least. I was fully convinced that the ring 
before me was an excellent value. But I 
did doubt my ability to face my new land- 
lord with a clear conscience after investing 
that much money in a ring. 

So I demurred, much as I hated to do 
so in the face of such enthusiastic praise 
of the goods. I mustered up all the cour- 
age at my command and asked that voluble 
young man if it were not possible to buy 
a wedding ring for less money than that. 

His answer wasn’t very reassuring. “Oh 
yes,’ he said, “if you care to take one 
with only three diamonds or without any 
diamonds at all. But if you'll take my 
advice, you'll buy that one. Those are all 
genuine diamonds, and diamonds are going 


up all the time. That ring is not a luxury, 
it’s an investment. In a year from now 
that ring will be worth more than you paid 
for it. Ten years from now it'll probably 
be worth twice as much.” And with this 
he brought out another case of rings ex- 
actly like the first, except that they were 
set with only three diamonds. 

I reflected that some of the diamonds 
on the other ring would not show anyway, 
and that this one would serve the purpose 
of getting married. So I meekly inquired 
the price of the three-diamond ring. But I 
was doomed to disappointment. The sec- 
ond ring also ranged into the hundreds in 
price. 

Regretfully, I told the salesman that | 
should not buy a wedding ring that day. 
I would have to interview my banker if I 
were to spend that much money. And then 
that young man happened to think of 
something. 

“If it’s the price you object to,” he said 
“T can give you an old-fashioned band ring 
for just a few dollars.” 

But by this time I had about decided I 
had rather not buy a ring in that store. I 
wanted a cheap ring and I hated to let 
that aristocratic young men know just how 
“cheap” I was. 

He guessed it, though, I suppose, before 
I could get away. 

“How about one of these band rings?” 
he asked as I turned to go out. “If you 
want something real cheap, why, you can 
get one of these for almost any price. Just 
depends on the size of the ring and how 
much gold there is in it.’ And he dis- 
played a case of the kind mother used to 
wear. 

“Are these good rings?” I asked. 

“Oh, yes,” he replied, rather indifferently. 
“They’re solid gold rings. We don’t carry 
a plated ring in the house.” 

“Then what’s the matter with them?” 

“Oh, nothing’s the matter with them, ex- 
cept the better class of people aren’t wear- 
ing them any more. A wedding ring is the 
symbol of eternal devotion. It is some- 
thing that the bride will wear with pride 
the rest of her life. For this reason the 
better class of people are buying the en- 
graved platinum rings. 

“You want to get your girl a ring that 
she'll be proud of when she goes out in 
company, not an old-fashioned plain band 
that’s out of style. Now with this ring 
here,” reverting to the engraved rings 
again, “you have a ring that she’ll always 
be proud of and that'll increase in value as 
time passes 

But I was on my way to the door. I 
certainly didn’t want a ring that my wife 
would be ashamed to wear out in company, 
and I wasn’t able to buy one of the en- 
graved rings. It seemed that I should 
have to make a loan somewhere in order 





to buy a_ suitable wedding ring. That 
meant beginning married life in debt, ot 
course, and that was highly undesirable—— 

I was passing another jewelry store just 
a few blocks from the place I had left, and 
there in the window was a tray of wedding 
rings of all kinds—many of them old- 
fashioned gold bands—and they had the 
price tickets right on them. 

For a moment I hesitated. Then, think- 
ing that the clerks in this store would not 
know how I had been humiliated in the 
other place I entered, and again announced 
the fact that I wished to purchase a wed- 
ding ring. 


A Different Variety of Salesmanship 

And I was glad I did. My spirits be- 
gan to rise with the very first word from 
this clerk. And the way he went! about 
selling me a ring suited me exactly. 

“Yes, sir!” he said, pleasantly, when I 
told him what I wanted. “Now here,” he 
went on as’ he began setting out trays of 
wedding rings of all kinds, “here is a very 
popular ring made of platinum and set all 
around with diamonds. This one is set with 
three diamonds, while this is merely the 
engraved ring without setting. If you wish 
something plain, I can, of course, give you 
just what you wish in band rings.” 

My spirits were rising rapidly. I con- 
fessed that I wanted a cheap ring and really 
preferred the plain band like mother used 
to wear, anyway. And he didn’t scoff a 
bit. Instead he set right in to help me 
select the band I wanted, meantime talking 
pleasantly and putting me wholly at ease. 

For just a few dollars I bought a band 
ring that the wife and I both like much 
better than the little narrow engraved rings, 
even if they are much more expensive. 


Show Your Goods 

While the salesman was making out my 
bill and arranging for the engraving, I 
ventured to question him on the subject of 
salesmanship. 

“Tell me,” I said, “why you didn’t. try 
harder to sell me the engraved platinum 
ring. It would have been to your advan- 
tage to do so, wouldn’t it?” 

“T saw at once,” he replied, “that you 
were interested in the band rings. As soon 
as I set the trays out on the case your 
eyes turned to the bands, and when I men- 
tioned the diamond rings you merely glanced 
at them and turned back again to the bands. 

“Vou warted a band ring. By putting 


-forth some effort, I might have succeeded 


in selling you an engraved ring, but you 
would have not been satisfied. You and 
your fiancee had no doubt already discussed 
the matter and determined to get a band, 
either because you really preferred it or 
because it is cheaper. To sell you some- 
thing with which you would not be satis- 
fied would have been more to our disad- 
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‘|| Hawkes Handles to the Rescue 
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Order a few of our Hawkes Plate Handles in ky 
nickel silver or plated gold. They are so con- Rock Crystal 
structed that when once they are attached the Glass 
plate is absolutely secure. Sterling Silver. } 
: Mounted Glass 
Choose a plate which has been slow to sell and Decorated Gold {i 
attach the handle. Now you have no longer Glass 
an unspecialized plate, but a sandwich plate, a 2 Decorated 
cake tray, or a bon-bon dish, depending upon —— 
its size and shape. ‘The customer who passed Desk Sets 
, ae en indifferently yesterday will stop today to admire Cigarette Boxes 
)) Number A 300. it and ask the price. Feet yo 
f Three Sizes to fit : ; ngraved and 
Y Plates 6 In. to You will find Hawkes Handles equivalent to Gold Decorated 
. - oe an extra sales person in your china and crystal Colored Giass 
° A department. Old English and 
HG) $2.50 each net. P Irish Glass 
z . Period Glass 
Y) T. G. Hawkes & Company, Corning, N. Y. Odd Matchings fe 
W Pacific Coast Office: 140 Geary St., San Francisco, Cal. ieee on thee ae 
D) Vs , SSS site, French rena 
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Extra Quality 14 Kt. To get Williams service 
; loy Willi 
Cornelian Cameo Brooches you must employ Williams 
- HERE is no one else doing the work I do. I am 
Cameo Rings 14 Kt. z= the only person who makes advertising for retail 
: jewelers and opticians an exclusive specialty, having no 
Cornelian other business. Nowhere else can you get the personal 
SUKI SD POEN .csvavsez $3.50 service I give you in planning your advertising to con- 
18x13“ ; 3.25 serve your money, and in directing and carrying out 
ee 3.00 the work to secure the most profitable results. 
™ ee ee 2.7 5 The fact that my clients keep me in their employ year 
14x10 8 wees evens , after year shows beyond dispute that it is to their best 
interests in every way to have me in charge of their 
Pink advertising. The sooner you employ me, the better 
Sei $3.00 it will be for your business. 
DE seavessecdsusuudl 2.75 _— 
heornenenngaaaaaaate = Norman R. Williams 
OWA NOF OCt..2.. 00045 Bee S caltet é ee 
ie pecialist in Jewelry Store Advertising 
With diamond setting 50c. extra 1434 Marshall Field Annex Bldg. 
° ° CHICAGO 
White Coral Strings 
Pink and White Coral Strings — ———_——___—. 
g Sur Seestdite: “The Line That Moves” 
La Vallieres G d - & C 
Bar Pins rodnitz ompan 
Send for Memorandum Selection lll Cea Aantal roms y 
paneee 336-340 Canal St., New York 
a. ae Get our Samples and Prices First and 
a — Then place your order. You will not 
A. CIAGLIA nay be fair to yourself otherwise. 
THE BUYERS’ DIRECTORY 
70-72 Bowery New York, N. Y. Futon 0080 
The Jewelers’ Circular, 11 John St., New York 
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vantage, than selling you the more expensive 
engraved ring would have been to out ad- 
vantage.” : : 

I got confidential with that salesman and 
asked him a lot of questions. He was very 
nice about it and answered me patiently. 
I told him that the salesman in the other 
store nad intimated that no self-respecting 
bride would be seen in public wearing a 
band wedding ring, and he assured me 
that many of the very best people still 
prefer the band and wear it in public. 

With reference to pushing high priced 
goods, he said: “I don’t think it a good 
idea to try to sell the highest priced goods 
first. 

If one does that, the customer feels 
that one is simply trying to get all the 
money he possibly can out of him. Then 
when the salesman has to come down ‘to 
the cheaper goods, the customer feels that 
they aren’t good enough, having beem per- 
suaded that the others are far superior to 
them, and he is a little ashamed, maybe, 
to buy them anyway. 

“J always show my goods first, both ex- 
pensive and inexpensive articles. Then I 
can tell in a moment which the customer 
is the more interested in. 

“Not that I never make an effort to sell 
a customer something a little better than 
he had in mind. I frequently do. But not 
too much better. Shock a person with a 
high price right off and he begins to harden. 
One can just see the lines about the mouth 
tighten and the customer begins to draw 
himself in and to prepare for a strong 
defensive. 

“Show goods and watch your customer, 
is my idea of salesmanship. Then when 
you see what the customer is interested in, 
you can make intelligent suggestions. 

“We always try in this store to be helpers 
and advisers to our customers, not salesmen 
whose sole interest is to sell goods. Show 
a real spirit of helpfulness and the cus- 
tomer will buy. Start right in with high 
pressure methods and you have a battle 
of wits to persuade him to buy. Then 
when he leaves the store he wishes he 
hadn’t come in; and he probably will not 
come in again.” 

As I said in the beginning, the salesman 
who tried to sell me the expensive ring is 
probably a good salesman. But I don’t go 
to him when I desire other jewelry. He 
is too good a salesman. He would prob- 
ably try to sell me unusually good articles 
at a price that I would not be prepared to 
pay, and I would feel embarrassed again 
when I had to tell him that I wanted 
something inexpensive, 

The salesman who sold me the wedding 
ring seems to know just what I want when 
I enter his shop, and I never feel embar- 
rassed when trading with him. 








W. Z. Searle & Son, Petoskey, Mich., 
have announced that they will open a new 
store in the Odd Fellows building at Charle- 
voix, Mich. Mr. Searle has conducted a 
jewelry store and optical parlors in Petos- 
key for over 25 years. His store will be 
conducted along the same lines as the one 
at Petoskey. 
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All Wedding Characters in This 


Display 


HERE is a window display which was 

made by Albert S. Samuels Co., 895 
Market St., San Francisco, Cal. The dis- 
play featured wedding rings. The dolls’ 
clothes were made of the best material ob- 
tainable. The bride was gowned in white 
silk while the bride’s maid was dressed in 
pale pink and “friend (?) mother-in-law” 
wore grey silk. Hats matched the dresses. 
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of June and attracted a remarkable amount 
of attention. The result was a great in- 
crease in the sale of wedding rings. 





Getting Back Old Customers 





PHE jeweler who has never lost a cus- 

tomer is a very rare individual. Now 
is a good time to get these customers back. 
A good way to do this is to go over the 
books and pick out the names of those who 
formerly were good customers but who 





A WEDDING RING WINDOW THAT 


The men’s coats were of black satin with 
pleated shirt fronts and linen collars. 

In front of each doll was a card reading 
as follows: 





The Bride 
God Bless Her 








The Groom 
God Help Him 








The Bridesmaid ‘ 
Sweet as Peach Blossoms 








The Best Man— 
No Wedding Bells for Him 








The Mother-in-Law— 


But a very nice one 











The minister wore a pair of eye glasses 
of the latest design through which he gazed 
upon a Bible, held between his hands. The 
display was shown during the entire month 


INCREASED SALES 


have not been making any purchases for 
some time and write each of those who is 
still living and in a position to continue to 
be good customers a letter. Such a letter 
as the following has proved very effective: 
“For years, Mr. Jones, we had the pleasure 
of counting you one of our best customers. 
For some time, however, you have made 
no purchases at our store. We feel that 
in some way we have been at fault. Won’t 
you please tell us just what we have done 
or failed to do and give us an opportunity 
to remedy the fault? If you will do this 
we will consider it a great favor.” A letter 
worded after this manner pleases that old 
customer. He is pretty sure to point out 
just what the trouble has been. He is also 
pretty sure to become a better customer 
than he has ever been in the past. Many a 
concern has materially increased its good 
will and sales by just such a method as this. 
Getting back the old customer, however, 
is not the only valuable result. The sug- 
gestions that can be secured which are of 
value in increasing business in general are 
even of greater value, if the answers to the 
letters are studied with care. If the matter 
is talked over with these old customers 
when they come into the store, it is possible 
to secure some very valuable business build- 
ing ideas. There is no class of people who 
know better what the jeweler will have to 
do in order to increase his business than 
these very people. Get them to talk and 
to make suggestions and the result is bound 
to be of far more than ordinary value. Be- 
sides, these people are likely to feel flattered 
and will work hard to help the jeweler. 
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OUR customers 

appreciate this 
pencil most when they 
compare it point for 
point with any other 
pencil. 


And you appreciate the 
AUTO-SHARP the 
most when you check 
up sales and profits at 
the end of every month. 


NEW DIAMOND 
POINT PEN CoO., Ine. 


Manufacturers of “Diamond Point 
Pens” and ** dutoe-Sharp Pencils’’ 


137 Lafayette Street 
New York City 
















































































Make the most of the 
magazine pencil demand 
—carry a complete 
assortment of AUTO- 
SHARP Pencils, all styles 
and sizes, as presented in 
our Special Display Case. 
Retail prices$1.25 to$25. 


AUTOMATICALLY SHARP 


[JTO-sHAR 


PENCIL 
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No. 21767—10 Palm Plant, natural 


No. 21861 Holly Wreath, natural pre- Prepared, everlasting. 


pared, everlasting, 16 inches diameter Inches Palm With Without 
with red bow, each $1.50, per doz. High Leaves Pot Pot 

$12.00. 21767/4 24 4 $1.10 $0.60 
If this Wreath lasts only twenty years, 21767/5 930 5 1.25 75 


1 

1 
cost will be $0.05 per year and not 21767/7 42 7 2.50 2.00 
$1.00 each year for inferior goods. 21767/10 48 10 3.00 2.50 


Be ahead of your slow competitor and brighten your Window and 
Interior with everlasting flowers and plants 


FRANK NETSCHERT 


icon Ne au wil’ ~~ No. 61 Barclay St., New York 


in colors No. 21 will as- 
sist you in selecting, same 
is free for the asking. 














GYPSY RINGS 


In all grades of fineness, white gold, green gold, platinum tops 
and in all combinations. A full line of ladies’ platinum rings. We 
make hundreds of patterns to select from. : 

We maintain a complete factory for special orders and repairs. 
Our line of diamond mountings and diamond mounted jewelry de- 
serves your consideration. 

We carry a full line of precious and semi-precious stones. 

Write us or call. Prices and designs cheerfully submitted. 


WILLIAM J. ORKIN 


Mfr. of Platinum and Gold Jewelry 
373 Washington St. BOSTON, MASS. 
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| Things to Remember in Preparing The 
Christmas Advertising Campaign 


Written Expressly for The Jewelers’ Circular by Nolte C. Ament. 

















me 


A SHORT time ago the newspaper ad- 
vertising of several businesses in one 
of the largest cities in this countries was 
checked and it was found that the jewelers 
used less advertising in the newspapers than 
any other line of business. Shoe advertise- 
ments were 60 per cent. greater, financial 
advertisements were 110 per cent. greater, 
musical advertisements 115 per cent. great- 
er, women’s wear 150 per cent. greater, 
amusements 320 per cent. greater, medical 
ads 330 per cent greater, food products 375 
per cent. greater, men’s wear 400 per cent. 
greater, furniture 500 per cent. greater, 





WHEN WELL-DRESSED 
WOMEN MEET 2x) 


WHen well-dressed wo- 

men meet the jewels 
worn must be in keeping with 
correctly-tailored gowns. An 
artistic bar pin of superb 
workmanship will lend the 
necessary touch of beauty 
and refirement. 





Women who appreciate dis- 
tinctive designs in rings and 
bar pins almost invariably 
choose Lemon & Son's de- 


signs. 


USE OUR CLUB PLAN. 


- LEMON & Son © 


INCORPORATED 


Since 1828 Quality 





automobiles 530 per cent. greater, depart- 
ment stores 1,600 per cent. greater. 

Is it any wonder that the jeweler receives 
so small a per cent of the money spent in 
this country? The automobile industry has 
taken many millions of dollars out of the 
pockets of the retail jewelers of the country 
simply because they had the foresight to 
use newspaper space and plenty of it. To 
the jeweler who uses his brain and has the 
courage to spend his money in judicious ad- 
vertising will come the profits and sales 
which are rightfully due him. You may 
take the records of some of the biggest 
jewelers in the country and doubtless you 
would be dumfounded by the large amounts 
of their advertising budgets. Yet you will 
find these jewelers firmly intrenched in the 
minds and hearts of their customers, and 
they are doing an increasing volume of 
business each year. 

So, if the writer could talk to every 
jeweler in this country his message would 
be just this: “Don’t cut your advertising 
budget for the Fall of 1920—Jnstcad double 


it.” If you had intended spending $1,000 or 
$5,000 or $10,000 or more, make it $2,000 or 
$10,000 or $20,000 or more.” 

Go after your Christmas business even 
harder than ever. You will have to put 
forth greater effort this year than you did 
last year. And there is no one force which 
will make the effort easier in as great a 
measure as real advertising. 

The writer was reading a few days ago 
in one of. the foremost advertising journals 
of the country that a certain chewing gum 
manufacturer whose name is famous the 
world over, would increase his advertising 
budget by a half million dollars in 1921. 
He does not intend to spend half a million, 
but is going to increase his budget a half 
million. Maybe you will say, “If I had half 

















The Exclusive Pearl 


You have 


itsme pertectly 
they copy the delicate sheen and 
lustre of Nature's Pearl that one can 
hardly detect the difference. 





Lonent Pearls sold exchumvely by 
& Son 


Priced $10 to $250. 


| 
| 
| 
LEMON & SON 
| 








INCORPORATED 


512 FourTH AVENUE 
ne 
| 


Exclusive Desi at Feasonable Prices 

















a million I should worry about advertising.” 
You might be right and then again you 
might be wrong. This man has accumulated 
a fortune because he had the nerve to spend 
huge sums of money advertising his chewing 
gum. It takes nerve to spend the money, 
but the writer believes if every jewelry con- 
cern in the country which has had the nerve 
and foresight to spend money wisely and ju- 
diciously in advertising, could be consulted, 
it would tell you what they did not regret it 
and were going to increase their budget the 
following year. 


In this twentieth century a real merchant 
cannot sit in his place of business and wait 
for business to come to him, he must reach 
out and bring it in—he must create new 
business. In no other line of merchandis- 
ing is this truer than in the retail jewelry 
business. By the use of educational copy 
the jeweler may influence men and women 
to buy diamonds and silverware who had 
not heretofore considered buying them. 

So in preparing for November and De- 
cember business it is absolutely necessary 
for the retail jeweler to consider seriously 
his advertising problem. The preparation 









Correct Style= 


‘OT many years ago if 
one wanted a distinctive / 
ring or bar pin it was 

necessary to journey to New 
York or Chicago to find a rep- 
resentative collection. 
. Now, times have changed, 
you do not have to go East to 
rchase your diamonds. 
emon & Son are showing a range of 
diamond pieces ranging trom simple, 











Write for inexpensive pieces to the more elabor- 
Our ate designs containing rare diamonds 
D of unusual value and appeal. Besides, 

iamo@ Book many people in New York and 





Chieago now journey to Louisviile to 
purchase diamonds of Lemon & Son. 


% LEMON & Son = || 
Since 1828 Quality 
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of his copy—the use of proper electrotypes 
and the selection of the right mediums are 
all important factors in getting business this 
Fall. The jewelry business is a dignified 
business and therefgre should be advertised 
in a dignified way.’:.The copy and layout of 
the advertisement will reflect the policies 
and character of his business just as surely 
as a mirror will reflect an image held be- 
fore it. 

The writer believes that one of the most 
effective methods of giving a dignified ap- 
pearance to the jeweler’s advertisement is 
by the use of plenty of white space. If 
properly used it will make the advertise- 
ment stand out from the other advertise- 
ments. All advertisements on a newspaper 
page are competing against each other for 
the attention of the reader, and anything 
which will tend to make an advertisement 
stand out will be a valuable asset. 

Reproduced herewith is an advertisement 
of pearls, with an extreme amount of white 
space used. It is not always wise to use 





Silas Says: 


Strong Men “Will” ; Weak Ones Only “Wish.” 
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SALBRO-The Line De Luxe for Holiday Gifts 


The sky is the limit to your Holiday gift sales of foun- 
tain pens if you can show your customers the famous 
Salbro De Luxe line. Gift seekers want gifts that are 
out-of-the-ordinary, and these fine mounted pens will 
please the most discriminating. 


Don't pass up this fast selling gift line. 


SALZ BROTHERS <4 Fountain of Service” 


Beautiful in design, the product of master craftsmen— 
Salbro De Luxe Pens represent a scientific achievement in 
fountain pen convenience. Full mounted with 20 year 
18-kt Gold Filled, or Sterling Silver Mounts. Solid 14kt 
Gold Pens, iridium tipped. 


Write for an assortment now. 


71 W. 35th St., New York 
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Arrow Manufacturing Co. 


77-89 Wooster Street New York City 


Manufacturers of Better Grades of 


Jewelry Boxes—Cases—Displays 


Travelers’ Trays 


Always at Your Service 
None Too Small 





No Order Too Big 

















Silverware, such as 


The Leading 


Silverware House 





Silverware for Thanksgiving 


Lincoln 


These three well-known patterns of the famous WM. ROGERS & SON AA put up in 
26-piece sets, consisting of 6 each Tea Spoons, Table Spoons, Medium Forks, Solid 
Handle Med. Knives, 1 each Butter Knife and Sugar Shell. 


We are manufacturers of SHEFFIELD Silverware and carry every leading line of 


1847 Rogers Bros.; 1881 Rogers Al; Websters and AcSoNs 


A. Cohen & Sons 


Clinton Hampden 


PRICE ON APPLICATION 


130 E. Broadway 
New York City 














NESTED WOOD BOXES 


LOCKED CORNERS 
LIGHT & STRONG 





FOR 
PARCEL POST 
OR 
EXPRESS 
ALWAYS IN STOCK 








VERY USEFUL 
FOR CONCERNS 
REQUIRING 
IETY OF 

ZES 








°, 
12 BOXES LARGEST BOX 
IN ONE. 15%x12y%x 


F. W. PETERSON CO., 18 Greene Street. New York 
Locked Corner Boxes, Turned Wood Goods 


SPECIAL SIZES TO 
ORDER 





I RETTER DRAW PLATES AT LESS COST 


BETTER DRAW PLATES AT LESS COST | 


A SAPPHIRE DRAW PLATE made on the principle of a 
diamond die. 

SPECIAL FEATURES:—the highly polished bearing and 
correctly cupped intake reduce the strain when drawing 
wire and prolong the life of the plate. 

SPECIAL SAPPHIRE TOOLS made in accordance with it) 
specifications. 





i 
Sapphire Products Co., Inc. 
9 Maiden Lane, New York 
Factory: Brooklyn, N. Y. 


WE REPAIR AND RESIZE draw plates, giving prompt and 
careful attention to all orders. 


WRITE US FOR INFORMATION J 
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Retail Advertising Department. 


this much white space. However, this ad- 
vertisement appeared on a page with one 
advertisement much larger and_ several 
others a little smaller, and the white space 
surrounding the cut and copy was so pro- 
nounced that it stood out from all the others 
and therefore almost compelled the reader 
to stop long enough to read it. 

Another important feature of a jewelry 
advertisement is the border. A dignified 
border will focus the attention of the reader 
upon the reading matter contained in it, 
when contrasted with the plain rule borders 
used on 80 per cent. of the advertisements 
which appear in the daily papers. If the 
jeweler does not care to go to the expense 
of having a handdrawn border made spe- 
cially for his advertisement, he may secure 
several at his newspaper offices from one of 
their services, which they purchase every 
month. By the combined use of the dis- 
tinctive border and plenty of white space 
the jeweler may give his advertisements 
greater attention value than the competing 
advertisements which appear on the page 
with his ad. The two advertisements re- 
produced herewith show the effect which 
may be obtained by a hand-drawn border. 

In selecting the style of type for your ad- 
vertisements, use only one style. Do not 
try to mix type faces. If you do, your ad- 
vertisement will have a scrambled appear- 
ance. Cheltenham or Bodoni are dignified 
type faces and are well adapted to jewelry 
advertisements. 

The suggestions offered as to borders, 
white space and type faces are, of course, 
purely elemental, but they are all important 
in preparing attractive advertisements for 
the Christmas season. 

Do not be afraid to tell your prospective 
customers what you have to sell. Make 
suggestions to help them in choosing their 
gifts. Give them a list of the different arti- 
cles which will make attractive gifts for 
men, women or children. Emphasize the 
fact that jewelry gifts last. Use the slogan, 
“Gifts That Last,” in all advertisements so 
as to link up your advertisements with the 
national advertising now being done in the 
national periodicals by the Jewelers’ Pub- 
licity Bureau. Back up these advertisements 
with a well selected stock of jewelry and 
treat your new and old customers so courte- 
ously and make them feel so much at home 
that they will not only come back them- 
selves but will bring their friends with them. 

Every indication points to a big Christ- 
mas business this year in the jewelry line. 
Your customers may be a little harder to 
sell this year than they were last, but the 
right kind of advertising and courteous 
treatment which they will undoubtedly re- 
ceive after entering your store will no doubt 
offset in a great measure the tendency which 
the buying public now has to “shop around” 
before making purchases. This year it will 
be a mighty contest between competing gift 
stores—and it will be a contest of the sur- 
vival of the fittest. The store that puts 
forth the greatest effort to secure business 
and offers the most service and the most 
courteous treatment will be the store which 
will be in business long after other stores 
are gone and forgotten. 

So let’s all make this a real jewelry Christ- 
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mas—let’s advertise in such a way that when 
one wants a real Christmas gift—a gift that 
lasts—he will seek out the jeweler and buy 
of him. Let’s all co-operate and help one 
another, for in unity there is strength, and 
any jeweler who makes an honest effort at 
advertising “Gifts That Last” is not only 
intrenching himself in the hearts and af- 
fections of his customers and customers to 
be, but is doing his bit for the entire jewelry 
trade in general. Let’s all help. 





Think of the Customer When 
Advertising 


HE reader of every advertisement does 

‘so with the thought, “Is there anything 
in it for me?” If, after reading a few lines, 
she finds that the advertiser merely has 
something for sale, she loses interest; if, 
on the other hand, she finds that he has 
something he thinks she would like, the 
interest is increased, the advertisement is 
read and probably the desire created which 
eventually leads to a purchase. 

Note this. Every sale over the counter 
case is also a purchase. The jeweler who 
treats every sale as a purchase instead of 
as a sale wins in salesmanship. If he 
treats his advertising from the same angle 
he will surely win. Show the customer her 
advantage in owning the article advertised 
instead of trying to merely boost a certain 
article. 

That’s all there is to advertising. First, 
find the prospective customer; second, find 
the article she will desire; third, present 
the article to her from her side of the 
counter. 

A great many successful jeweler’s ad- 
vertising has been copied or imitated with 
absolute failure on the part of the imitator. 
Why? Simply because the personality be- 
hind the two stores is different. One can 
make a monkey of himself and get across 
with it; when another tries to do the same 
thing he only succeeds in making an ass 
of himself. Don’t copy; don’t imitate. 
Originate your own advertisements from 
your own thoughts about your own busi- 
ness. If the business is right the adver- 
tising will probably be right and the re- 
sults right. 

A jeweler’s advertisement should have 
an appearance of refinement. Light bor- 
ders, light ornaments, plenty of white 
space and compact paragraphs will lend to 
the jeweler’s advertisement the desired 
grace and elegance. A hodge-podge of 
blurry cuts and bold borders will lead the 
mind into the realms of uncouth, rugged 
grossness, far away from the dainty, deli- 
cate, desirable things the advertisement 
should suggest to the reader. 

The jeweler should advertise one thing 
at a time when he uses small spaces; never 
at any time should he advertise all things 
generally. The mere fact that you have 
jewelry and kindred lines for sale will in- 
terest precious few possible customers. It 
is when they begin to think you have some 
particular thing they want that action be- 
gins. 

You cannot create a strong desire for 
your goods: unless you specify the good 
points of some particular article in your 
advertisement. 
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Newspaper Copy 
Used by 
Retail Jewelers 


























EWELRY is the refined gift of lasting 

beauty and value——There is nothing like 
jewelry to satisfy every demand in giving to 
a close circle of friends and relatives. Ar- 
ticles of jewelry may be selected to carry 
any sentiment that is called for—to suit each 
individual taste. And there is a jewelry 
gift for every purse—solid gold and silver 
gifts may be had as low as $1 and as high 
and as rich as you wish. There is an in- 
dividuality, a refinement, about the jewelry 
gift, that sets it alone above all others as 
the most desirable for presentation this 
Christmas. Other gifts will fade and be 
forgotten, but jewelry carries its charms 
through the years. Long after the beauty 
of other gifts may have faded, jewelry will 
shine on in undimmed glory, a daily, hourly 
reminder of a thoughtful donor. Its value 
is always great, and as the years pass it be- 
comes a treasured possession that money 
cannot buy.—William A. O’Donnell, Utica, 
a # 

* * * 

Art in Jewelry. The fullest expression of 
the new designs‘in jewelry are here in beau- 
tiful array. Change, and a desire for 
change, comes with the new Fall season. 
An added delight in living is found in the 
crisp, fresh air. A good time for some- 
thing new and different in jewelry. Come 
in—Jno. D. Greene & Co., Utica, N. Y. 

* * * 

Card Prizes. The Fall and Winter social 
season brings the demand for bridge and 
other prizes, and the many exquisite pieces 
of silver, crystal and jewelry inexpensively 
priced, makes selection of suitable prizes 
easily decided at Rudd & Rix’s. Our ex- 
perience enables us to offer helpful sugges- 
tions and we will be glad to have you con- 
sult us when seeking prizes. $3 to $10. 

* * * 

“Gifts That Last’—The Economy of Dia- 
monds. A good diamond is the most eco- 
nomical jewel one can purchase. The gem 
always will be fashionable, and should it 
happen that one wishes to sell it, the sale 
can be readily accomplished in almost any 
part of the world. Often the individual sells 
a diamond at a direct profit, and always at 
a greater percentage of the purchase price 
than any other jewel would bring. Rudd & 
Rix’s Diarnonds are the fine quality that 
protects your investment. We invite your 
examination. Solitaire Rings, Platinum 
Mountings, $100 to $600; Gold Mountings, 
$25 to $600. 


He'll Stay There! 


Anyone found in or about my chicken 
houses will be found there the next morn- 
ing. Harry Gadd, R. D. 12—Ad. in Knox- 
ville Sentinel. 
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Quality Silverware 


War substitutes for quality will not do in 
peace times. 


To hold your trade and to gain new cus- 
tomers, you must sell quality silverware— 
the kind L. Luria & Son specialize in. 


We insisted on quality silverware before 
the war—during the war—and insist on it 
particularly now. 


Note these quality brands: 


“1847” and International—Hollowware and Flat- 
ware. 


_ Universal—Percolators, Electric Goods and Flat- 


ware. 

Derby and Van Bergh—Hollowware and Toilet- 
ware; also Sheffield Reproduction Goods. 
French Ivory—Decorated—DuBarry—and Fair- 

fax Patterns. 


Clocks and Cut-Glass 


L. LURIA & SON 


The Silver House 
100 E. Broadway New York City 
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If It’s a Clock, See Us 
NEVER-WIND 


The Care-Free Clock 


After 300 years the nui- 
sance of clock winding is 
ended! 


Never-Wind is the first 
fundamental advance in 
time keeping in 300 years, 
































The clock that is never 
wound! 





See Current Issue of Saturday Evening Post. 
Retails at $35. Costs You $21 Less 6%. 


Remember, this is the new and handsome model 
—larger and more beautiful than the smaller 
which has been discontinued. 


J. J. SCHMUKLER 


Distributor 


133-35-37-39 Canal St. New York 
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DIGNITY 





Manufactured by 
Breslavsky Bros., 41 Maiden Lane 
Skaletzky & Schutte J. Levine & Bro. 
61 Beekman St. 106 Fulton St. 
Goldfarb & Friedberg F. Koshers 
336 Canal St. 10 Kenmare St. 
New York 








’ Zionist Candelabra 













PRICE The Only 

5 light—$20.00—list Candelabra 

3 light—$17.00—list of this kind 
Stamped made 
H. & Z. in the United States. 


Sheffield 


New York’s 


Delivery Largest 
Immediate Silverware 
House 


No. 283. Height 19 inches 
- Controlled by 


HYMAN & ZASLAV Wie vou 
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The Jewelry Trade and the Banker 





By Samuel S. Conover 
President of The Fidelity-International Trust Company of New York 
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HOLESALE jewelry sales in the John 
St. and Maiden Lane district of New 
York, last year, approximated $180,000,000. 

Of these sales about $100,000,000 were in 
precious stones, $35,000,000 in gold orna- 
ments settings and plate; $15,000,000 was in 
silver, and silver plated wares; $15,000,000 
in platinum, $15,000,00 in optical goods. Of 
the gold approximately five-sevenths was 
furnished by the U. S. Assay Office and 
about two-sevenths by private assayers and 
refiners. 

The wholesale jewelry trade is one of the 
largest and most prosperous in downtown 
New York. Crowded side by side with a 
dozen other important mercantile lines south 
of Brooklyn Bridge and east of Broadway, 
its annual turnover compares impressively 
with all its neighbors. Leading merchants 
furnished me recently with the following 
estimates of the amount of business done 
annually in the various lines. 

Estimate of the annual sales in the district 
south of Brooklyn Bridge and east of Broad- 
way, New York City: 





Insurance (premiums and re- 
ee re er rr ee $500,000,000 


newals) 
Hides, skins and leather..... 270,000,000 
Jewelry and optical goods.... 180,000,000 
SO eee ro 120,000,000 
Oe ee re te re ee 68,000,000 
NE ncaa wid Ate es aac ee 65,000,000 
Paints, oils and varnishes.... 50,000,000 
DE varee keke eae eOeeR 50,000,000 


Credit information in the jewelry trade is 
exceptionally highly organized. Approxi- 
mately 35,000 dealers report to the National 
Jewelers’ Board of Trade. A rate book of 
reliable credit information is compiled. A 
substantial “Fighting Fund” is maintained 
to investigate bankruptcies and prosecute 
fraudulent debtors. These are a few of 
many credit activities. 

Banks thus rarely lose money through 
jewelry failures. The practice among jewel- 
ers of using drafts to assist collections of 
overdue accounts is also a constant source 
of up-to-the-minute credit information for 
the local bank through which these drafts 
pass. 

Co-operation from his bank enables the 
average jeweler to do a much larger busi- 
ness than he otherwise could. The jewelry 
trade is exceptionally seasonal. At least 3€ 
per cent. of annual sales are made at Christ- 
mas. Payments in the trade itself are made 
usually between January and March. Dur- 
ing the rest of the year the trade finances 
itself by notes. The retailer renews his 
stock, offering his notes in payment. The 
wholesaler or jobber discounts these notes 
at his bank. 

The manufacturing jeweler is also fre- 
quently in need of accommodation to pay his 
high-waged help and to purchase his valu- 
able materials. Notes in the jewelry trade 
extend from six to 18 months. Some dia- 
mond importers, however, prefer to take a 
series of short-term notes—18 notes for ex- 
ample, maturing every month over an 18- 
month period. Under these financial condi- 
tions, some jewelry concerns turn over their 


capital four times or more a year. A pre- 
cious stone importer, for example, last year 
made a $2,000,000 turnover on a $350,000 
capital. 

Business embarrassments in the jewelry 
trade throughout the United States, compare 
in number and total annual amount very 
favorably with other mercantile lines. In 
1918, the percentage was rather high—236 
among 33,000 firms. Last year there were 
only 94 of business embarrassments among 
35,000 firms. In the latter year only five of 
the 94 embarrassed firms were wholesalers. 
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The great majority of embarrassed firms are 
invariably retailers. Embarrassments in the 
first three-quarters of each year during the 
last five years are as follows: 

1920-138; 1919-60; 1918-160; 
1916-253. 

Liabilities in the 138 jewelry embarrass- 
ments of the first nine months of 1920 
amounted to $1,060,000. The average fail- 
ure, thus, was about $8,000. 

The jewelry business is partly stabilized 
by the stability of value of much of the 
material which it deals in. Gold and silver 
are somewhat stabilized by their use by the 
Government as currency. The value of dia- 
monds is steadied by a syndicate abroad. 

The price of platinum, on the other hand, 
has in the last few years, undergone radical 
changes. Before the war it was about 40 an 
ounce. When, during the war, the Russian 
supply was cut off and the American Gov- 
ernment was using platinum in ammunition 
and chemicals and restricting its use com- 
mercially, the price rose to $83 an ounce. 
The price last year was about $106 an ounce 
and its fluctuations this year have gone 
much higher. 

The cost of workmanship is, however, a 
big item in all jewelry values and prevents 
the currency feature of gold and silver from 
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having as great a practical stabilizing effect 
as would at first appear. Demand, of 
course, greatly fluctuates. 

One of the most unique features of the 
jewelry trade is the practice among import- 
ers, wholesalers and jobbers of permitting 
retailers having. prospective buyers in view 
to take “on memorandum” one or more spe- 
cial. pieces of jewelry during a period of 
several weeks for the purpose of effecting 
sales. 

Many members of both the banking and 
jewelry fraternity feel that this practice of 
allowing a small retailer in a distant town 
to borrow a very costly jewel without any 
security beyond his written acknowledgment 
is a dangerously loose method of doing busi- 
ness. 

Each of the 15,000 retail jewelers through- 
out the United States stocks his store every 
year with such goods as, in his judgment, 
will meet the ordinary demands of the local- 
ity. But few of them obviously have either 
sufficient capital or powers of prevision to 
carry exceptional jewels, to meet unusual 
orders. Suppose one of the half dozen 
wealthy women of a western town decides 
that she wants a fancy cut emerald or an 
extra large size pearl. She asks the local 
jeweler to let her see a selection. The local 
‘eweler writes to his wholesaler to obtain 
and send the selection. The wholesaler 
uisures the consignment, against theft, fire, 
loss, damage in transit, etc. by a general 
insurance policy, and forwards it on memo- 
randum. If the wholesaler were to send the 
jewels on account, with a bill of sale, the 
ownership and title would pass to the re- 
tailer, who could ‘sell them, pocket the pro- 
ceeds, and take his chance of bankruptcy 
proceedings. By sending them merely “on 
memorandum” the wholesaler retains owner- 
ship and title. A retailer who hypothecates 
jewelry which has been sent him on memo- 
randum commits a criminal offense and ren- 
ders himself liable to a long prison term. 

Wholesalers protect themselves very com- 
pletely from the loss of jewels in transit by 
insurance. This is highly important. Either 
New York importers or their insurers some- 
time ago lost very heavily, I am told, when 
a consignment of pearl necklaces to a Chi- 
cago retailer vanished during a daring hold- 
up of the retailer’s store in broad daylight. 

The vigilance of the agents of the Jewel- 
ers’ Co-operative Bureau (another of the 
trade’s organizations which serve to give 
unusual protection) was, I think, well ex- 
emplified in a recent succession of silver 
bullion robberies. The Bureau’s agents al- 
ways make a point, among many other ac- 
tivities, of checking up the original owner- 
ship of the jewels and precious metal 
reported daily by second hand dealers to the 
police under the law. For a period of weeks 
several second hand dealers reported that an 
unusual number of sheets of silver bullion 
was being offered to them by strangers for 
sale. The Bureau’s superintendent, Matthias 
Stratton, scrutinized the bullion and discov- 
ered that each sheet had an identical nick at 
regular intervals along its edge. Realizing 
that such a nick could only be caused by the 
shears with which the sheets were cut, the 
agent visited every silverware factory in 
New York, examining all the shears until he 
found a pair with the corresponding nick in 
them. Investigation showed that, unsus- 
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Counter Case and Table, No. 107. 
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Neet “BETTY” 


We want to convince you that we have the best 
value in a Ribbon Bracelet on the market. .., 
Come (one on a card) with a printed Guarantee, 
super heavy ribbon, all metal parts 1/10th gold, 
$5.00 Per Doz. Write for sample. 

GEORGE PHILLIPS & COMPANY, Scranton, Pa, 
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M. Seiger & Son 


93-95 Nassau Street, New York 


Diamond Jewelry 


Branch Office: 
713 Sansom St., Philadelphia, Pa. 
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=~ Class Pins, 
vo Rings, Medals lt 
Emblematic Pins and Rings 


Football, Basketball and Baseball Charms 
We manufacture to the trade exclusively 


Send design, sample or specification 


We'll do the rest. 


S. KAPLAN 


108 Fulton St., New York 




















The Protection Ring Guard 


Has No Points to Catch or Scratch 
EASY TO PUT ON 


In Yellow Gold 14K $4.50 Dozen 
White Gold = $5.00 Dozen 
6 zes 


The Lion Safety Pin Clutch Co. 


Pat. Feb. 20, 1917 81 Nassau S 








N. Y. Pat. May 25, 1920 











NON-TARNISHABLE FLANNEL 


For Silverware, Watch Cases, Cutlery, Bag: and Rolls 
WHITE AND ALL COLORS 


Deliveries: Stock Shades—Immediate; Special Shades—3 to 4 Weeks. 
- 1 treet 
Myron B. Levy Co., Inc., '?-114,Bleecker 8 
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ed by the factory owners, one of the 
rusted workmen had been cutting off part 
7 the factory's silver sheets and selling them 

brokers. 

Pee mation desired by a bank from a 
who seeks accommodation naturally 
differs in minor details from the information 
desired from loan-seekers in other lines. 
The reason that this present magazine article 
has been invited by THE JEWELERS CIRCULAR 
is, I understand, to clarify these minor. de- 
tails and to make the relations between 
banker and jeweler better understood. 

Since the average wholesaler frequently 
has a substantial part of his stock out on 
“memo,” this “memo’ed” stock should, I 
think, be made a separate item in the finan- 
cial statement. There should also be a clear 
understanding that goods out on memoran- 
dum should not be formally shifted over into 
the retailer’s charge account on the whole- 
saler’s books, until the retailer’s ability and 
willingness to pay for them is assured. 

In other respects, the financial statement 
which jewelers present to banks in seeking 
loans or discounts should not differ very 
greatly from the statements of merchants in 
other lines. The statements of assets, will 
include cash, bills and accounts receivable, 
doubtful accounts, merchandise, notes and 
accounts payable, time and demand deposits, 
mortgages, bonds, capital, surplus, etc. 

The item of insurance, especially in so far 
as it covers goods out on “memo” or other- 
wise in transit, is an important one from the 
banker’s point of view. 

Because of the very large amount of 
money invested in the jewelry business and 
because of the unusual conditions of this 
post-war period, I do not think there was 
ever a time in the history of the jewelry 
trade in which care was so necessary either 
in giving or seeking credit. 

In our nation’s business community, how- 
ever, the jewelry trade occupies a very high 
place. It both deserves and commands co- 
operation from the banks and will undoubt- 
edly continue to receive it in future in an 
increasing measure. ; 


jeweler 








The subject of having a drastic auction 
ordinance that will prevent fraud of any 
kind has been one that has been seriously 
considered by the jewelers of Syracuse for 
some time. At a meeting of the local jew- 
elers held recently, a committee was ap- 
pointed to do all that was possible to pre- 
vent unnecessary jewelry auction sales and 
the jewelers were pleased to obtain the aid 
and co-operation of Benjamin Rudolph of 
the Chamber of Commerce. As a result of 
the agitation, Henry G. Meanpace, a jew- 
eler at 103 E. Jefferson St. was able to 
introduce into the Common Council through 
Alderman Haley, an amendment to the 
present ordinance which has been passed. 
The ordinance formerly forbid auctions to 
be held without a license but the amend- 
ment introduced now forbids auction sales 
even with a license when held between sun- 
set and 8 a. M. Through the agitation of 
the jewelers, many big business men of the 
city have been interested in the subject and 
have come out in favor of a strong auction 
ordinance that will prevent abuses from 
which the public have suffered at the hands 
of unscrupulous auctioneers in the past 
years. 


THE JEWELERS’ 


Repairing Old Pewter 





ONE prominent piece of advice offered to 

the amateur collector of old pewter by 
professionals and experts is practically a 
unanimous warning for the inexperienced 
to avoid spoiling a fine piece by experiment- 
ing on it. Pewterers by profession are hard 
to find, but the silversmith can frequently 
be persuaded (in spite of some contempt 
for the base metals) to take up a case of 
repairs to an artistic example of pewter 
ware. There are numerous ills to which old 
pewter is heir. The metal, from neglect or 
contamination with acids or other substan- 
ces that set up a chemical reaction, is fre- 
quently found with its surface badly marred. 
Rough usage gives identations or scratches 
(pewter is a soft, tender material) practi- 
cally destroying the true beauty of an ar- 
tistic piece. Massé in his “Chats on Old 
Pewter” gives some valuable advice con- 
cerning the defects and their cure or ameli- 
oration. He says: 

“Some pewter plates, otherwise perfect, 
show signs of an effloresence” (powder- 
ing), either over the whole surface or in 
some cases only in places. * * * It isan 
unsightly defect and there is but one satis- 
factory remedy. * * * The decayed por- 
tions must be carefully excavated and the 
cavity filled with good pewter, melted with 
care and the help of a suitable flux into its 
place. A plate that is riddled with holes, 
like a sieve, can be restored in this way and 
made quite perfect. But it should cer- 
tainly be stamped by the repairer or by the 
collector as a restored plate. If not, it is 
unmistakably a faked piece. Sometimés 
pieces of pewter have been found to sepa- 
rate into their component parts, owing to 
decomposition of the solder. This fre- 
quently happens in the case of the older 
church flagons, in which the bottom portion, 
comprising the molded foot and the bottom 
of the flagon, becomes unsoldered from the 
cylindrical body, It may have been caused 
by carelessness on the part of the person re- 
sponsible for the proper ablution of the ves- 
sel, and the wine, having become acid, has 
acted to the detriment of the solder. Some 
of the Apostel-teller and Kaiser-teller in 
museums seem to have been rescued just in 
time, as they are on the point of dropping to 
pieces. Specimens in private hands should 
be reinforced with pewter carefully applied, 
or by layers of some quick-drying, hard- 
setting cement. The writer.has seen a 
XIlIth-century sepulchral -chalice’ ‘treated 
quite successfully in this way. 

“Plates and dishes are apt to crack where 
the rim joins the booge. The cracking is 
due to careless handling or the bending back 
of the rim when the plate is allowed to fall 
on a hard surface, and the rim is dislocated 
in consequence. To straighten out such bent 
rims the plate should be put face down- 
wards on a hard level substance, such as a 
slab of marble or stone, if smooth enough, 
and hammered with a hammer, some sub- 
stance, such as thick rubber sheeting or 
leather, being interposed to act as a buffer. 
The black scale that is found on old pewter 
is difficult to remove, It comes off some- 
times in flakes, at others it seems to bring 
the pewter with it, and at others again it 
refuses to desert the surface from which it 


CIRCULAR 


141 


derives its own existence. It often drops off 
if the surface where it is formed has been 
hammered or bent, and it often scales off in 
the neighborhood of any part that is being 
repaired by means of solder and a blow 
pipe. There is no simple means which will 
act like a charm universally. Occasionally it 
may be scraped off dry, and the rough sur- 
face left underneath can soon be restored to 
good condition by rubbing or burnishing. 
There may be some few traces of pitting; 
for these there is no remedy but filling. 
Another cause of decay in or damage to 
pewter is the sand, in itself an excellent 
scouring medium, may, if it is allowed to 
get in between the knuckles of a hinge, 
work untold damage, both to the knuckles 
and also to the pin. The only remedy is to 
have the hinge entirely, or partially, re- 
paired ‘There is no difficulty in inserting a 
pin of larger diameter, or in restoring the 
whole or part of the worn-out hinge, but it 
needs care in the doing. 

“One of the commonest causes of decay 
or ruin in the case of tankards is the addi- 
tion of ball feet, or lions couchant as feet, 
to the bases of tankards which were not 
originally made strong enough to bear these 
additions. These tankards or flagons would 
have lasted for years if they had been kept 
as the maker left them, viz., with a broad 
flat base. The added feet caused the weight 
to be supported at three or four points only, 
and the weight of the vessel, especially when 
full of liquid, pressing on the feet, brought 
on an indentation in the bottom. After a 
time this was noticed, and the readjusting of 
the feet would crack the pewter round the 
place of juncture of the feet. * * * 
Dents in plates are common defects, but 
can be easily removed with a suitable ham- 
mer, or mallet. * *.* The force of the 
blows can be more evenly distributed if a 
thin plate of steel, such as the blade of a 
cabinet-maker’s scraper, be interposed be- 
tween the hammer and the soft pewter.” 


E. J. Gale in his “Pewter and the Amateur 
Collector,” says: “If practically perfect 
pieces are the only ones acquired—as has 
been advocated—it seems foolish not to 
have these put into a satisfactory condition, 
which, with the articles being considered, 
means a judicious approximation to the ori- 
ginal form. Bent plates, edges, covers, 
handles, and knobs should be straightened, 
and large dents pressed out until the sur- 
face assumes the original curve or proper 
plane. As no article requiring soldering— 
except possibly at parted joints—should be 
acquired, no proscribed repairing will be 
necessary, and none should be allowed. As 
no new parts or foreign material there- 
fore are contemplated, and as the most use- 
ful work cannot result in giving an old ves- 
sel the appearance of a new one, at least to 
the accustomed eye, it seems strange that 
any collector-should prefer bent and dis- 
torted pieces to those more nearly repre- 
sentative of their purpose and incalculably 
more reasonable. Soldering, where allow- 
able, and the whole matter of putting pew- 
ter ware into normal condition is, however, 
recommended to the amateur on the sole 
basis that the work shall be done by a skilled 
silversmith, and moreover by one rendered 
competent by special experience in con- 
nection with pewter.” C. W. C. 
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Radium Watches and Clocks 


A Suggestion to Dealers 








It is important that you make sure that the radium watches 
and clocks which you buy from jobbers and sell to your customers 
are licensed under the patents owned by the American Radium 
Company. 


If they are not, you may find yourself in the undesirable 
position of an infringer of our patents, in which case you would be 
liable to suit under these patents. 


Our patents selate to the combination of radio active salts and 
other materials which form a permanent luminous compound— 
fixed upon the dial and hands of watches or clocks. | 





The patents include :— 


Number 789,811. . . May 16, 1905 
“ 799812. . . May 16, 1908 
“ 911401. . . Feb. 2, 1909 


Further information will be supplied to any dealer in radium 
watches or clocks desiring it, upon application. 


AMERICAN RADIUM COMPANY 


ORGANIZED 1912 


7 EAST FORTY-SECOND STREET 
NEW YORK 





















































Railroad Time Service and 
Loyal Team Work 





Address delivered by Webb C. Ball, Cleveland, O., 
Official Bureau of Railroad Time Service, held in Chicago 


before the recent annual meeting of the 

















WHEN the Baltimore & Ohio issued its first 
time-table, away back in 1830, that was the 
beginning of railroad time service and team work. 
The line ran down across the country toward 
Frederick City, Md., about 18 or 20 miles to 
Ellicot Flouring Mills—‘“that was some railroad.” 
They have 16,000 miles today. They had but 
ene train and it made two round trips a day, 
provided, of course, nothing happened to prevent 
its following the schedule. The schedule provided 
that in case they did not succeed in finishing the 
trips, they laid over and continued the journey 
next day. 

The New York Central followed a year or two 
later with its first published schedule of trains. 
Since then the progress of the times has called 
for improvements and advancements until today 
our railroads represent the largest and most per- 
fect organization of team work there is in the 
United States and probably the whole world. 

The purpose of this meeting is to cultivate and 
promote the spirit of loyal. team work among 
watch inspectors and railroad men who perform 
such valuable service in the team work of present 
day railroad operation and progress of our glorious 
country. 

Loyal team work and co-operation have been the 
prime factors in founding practically every im- 
portant and successful enterprise existing today. 
We have many examples here in Chicago of what 
can be accomplished by well organized team work, 

We have right here in Chicago the largest bank- 
ing house west of New York City. Mr. George 
M. Reynolds, its president, came here a young 
man from Des Moines 25 years ago and founded 
this successful financial institution. Their last 
statement shows a balance of $450,000,000. Mr. 
Reynolds told me recently that loyal team work 
helped him to build up this large prosperous bank 
that is rendering such valuable service to Chicago 
enterprises. 

Recently I witnessed a wonderful exhibition of 
team work when the Cleveland baseball team won 
the world championship in the city of Cleveland. 
I was a “fan” at the first game, Saturday, Oct. 9, 
and again at the final game, Tuesday, Oct. 12. 
The exhibition of perfect team work was a marvel 
of loyalty and co-operation. The captain or man- 
ager of the team, Tris Speaker, from Texas, had 
brought his boys together from 20 or more dif- 
ferent States, and by cultivating the spirit of 
patience, courtesy and loyal co-operation had de- 
veloped a team that easily won the championship. 
Mr. Speaker said to me personally that every 
member of his team was absolutely loyal—that 
there wasn’t a single jealous or envious hair in 
the heads of any of his boys—that he’d pulled 
out all such hairs and still none of his boys were 
bald-headed. . 

Perfect team work is supported by patience, 
courtesy, enthusiasm and loyal co-operation, We 
are all more or less familiar with the downfall of 
nations, and business and manufacturing institu- 
tions that have gone to the wall because of the 





lack of loyal co-operation; selfishness and jealousy 
being the factors that undermined and put them 
on the rocks. 

The loyal time 


co-operation of our railroad 


. service organization is illustrated by the splendid 


team work the watch inspectors performed before 
and especially during the war period that we have 
been passing through the past four or five years, 
and I feel that great credit is due the watch in- 
spectors for their patriotic, unselfish team work 
and co-operation. 

Since the inception of the railroad watch and 
clock inspection, 25 or more years ago, there has 
been steady progress and improvement in watches 
and clocks and the method of handling the service. 
The rules and blank forms have been simplified 
and standardized—every one will bear witness to 
that statement, and to the wonderful improvement 
in watches. 

We started with the old 15 jeweled, single 
roller, brass escape wheel, flat hair spring, not 
adjusted and many of the watches key wind— 
in line wtih hand brakes and wood burners. To- 
day every railroad standard watch is double roller, 
steel wheel, sapphire pallets, Breget hair spring, 
adjusted to temperature and five positions with 
practically a 10-second limit. Great credit must 
be given the watch manufacturers for the co- 
operative team work spirit they have evidenced 
in remodeling and finishing their watches to meet 
the requirements of railroad time service. And 
today the improved, highly finished standardized 
railroad watch sells for less money than the old- 
fashioned key-wind watches sold for 45 or 50 
years ago. There Has been no profiteering. I 
feel justified in making the statement that the 
watch manufacturers have not taken advantage of 
the times to embark in the game of profiteering 
as many other industries have, with whom we have 
had experience. They can show a clean slate and 
a clean record, which is well worthy of commenda- 
tion. 

It is true prices have advanced, but that has 
been necessary due to the advanced cost of raw 
materials, skilled labor and other overhead ex- 
penses, but that advance has not been on as high 
a percentage as other lines of industry. 

Followinug the Government plan of standardi- 


zation when it had charge of our railroads, rail- © 


road watches have been simplified and standard- 
ized so the schedule today shows 22 as against 85 
two years ago. The schedule, as now adopted, 
puts each watch company on a fair, uniform basis 
of three watches each. This, it is well under- 
stood, adds to the efficiency and safety of the 
service and it protects the railroad man, whose 
duties require him to carry a standard watch, 
from the impositions of unscrupulous dealers. It 
causes the manufacturers to confine their product 
to three grades, thus enabling them to turn out 
their product bettér finished in every way, because 
the work of producing is simplified and standard- 
ized and the men become skilled and are able to 
turn out more and better work—and here again 


is where team work plays its all-important part. 

The watch dealer, and especially the local watch 
inspector, is benefited because he doesn’t have to 
carry such a large stock and keep so much capital 
invested in railroad standard watches. To illus- 
trate some of the team work figures involved in 
connection with the time service I will give the 
following figures: 

We have on the Illinois Central and Y. & 
M. V. over 11,000 standard watches; on the Rock 
Island, something like 6,000; the Michigan Cen- 
tral, about 4,800; the Chicago & Eastern Illinois, 
1,371. The use of standard loaners is another 
evidence of team work. There have been used on 
the Illinois Central through a period of six months 
over 600 standard loaner watches. These watches 
were used in service by the men during the time 
their own watches were in for repairs or regula- 
tion, 13,500 days, being an average of 20.3 days 
for each loaner used. The Rock Island employes 
used 465 standard loaners 8,421 days, covering a 
similar period of six months, an average of 18.1 
days. The Michigan Central used 735 standard 
loaner watches 14,000 days, an average of 19 days. 
The Chicago & Eastern Illinois used 159 loaners 
3,168 days, an average of 19.9 days. 

To further illustrate this feature of the service 
and the important factor of safety performed by 
these standard loaner watches, I will cite the 
records of several other lines. 


(Over a period of six months) 


Average 

Railroads Loaners Days Days 
Baltimore & Ohio..... 900 16,700 19 
New York Central 1,200 24,500 20 
Union Pacific ........ 361 7,400 20.5 
So. Pacific Coast Line. 865 22,300 25.7 


I am giving these figures principally to illus- 
trate the value of team work and the service of 
safety rendered the public, the railroads and the 
employes who use these watches while on duty 
and during the time their own standard watches 
are being repaired and regulated. It would hardly 
be possible to show better evidence of co-opera- 
tion and loyal team work than these facts and 
figures here presented. 

Every watch inspector present at this meeting 
can appreciate the courtesy, patience and loyal 
team work it takes to carry on this time service 
department of railroad operation. A few figures 
and facts will give some idea of the vast field 
now covered by the time service: 

The number of watch inspectors and assistants 
approximates 4,000, located at terminals and rail- 
way points extending from Boston to San Fran- 
cisco and from New Orleans to Winnipeg; our 
2,000 inspectors employ on an average of two 
watchmakers each, totaling about 4,000 experi- 
enced mechanics whose duty it is to look after 
railroad men’s standard watches. There are in 
round numbers 1,000,000 railrcad men in occu- 
pations subject to time service rules and regula- 
tions. The average, therefore, for each inspector 
is 250 men, the maximum being 1,000 and the 
minimum 10, and the watches of these 1,000,000 
men are actually inspected twice a year and com- 
pared with standard time 24 times each year. 
These figures show that 2,000 watch inspectors 
and their assistants handle each man’s watch 24 
times each year, an annual total of 29,000,000 
times; a most wonderful.service of safety ren- 
dered to humanity and commerce by this loyal 
team work of the local watch inspectors. 

As a means of: perpetuating and further im- 
proving this railroad time service and team work 
of watch inspectors, the “Official Bureau of Rail- 
road Time Service” was chartered in the United 
States and Canada in 1918. 


This. bureau has its principal administrative 
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J. C. SOLOMON S. A. PECK J. L. HANKIN 


GREETINGS 


sore — 39,000 Watches Repaired Up Till Now .°<cers. 


This marks our second (2d) anniversary 


In October, 1918, J. C. Solomon, S. A. Peck and J. L. Hankin, three WELL-EXPERIENCED GOOD MECHANICS, 
formed the “SOLOMON & CO. Watch Repair Trade shop.” Our ability in good workmanship, PERSONAL 
ATTENTION GIVEN TO EACH AND EVERY JOB, AND PROMPTNESS, gradually CONVINCED the Retail 
Jeweler of our SINCERITY AND INTEGRITY. 

Today, after two years of repairing over 35,000 WATCHES OF ALL GRADES AND MAKES for Retail yoaeiane 
throughout this country, we are the LEADING WATCH REPAIR SHOP TO THE TRADE IN THE U A,, 
with a force of the highest GRADE well-experienced Watchmakers that can be had; in fact, none are too ck ol us. 
Not only have we SUCCEEDED in the WATCH REPAIR BUSINESS, but we have enlarged our quarters and are 
now WELL supplied with a COMPLETE LINE OF WHOLESALE WATCHES AND JEWELRY. 

A DEMAND is now SWEEPING over this COUNTRY for BETTER—MORE SERVICEABLE—MORE ECO. 
NOMICAL MERCHANDISE, WITH A RESPONSIBLE REPRESENTATION. 

The wide-awake retail Jeweler knows that, and we are ready at an hour’s notice to fill your orders. In conclusion, 
we wish to thank our ESTEEMED PATRONS for their Past Favors, and assure them just as good service in the 




















future. Respectfully yours, 
J. C. SOLOMON, 
S. A. PECK, 
J. L. HANKIN. 
Workmanship Merchandise 
Guaranteed Guaranteed 





8 South Dearborn St., CHICAGO, ILL. 




















If You Make Flexible Box Bracelets 
_,)x . And You Should—Because They Sell 


Send in Your Name for Our New Condensed Catalog A5-10—Ready to Mail Now. 


Boxes for 26—30—34—38—42—45—5 1 and 60 stone bracelets, in Platinum or Gold. Made in one piece. Also 
Platmum Fronts and Gold Backs. For any style connection. 


AMERICAN PLATINUM WORKS ** Newark, Nod. 




















TELEPHONE 7583 BARCLAY ; CABLE ADDRESS, MATTHEY, NEW YORK 


JOHNSON MATTHEY & COMPANY, Inc. 


BULLION MERCHANTS 
CHEMISTS AND METALLURGISTS 


Dealers in Platinum, the Precious Metals and Rare Earths 


JOHNSON MATTHEY & CO., LTD. 


Hatton Garden 
London, E. C., Eng. Wool can a na 
Official Assayers and Refiners to the Calwe uulding 
Bank of England New York 





! 





























November 24, 1920. 


office in Cleveland, with branch offices in Chicago, 
Houston, Texas, San Francisco and Winnipeg, 
and has a present organization of about 60 people, 
schooled in time service work, What this bureau 
intends to accomplish can best be given by quoting 
rbatim the third article of its charter: 
othe purpose for which said ubreau is formed 
is not for profit or any merchandising whatsoever, 
put to reduce the element of danger in the Op- 
eration of railroads caused by inaccurate time 
pieces, and to increase the factor of safety to the 
public by general supervision of the standard 
time pieces necessary to the safe and efficient op- 
eration of the railroads; to keep records of the 
performance of said time pieces under standard 
forms and uniform rules and regulations; to ap- 
point and educate local watch inspectors for the 
purpose of inspecting and caring for the standard 
watches of railroad employes, and the standard 
clocks of the railroad companies; to see that such 
watches and clocks are properly inspected; to 
make and maintain a standard system of watch 
and clock rating and regulation for railroad em- 
ployes and railroad companies, and in general to 


exercise careful supervision of railroad time 


service.” ’ 
This bureau is governed by a board of five 


trustees who serve from three to five years. 





Bonniksen’s Isochronous 
Speedometer 





_ is an instrument appealing to the 
watchmaking instinct because its ac- 
curacy is governed by an escapement and 
a watch balance and spring. 

The escape wheel has 10 pins projecting 
directly from the rim at an angle so as to 
give a dead rest between the impulses. Im- 
pulse is communicated to the balance by 
means of two collets, mounted on the bal- 
ance staff, having slots along them at op- 
posite inclinations through which the wheel 
pins pass. When the impulse in either di- 
rection is completed the pins rest on the 
flat surfaces of the collets with a dead rest. 

As the balance makes 14,400 vibrations 
per hour, or 4 per second, the escape wheel, 
makes one complete turn in 5 seconds. 

On the escape wheel arbor is fixed a 
small wheel (the “escape pinion”) gearing 
with a wheel of twice the size mounted at 
the middle of the friction combination con- 
trolling the hand-work, and making one 
turn in 10 seconds. This wheel has a cam 
fixed on either face lying just half-way 
round the wheel, acting alternately on the 
locking detents of the two hand-motion- 
works. 

The two locking detents are on opposite 
sides of the combination so that while one 
hand work is locked at speed record, the 
other hand work is free to move to the 
zero position, where it remains until the 
last half second of its advance, -when it is 
entirely freed and by means of the actual 
distance traversed by the road wheel during 
that half second records the speed of the 
car in miles per hour. 

The hand remains at the record position 
for the next five seconds, during which 
time the other hand goes through the simi- 
lar cycle of operations and records the 
speed, when the first hand is again free to 
advance to zero and at the proper moment 
repeat its record of speed. 

To each of the two wheels, in the com- 
bination, which drive the wheels on the 
hand spindles, is fixed a locking wheel with 
one long stop tooth. Directly the speed is 
recorded the handwork will be locked at 
any part of the locking wheel according to 
where the speed has carried it. When the 
cam reaches the detent it raises it high 
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enough to free all the locking teeth except 
the one long one, the hand will now ad- 
vance, until the long tooth reaches the de- 
tent, when it will stop, at the zero mark, 
and remain there until the last half second 
of the cam’s advance; at this point the cam 
has an increased radius sufficient to hold 
the detent free of the long tooth, and the 
mechanism is now free to advance with the 
road wheel and record the speed, when the 
hand is again locked. 

The records are made alternately by the 
two hand works so long as the car is 
running, and only cease when the car stops. 
As the interval of time during which the 
record is made is always the same, the in- 
dication is absolutely reliable. 

The manufacture of these instruments has 
now been taken over by a large establish- 
ment located in Coventry, which has made 
provision for their production in large 
quantities, so that it will probably become 
a very popular speedometer.—London Horo- 
logical. Journal. 





A Great Cathedral Clock 





HAT is believed to be one of the most 

remarkable clocks in existence is in 

the possession of A. W. Kolbe, 610 S. Main 

St., Council Bluffs, Ia. Mr. Kolbe built the 
clock himself. 

The clock is built in the shape of an an- 

cient cathedral with four steeples or min- 
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COMPLICATED CLOCK BY A. W. KOLBE, COUNCIL 
BLUFFS, IA. 


arets. Each steeple has a cathedral bell 
which rings at set intervals. On a pedestal 
at one side side stands the Goodess of Lib- 
erty holding an electric bulb as her torch. 

When the clock strikes the torch light 
continues burning until the clock stops 
striking. 

Twelve little bulbs stand in solid rank 
just beneath the face of the clock. When 
the clock strikes two, for example, two of 
these bulbs light. When it strikes three, 
three of them light, and so on. The climax 
of mechanical genius is shown, however, 
by a contrivance at the base of the clock, 
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or rather in the vestibule of the “cathedral,” 
where the 12 apostles are located. These 
miniature apostles are about six inches tall, 
clad in long flowing white robes. When the 
clock strikes the 12 apostles ‘begin to move. 
They come slowly filing out of one of the 
great chambers of worship and solemnly 
enter another door. 

Each time this magnificent procession of 
the apostles begins, sacred music resembling 
that of a pipe organ is heard from within 
the chambers. 

The carving is exquisite and the work- 
manship throughout is that of a master, 
Little niches are everywhere to be seen on 
the side of the cathedral and little busts 
and figures occupy these niches. 

And yet, Mr. Kolbe is not a clockmaker 
by trade. He is a painter and paper hanger. 
He lives alone in a humble cottage in 
Council Bluffs. This cottage, however, is 
a veritable fairyland. Tiny talking ma- 
chines, made by the master of the house, 
occupy every corner. Little wooden auto- 
mobiles are stuck up in the windows, and 
many odd toys made by the hand of this 
genius occupy various nooks. 

As a painter, Mr. Kolbe is more than a 
mere splasher. He is artistic by nature, 
though he has had no training along that 
line. He is much sought after as an in- 
terior decorator, but as for his genius for 
making toys and little mechanical devices, 
he makes no effort whatever to capitalize 
that. Asked how long it took him to build 
the clock, he replied, “Oh, I worked at it 
off and on at spare times for three years.” 





The Ancient Law 





WHY doth the little busy bee 
Stay on his job the livelong day, 
Without a wrist watch or a clock, 
And quite regardless of his pay? 
Because he knows the ancient law: 
“No work, no eat! No bit, no bite!” 
Observed by every living thing 
Except the human parasite! 
—Charles Irvine Junkin, in Minutes. 





“The jewelry trade has every reason 
to be optimistic,” said a Kansas City re- 
tailer. “People don’t come into our place 
and ask us when the prices are going 
down, as they ask in other stores. It 
must be terribly depressing to be a mer- 
chant, now, in a line where goods are 
not stabilized in price. Then, too, we 
don’t have to be praying for cold 
weather or rain, or some _ seasonable 
conditions that will move merchandise. 
Dec. 25 is coming, whatever the climate 
does—and it is the calendar that gives 
us December business, not the weather. 
There is no question that people have 
the money to buy, and are willing to 
buy whenever they think prices are on 
a bottom level, and they are beginning 
to realize that jewelry will not go lower. 
There is no question that people who 
have refrained from buying this Fall will 
start to buy, whatever happens to prices, 
when Christmas comes whether season- 
able weather comes with it or not. There 
are any number of signs that conditions 
are sound, and that the year will sée a 
substantial volume of business in most 
lines.” 
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Better Acquaintance 


Japanese Alphabet 
. Leads to Better Understanding 


THE RIGHT STYLE FOR UP-TO-DATE 
RING MOUNTINGS 
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able you to better understand why a 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks.] 








——— 





UNITED STATES PATENTS 


Issue of Nov. 2, 1920. 


1,357,669. SOFT COLLAR HOLDER. 
L. ‘ANDERSON and Louis A. 
boro, Mass., assignors to R. & G. Co., 
boro, Mass. Filed Sept. 7, 1920. 
408,510. 1 Claim. 

A soft ad holder including a tubular front 
bar having its ends turned inwardly, a pair of 
stems slidable in the bar and having heads on their 
inner ends, coil springs surrounding the stems and 


EpwarbD 
Anperson, Attle- 
Attle- 
Serial 





interposed between the heads and the inturned 

bar ends, said stems being curved outwardly and 

then inwardly to form fixed jaws and being then 
curved outwardly to form spring jaws which op- 
pose the fixed jaws. 

1,357,835. PENCIL. Crtars Wm Boman, New 
York. assignor to Eagle Pencil Co., New York. 
Filed May 28, 1920. Serial 385,029. 2 Claims. 

In combination with elements specified in claim 

1, a cap removably fitted upon the rear end of the 





sheath, and means whereby when the cap is thus 
fitted thereon the two shall be engaged so as to 
rotate together. 


Issue of Nov. 9, 1920. 


1,357,978. WATCH CASE. Cuartes W. HarRMAN 
and Epwin T. Harman, New Rochelle, N. Y., 
assignors to Joseph Fahys & Co., New York. 
Filed July 2, 1920. Serial 393,480. 4 Claims. 

A three-piece wrist watch case having band at- 





taching Icops or bars projecting over parts of the 

bezel to disguise the shape and size of the watch. 

1,358,244. NECKTIE CLASP. Atpert L. Prestey, 
Calvin, Okla. Filed April 17, 1920. Serial 
374,614. 2 Claims. 

A necktie clasp comprising a resilient body mem- 
ber having its intermediate portion bowed, one end 
portion of said member being provided with a 
holding member, a connecting bar connected to 
the other end portion of the body member, a hook 





formed on the other end of the connecting bar and 
adapted to engage said holding member, and a 
spring pressed clasp secured to the intermediate 
portion of said bar remote from the body member. 
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1,358,285. FOUNTAIN PEN. Epwarp J. Casper, 

* New York. Filed Feb. 9, 1920. Serial 357,115. 

7 Claims. 

A self-filling attachment for fountain pens of the 
class described comprising a main part adapted to 
move longitudinally of the body portion of the pen, 
a supplemental part adapted to move transversely 
of said body portion, a link member connected 
with the main and supplemental parts, the connec- 
tior of said link member with said main part being 





forwardly cf the connection thereof with the sup- 
plemental part, one end portion of the main part 
projecting through and operating in the closed end 
of said body pcrtion, and a hook-shaped member 
on the projecting portion of said main part by 
means of which said main part may be moved 
longitudinally of the body portion to move the sup- 
plemental part transversely thereof, said hook- 
shaped member being normally counter-sunk in the 
inclosed end of said body portion. 

1,358,291. AUTOMATICALLY ADJUSTABLE 
CUFFLINK. Mose Cosacker, Des Moines, 
Iowa. Filed July 12, 1919. Serial 310,483. 
1 Claim. 

A cuff link comprising end members, means for 
connecting said end members comprising an elon- 
gated loop made of a flat strip of stiff material, 
having opposite notches at one end, a ring in one 
end member received in said notches, said loop 
having opposite tongues at its other end, a second 





loop comprising inwardly opening channel-shaped 
side members, an end member connecting said 
channel-shaped members at one end, formed with 
opposite notches, a ring extended through said 
notches and connected with the other end mem- 
ber, a flat end member connecting the other end of 
said second loop, one end of said first loop being 
extended through said second loop with said 
tongues received in said channels, and a spring 
received between said loops. 

1,358,457. WINDING KEY FOR CLOCKS. 
Norman T. Mitts, San Francisco, Cal. Filed 
June 15, 1920. Serial 389,181. 6 Claims. 

A winding key for clocks comprising a body 
portion adapted to be attached to the winding 





stem and flanges extending from opposite sides of 
the body portion and being pressed together along 
their upper edges whereby the key is of less thick- 
ness along its upper side than at the body portion. 


1,358,510. JEWELER’S PUNCH. Bruno W. 
BoetTIGHEIMER, Brooklyn, N. Y. Filed July 
28, 1919. Serial 313,745. 2 Claims. 


A jeweler’s punch comprising a base, a post 
thereon, an arm rising from the base and over- 








hanging the post, a bearing on the arm offset to 
one side of said post, a plate rotatably mounted 
on the post and having a radially-arranged series 


CIRCULAR 


147 


of slots opening through its outer edge and ex- 

tending at one side beyond the post in alinemen\ 
with the bearing, said post being free of portions 
projecting beneath the plate at opposite sides of 
the slots at the point where the plate extends 
beyond the post, means to adjustably hold the 
plate on the post, and a punch means loosely en- 
gaged through said bearing and adapted to enter 
through the slots in the plate. 


1,358,560. TIE CLIP. Wiizis Evcene Kennison, 
Providence. R. I. Filed Sept. 27, 1919. 
Serial 326,837. 1 Claim. 

A tie clip for the purpose described comprising 
two jaws each jaw having side and end lips and 
interlocking teeth on one end, one jaw having op- 








positely disposed semi-circular pivot notches in 
? 2 
/ "<a, 12 
16 ats. 
17 oS 1 3 6 
the sides, and the other jaw having oppositely 


disposed semi-circular pivot projections on the 
sides and in the semi-circular notches of the op- 
posing jaw, a U shaped spring intermediate to the 
jaws and having flat arms in the edges of which 
are nicks, means for securing the arms of the 
spring in the jaws with the closed end of the 
spring in juxtaposition to the pivot notches and 
projections of the jaws, and means for locking 
the arms of the spring to the jaws consisting of 
teats on the jaws in the edge nicks of the arms 
of the spring, the pivot notches, pivot projec- 
tions, and the U shaped spring forming the pivot 
joint of the clip. 


Designs 


56,425. WATCH-DIAL. Francis A. Gooprow, 
Elgin, Ill., assignor to Elgin National Watch 





Co., Elgin, Il. 
363,841. 


56,426. WATCH-DIAL. Francis A. Gooprow, 
Elgin, Ill., assignor to Elgin National Watch 


“ i 


Filed March 6, 
Term of patent 14 years. 


1920. Serial 









i 


cen 


or 


Co., Elgin, Ill. Filed March 6, 1920. 
363,842. Term of patent 14 years. 
56,426. RING, PIN OR ARTICLE OF SIMILAR 





a eo: 





Serial 


NATURE. Georce B. Hatt, Grand Rapids, 

TOE ifsc 
é & ‘. Ht 
es 8 
aby fi 
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oe bes > 
* at i 
Mich, Filed July -16, 1919.° Serial 311,361. 


Term of patent 14 years. 
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LEES & SANDERS. 


Every Process Carried Out Under the 
Supervision of One of the Firm 





SWEEP SMELTERS 


‘BIRMINGHAM, ENG 


Established 1862 THE WASHBURN 


SECURITY MAGIC NUT 


OHN Ss : IN N Automatic Holder for ear studs, scarf-pins, 
for all sizes of scarf- aes 


pin wire, Guaranteed. 


Gold and Silver (> 
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Refiners, Assayers and Smelters 
76 CLIFFORD STREET PROVIDENCE, R. I. 





EAR WIRES 


for unpierced ears. 


SAFETY CATCH 
For Brooches, etc. 
Can be applied to any 
work - Sar pin tongues 
are =) 


Open. Closed. <= = osed. 
Descriptive Circular on Application, 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


C. IRVING WASHBURN, 108 Fulton Street, N.Y, 








<9 The finest Tower Clocks in the world are made by fF 
The E. Howard Clock Company of Boston. Also | 
= a very complete line of substantial and accurate clocks }#@——= 
H for the bank, office and school. 

Write us for full information 


THE E. HOWARD CLOCK CO. 


Mele 373 Washington St., Boston 309 Broadway, New York | 
31 North State St., Chicago 
Established 1842 
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Bone tance, ascertained by accurate assays—backed by 20 years’ experience. Gold, Silver and 


Platinum Filings Refined in 48 Hours. Platinum reeraed if requested. 
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su. KNIFE HANDLE. 
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Maplewood, Mo. Filed April 27, 1920. 

377,114. Term of patent 14 years. 
WATCH CHARM. WeENTWoRTH E, 

Ossorn, Glen Morris, N. Y., assignor of one- 


Serial 











half to Charles O. Olson, Brooklyn, N. Y. 
Filed Feb. 12, 1920. Serial 358,157. Term 
of patent 7 years. 





UNITED STATES TRADE-MARKS 

[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Sec- 
tion 6 of said Act.] 





Trade-Marks Published Oct. 26, 1920. 


Ser. 120,462. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) KarrEtes Co., 
Previdence, R. I. Filed July 11, 1919. 


CYNTHEA 


Particular description of goods.—Pearls, Artificial 

Pearls and Synthetic Pearls. 

Claims use since June 1, 1919. 

Ser. 124,471. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Pavt DitTisHeim, S.'A., La 
Chaux-de-Fonds, Switzerland. Filed Nov. 3. 
1919. 


PAUL_DITISHEIM 


Particular description of goods.—Timepieces, as 
shown in the accompanying drawings. 
Claims use since 1894. 
Ser. 124,472, (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Pavt Ditsuetm, S. A., La 
Chaux-de-Fonds, Switzerland. Filed Nov. 3, 


-‘-DITIS 


Particular description of goods.—Timepieces, as 
shown in the accompanying drawings. 
Claims use since 1894. 
Ser. 124,473. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Pavt Ditisuem, S. A., La 
Chaux-de-Fonds, Switzerland, Filed Nov. 3, 


~ SOLVIL 


Particular description of goods.—Timepieces, as 
shown in the accompanying drawings. 
Claims use since 1918. 


Lestiz P. Huey, 
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Ser. 124,474. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Pavt Ditismerm, S. A., La 
Chaux-de-Fonds, Switzerland. Filed Nov. 3, 


~ SOLVILLE 


Particular description of goods.—Timepieces, 
shown in the accompanying drawings. 
Claims use since 1918. 
Ser. 134,127. (CLASS 28. 
CIOUS-METAL 
Providence, R. I. 


JEWELRY AND PRE- 
WARE.) Karretes Co., 
Filed June 24, 1920. 


poe 


Particular descdiption of goods.—Bar-Pins, Bar- 
rettes, Beads, Belt-Chains, Bracelets, Brooches, 
Buckles, Buttons, Neck Chains, Watch-Chain 
Charms, Class-Emblems, Collar-Pins, Cuff-Links, 
Ear-Screws, Ear-Ornaments, Fobs, Hair Ornaments, 
Hatpins, Lavalliéres, Lockets, Luck-Charms, Match- 
Cases, Necklaces, Pendants, Purses, Finger-Rings, 
Scarfpins, Scarf-Pin Guards, Shoe-Buckles, Studs, 
Tie-Clips, Watch-Bracelets, Not Including Watches, 
All Made of cr Plated with Precious Metal. 

Claims use since Jan, 1, 1920. 

Ser. 136,194. (CLASS 28. JEWELRY AND PRE- 
CIOUS| METAL WARE.) Witttam Fu tp, 
Baltimore, Md. Filed Aug. 17, 1926. 


7) 3 
Particular description of goods-—Jewelry for 


persenal wear, not including watches. 
Claims use since November, 1919. 


Trade-Marks Published Nov. 2, 1920. 


Ser. 134,783. (CLASS 28. JEWELRY AND 
PRECIOUS METAL WARE.) Tue Master 
Jeweters, Inc., New York. Filed July 10, 


1920. 
She DCasters 


Particular description of goods.—Jewelry for 
Personal Wear, not Including Watches, and Flat 
and Hollow Ware Made of or Plated with Precious 
Metal. 

Claims use since Feb. 20, 1920. 


Ser. 135,005. (CLASS 28. JEWELRY AND 
PRECIOUS METAL WARE.) KauFrMann 
DEPARTMENT Stores, Inc., Pittsburgh, Pa. 
Filed July 15, 1920. 


LA FAVOR 


Particular description of goods.—Pearls. 
Claims use since about June 1, 1920. 


Trade-Marks Registered Oct. 26, 1920. 


136,025. KNIVES, FORKS AND SPOONS (SIL- 
VER-PLATED.)' Harper & McIntire Co., 
Inc,. Ottumwa, Iowa. 

Filed April 9, 1920. 

LISHED JUNE 8, 1920. 


136,051. CERTAIN NAMED JEWELRY, NOT 
INCLUDING WATCHES, AND STERLING 
AND PLATED TABLEWARE. C. I. Joseru- 
son, Moline, Ill. 

Filed Feb. 21, 1920. 

LISHED JUNE 15, 1920. 

136,199. CERTAIN NAMED JEWELRY AND 
PRECIOUS-METAL WARE. Sovare Dera 
Mitre, Inc., Detroit, Mich. 

Filed Aug. 8, 1919. Serial 

LISHED JUNE 22, 1920. 

136,244. CERTAIN NAMED JEWELRY, MADE 
OF OR PLATED. WITH PRECIOUS 
METAL. WacHEnnEIMER Bios., Inc., Provi- 
dence, R. I. 

Filed Feb. 2, 1920. 127,877. PUB- 

LISHED JUNE 15, 1920. 


Serial 130,895. PUB- 


Serial 128,733. PUB- 


121,425. PUB- 


Serial 
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Trade-Marks Registered Nov. 2, 1920 
136,413. IMITATION-PEARL STRINGS. Mutton 
L. Ernest, New York. 
Filed Feb. 12, 1920. 
LISHED JUNE 22, 1920. 


136,487. WATCHES. C. I. Josepuson, Moline, 
Tll 


Serial 128,299. PUB- 


Filed April 14, 1920. 
LISHED JUNE 29, 1920. 
136,525. PRECIOUS-METAL HOLLOW WARE, 

R. H. Macy & Co., Inc., New York. 

Filed July 28, 1919. Serial 121,006. PUB- 

LISHED JUNE 29, 1920. 


136,539. CHARMS, PENDANTS AND ORNA- 


Serial 131,113. PUB- 


MENTS FOR NECK-CHAINS. Muir: & 
Hunotp, Providence, R. I. 
Filed April 1, 1920. Serial 130,484. PUB- 


LISHED JULY 6, 1920. 


136,626. CERTAIN NAMED JEWELRY. Franx- 
Lin Simon & Co., Inc., New York. 
Filed February 20, 1920. Serial 128,708. PUB- 
LISHED JUNE 22, 1920. 


Trade-Marks Registered Nov. 9, 1920 

136,749. CERTAIN NAMED SILVERWARE 
AND SILVER-PLATED WARE. BARKER 
Bros. S1nversMiTus, Lrp., Birmingham, Eng. 

Filed February 1, 1918. Serial 108,739. PUB- 

LISHED JUNE 29, 1920. 

136,798. CERTAIN NAMED HOROLOGICAL 
INSTRUMENTS AND PARTS. THEREOF. 
Eterna Watcnu Works, Schild Bros. & Co., 
Grenchen, Switzerland. 

Filed April 15, 1920. Serial 131,160. 

LISHED JUNE 29, 1920. 


PUB- 
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TRADE CONDITIONS 
Reports from jobbers, manufacturers and_ re- 
tailers indicate that business is slightly quieter 


than was expected for this time of the year, but 
during the past two weeks, since the election, in- 
dications are to be seen that show a brighter 
future during the holidays. Salesmen from the 
jobbing houses say the entire Indiana district is 
quiet. However, most of the holiday merchandise 
has been sold, and some of it already is on the 
market. Jewelers in Indianapolis say that at the 
present time they have laid away a considerable 
amount of jewelry for Christmas delivery. 





Fletcher M. Noe, retailer, has started an 
advertising campaign to get his clientele to 
begin their Christmas shopping. 

Gray, Gribben & Gray, retailers, have re- 
ceived a large shipment of watches. They 
say the watch business is very good. 

Sterling silver dinner services, tea sets, 
coffee sets and single silver pieces were 
featured last week by Julius C. Walk. 
Bridal gifts were especially pushed. 

The First National Co., Hartford City, 
owners of the Cooley business block 
has sold one room to William Hirsch, a 
jeweler, who will move his place of busi- 
ness _ there. 

A trusted employe of the South Bend 
Watch Co. has been arrested, accused of 
the theft of valuable parts of watches 
from the company. The arrest followed 
an investigation which had been under 
way for several months. 

John E. Crane, 86 years old, for 50 years 
a dealer in cut glass and fancy china in 
New Albany, Ind., died recently in the Pres- 
byterian hospital in Chicago. He. became 
ill on a train on the way from St. Paul to 
Chicago. Three daughters survive. 

Work of remodeling the store of the Rost 
Jewelry Co. has been completed. The 
watch department was moved from the 
front to the extreme rear of the store, where 
it shares a place with the optical depart- 
ment. New cases, a new store front and 
new stocks have been placed. 
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The Wonderful 
Hoke-Jewel 


Solders gold, silver, brass, bronze, 
platinum, German silver, 


—welds platinum— 
Saves its cost every week or so. 


Ask for free circular— 





No. 1, if you have gas. 
No. 2, if you have no gas. 


Sam W. Hoke, Mgr. 


Jewelers’ Technical Advice Co. 
5 Cortlandt St.. N. Y. 
Makers of the Hoke-Phoenix Platinum Melters 











American Art Enamelers 
ENAMELERS 


on Dials, Watches, Vanity Cases 


Work of the Highest Grade 
315 Fifth Avenue New York 


BEN. F. SHUMSKY MAX SHUMSKY 
































We are offering our INCOMPARABLE line of MEN’S BELTS for 
the Holiday and Spring trade. Our line consists of Genuine Walrus 
Morocco, Calf, and various other grades. Samples and price list 
upon request. 


BRISTOL LEATHER GOODS CO. 


179-181-183 WOOSTER STREET NEW YORK, N. Y. 











I. M. Cohen D. A. Coplin 


WE BUY 
Jewelry, Diamonds, 
Watches, Silverware 


sample lines in parts or entire stores including fix- 
tures. Send goods to us C. O. D. Have Express 


Co. collect. 
When in San Francisco make our office your headquarters 


COPLIN & CO. 


Bankers Investment Bldg. 


742 Market St. Ss, San Francisco, Cal. 





November 24, 1920. 
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Special opportunity for artistic pierced ring mountings in Hexagon, Octago 
and Square tops of 14 karat Green Gold shank, with White Gold top om 
Green Gold or White Gold. Will take '% to 1 carat stone at $5.50 net WwW 
also have a large assortment of hand-engraved Wedding Rings, half round - 
aes, in 14 karat Green, Yellow or White Gold, at $4.00; 18 karat at $5 25 
ach. i 


JOSEPH J. CLEARY, 50 WALNUT ST., NEWARK, N, J, 














JUST A FEW OF OUR NEW NUMBERS IN 


White Gold Rings 


HENRY DAVIDSON 
51-53 MAIDEN LANE NEW YORK CITY 
We Also Carry a Full Line of All White Gold Jewelry 
Samples Sent Upon Request 











Menufacturing Co. 


| HIGH GRADE /, 
\ Platinum / Aj 
Jewelry “ 


| 74 Lafayette St., | | 
ew York. oo Ni 
| Franklin 3333 8) WelI0: 
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Optical 
Goods 


Wholesale 


ropes 820 OR SER 


. & A oe Only 














The Milwaukee Optical Mfg. Co. 


Stephenson Bidg. Milwaukee, Wis. 
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Mog CM 
H. Pickthall has started in the retail 
jewelry business at 1921 Smith St. — 

George S. Flagg, retail jeweler, is now 
gitled in his new store at 112 Thames St., 
! rt. 
 viliacn H. Draper Real Estate Co. has 
jischarged” a mortgage for $4,500 against 

rty of Thomas F. Kilkenny. 
property , 

Briggs & Sons Co. have filed notice 
at thevoffice of the Secretary of State of 

an increase in its capital stock to $200,000. 

Art Hadley, of the Hadley Jewelry Co., 
of this city, arrived here last week from 
England, where he has been for several 
months establishing a jewelry and optical 
jysiness in that country. 

Mr. and Mrs. A. Tingley Wall and Wal- 
ter R. Callender, of Callender, McAuslan 
& Troup Co., were among the spectators 
at the annual football game between Yale 
and Harvard at New Haven last Saturday. 

About 50 employes have been laid off and 
production has been cut materially by the 
Gorham Mfg. Co. The plant closed down 
Thursday night for the remainder of the 
week and will operate only three days dur- 
ing Thanksgiving week. 

Elmer H. Smith, assistant sales and ad- 
vertising manager at Gorham Mfg. Co., has 
heen appointed instructor of the salesman- 
ship class of the Northeastern College, 
School of Commerce and Finance, at the 
Providence Y. M. C. A. 

Eugene A. Eddy, of the E. A. Eddy Ma- 
chinery Co., has purchased from the Butler 
Exchange Co., the “Cove St. Machine Shop” 
property on Aborn St. This is a three- 
sory brick building, 173. feet long and 45 
feet wide, assessed for $33,340. 

Thomas R. Kilkenny, Yuma, Ariz., for- 
merly a manufacturing jeweler on Beverly 
St, this city, is one of the incorporators of 
the Hackett Products Co., Inc., chartered 
under the laws of Rhode Island the past 
week to buy, sell and deal in metals of all 
kinds and manufacture, buy, sell and deal 
generally in machinery. 

Julius Mamluck & Co., 68 Nassau St., 
New York, has decided to close its Provi- 
dence branch on or before the close of this 
year and concentrate all the business at 
New York. M. Burnet, of New York, who 
has had charge of the branch here, will 
continue to visit this territory, making his 
headquarters at New York. 

Governor R. Livingston Beeckman, who 
is a stockholder and director of the In- 
ternational Silver Co., with his wife is 
enjoying outdoor life at the White Sulphur 
Springs, West Va. They are planning to 
take one of the long mid-Winter cruises of 
the South American or West Indies itiner- 
aries planned by some of the great steam- 
ship companies. 

Alonzo A. Davis, for many years a chaser, 
designer and engraver of jewelry in this 
city, died suddenly at the Rhode Island 
Hospital last Sunday night as a result of 
heart disease. He leaves a widow and one 
son. He and his wife celebrated the 50th 
anniversary of their wedding on Feb. 8 of 
this year. All his life was spent in Provi- 
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dence and after a common school training 
he was apprenticed to a manufacturing 
jeweler, at the termination of which he de- 
voted himself to chasing and engraving. 
For several years he conducted a shop at 
51 Friendship St., where he had more than 
a dozen men working for him, doing work 
for the various manufacturers of this city 
and the Attleboros. Later, he sold the busi- 
ness and went into the trucking business, 
which he was conducting at the time of 
his death. 

The Ostby & Barton Co. are gradually 
curtailing their working force, the reduction 
being due, the officials state, to seasonable 
trade dullness. They hope to resume ca- 
pacity production after a couple of months. 
The concern has been employing about 1,000 
hands and the officials state that they do not 
know how many will be laid off before the 
curtailment ends. 

Robert P. Brindell, the New York labor 
leader, who was held there the past week 
in $100,000 bail on a charge of attempting 
extortion of money from building contract- 
ors, is well known in this city, where he 
was formerly a jewelry and optical sales- 
man, and where he lived for about 11 years. 
He came to Providence with his parents the 
latter part of 1895, from Canada, and at 
first took a position in a drug store and 
later conducted a drug store for himself. 
In Dec., 1903, he entered the employ of the 
Rhode Island Co. as a conductor on its cars 
but after nine months he gave up the job 
and his next venture was in the optical 
business, as salesman for the Baxter Optical 
Co., which has since given up business. He 
also sold considerable jewelry, doing a job- 
bing business for himself on what was be- 
lieved to be a successful and growing scale. 
He went to New York, however, in 1906 
with the intention of extending his jewelry 
jobbing business, but eventually forced him- 
self into labor matters until he became the 
dominant factor. 








Edw 
Garner Co., will be a candidate for the 
city council. 

William H. Saart was chairman of the 
committee in charge of the solicitation of 
the factories in the Red Cross drive last 
week. 

The Foreman’s and Superintendent’s 
Association held a largely attended meet- 
ing last Friday evening at the Y. M. C. A. 
Henry Denison, of the Denison Mfg. Co., 
gave a talk on “Relations of Employer 
and Employes.” 

A meeting of the creditors of George 
J. Kelley and Lydia D. Peck will be 
held today (Nov. 24). The purpose of 
the meeting is to allow the creditors of 
these parties, who did business under 
the name of the Attleboro Novelty Co., 
to declare why the final accounts of the 
receiver should not be allowed. 
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Alfred J. Heiman, Barberton, O., has 
incorporated as A. J. Heiman Co. 
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Rochester, N. Y. 





S. D. Burritt has been away on a 10 
days’ hunting trip in the Adirondacks. 

Clarence A. Nachman announces a 
grand removal sale at his jewelry store, 
40 Main St. W. Mr. Nachman bought 
the business recently from James J. 
Ernisse. The removal sale will continue 
until Nov. 24. 

Apple Week in Rochester was very 
popular. Splendid displays of numerous 
varieties of apples grown in this vicinity 
were seen in the jewelers’ windows. 
Schaefer & Hartel had an attractive win- 
dow showing a queen driving a prize 
apple. 

Clarence A. Nachman, Inc., has leased 
the corner store in the Powers black at 
“the Four Corners’—Main and State 
Sts——for a number of years, where Mr. 
Nachman will open a new jewelry store 
about Dec. 1. Mr. Nachman is manager of 
the Reliable Furniture and Carpet Co., at 
80 State St. 

Members of the Rochester Retail 
Jewelers’ Association held a regular 
meeting at Hotel Powers last Thursday 
evening. Various committees reported 
on local trade conditions. An harmoni- 
ous spirit prevails here among the jewel- 
ers. President E. J. Scheer informed 
the jewelers that a council of the Retail 
Trade Merchants of the Chamber of 
Commerce will be held in December. 
Jewelers are invited to be present at 
the meeting. Owing to the holidays, no 
meeting of the jewelers’ association will 
be held in December. 





Notes from the South. 





Police officers here are on the watch for 
thieves who broke a plate glass window 
in Asheville, N. Car., on the morning of 
Nov. 16, and stole watches and rings 
valued at $450 from the pawn shop of S. 
Argentar, 19 Biltmore Ave. 

Rothstein’s has acquired the store and 
business of Walter Powell & Sons Co., 
Cumberland, Md. Rothstein’s has been in 
the jewelry business 31 years. There are 
stores at Jamestown, Altoona and Harris- 
burg, Pa., and Newark, N. J. The store 
at Cumberland, Md., is located at 103 Bal- 
timore St., and will be under the manage- 
ment of Maurice Rothstein, a veteran of- 
ficer of the United States Navy during 
the war, and Hugh Holzman, an overseas 
veteran. A. C. Kitner, for 22 years identi- 
fied with the optical department of Powell’s, 
will remain with Rothstein’s in charge of 
that department. Mr. and Mrs. Walter 
Powell will continue to remain at the store 
under the new management and will wel- 
come their hosts of friends. The Walter 
Powell & Sons Co. relinquishes the store 
after 35 successful years in business. 








The H. B. Allers Co., San Francisco, 
Cal., has reported the loss of a $260 ring 
following a visit of a young man who 
represented himself as a friend of a notable 
local official. He purchased a ring and 
paid by check, which was bogus. He is 
described as about five feet nine inches 
tall and slim of build. 
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These are a few of the thousands of 
desirable holiday gifts we have in stock 
for immediate shipments. YOU owe it 
to yourself to see our Catalogue No. 50 
and special supplement, just off the press, 
before ordering elsewhere. All prices 
have been cut, regardless of present cost, 
to meet the popular demand and to re- 
duce our enormous stock on hand. 


) No. 1202. Nut Bowl Set. 
Mahogany finish with 
six picks and one crack. 






Complete, 
$2.15 


No. 2131. Pin 
Cushion and 
Jewel Box. 
Plush lined. 


Each ....$1.35 















No. 467. 
Shaving 
Set. French 
Ivory fit- 
tings. 


Per Set, 
$3.95 


; Cm Tie = 


No. 1950. French Ivory Toilet Set. 
eg Oe ee ee er ry $6.75 


If you have not already received our catalogue 
illustrating a large variety of popular priced 
watches, clocks, jewelry, silverware, ivory, cut 
glass, leather goods, jewelry boxes, phonographs, 
records, etc., write for it. Our prices are always 
the lowest. 


Joseph Hagn Company 


The House of Service 


na 2. Chicago, Ill. 


223-225 W. Madison St. 
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Watchmakers to the Trade 


Prompt Service— Quality 


American, Swiss. All compli- 
cated Watches repaired. 


You Can Promise Your 
Customers Service 


If you send your watches to 


BERNSTEIN WATCH CO. 


5 No. Wabash Ave. Kesner Bldg. Chicago 














HicHest Spot CASH 
for JEWELRY STOCKS 


We pay highest cash price for your 
stock and fixtures. Write or wire and 
will come to see you. 

Ship us your surplus stock and get 
check by return mail. If not satis- 
factory will return merchandise. 
Bank references. 


SANDACK JEWELRY CO. 


Cash Buyers of Jewelry Stocks 
5 South Wabash Ave. CHICAGO 





Buy Direct from the Importer 


Twelve size Swiss Watch, Thin Model, Dust Proof Nickel 
Case. Stem wind and Push Pendant Set. Speci 
$1.18 net each. ani: 
Other models in men’s watches in still lower and 
prices. These watches are tested and guaranteed, ne 
Send us a Trial Order with the understanding that they 
may be returried within 10 days if not satisfactory, 


SOKOL, MONTAG & CO. 
(J. HOENIG) 


Import Export 
239 BROADWAY NEW YORK CITY 




















Watch Repairing 


FOR THE TRADE 
B. JADOW 


47-49 Maiden Lane, New York 
If You Desire 


Expert Work and 


Quick Service 








Mail Orders Promptly Attended To 





MATERIAL HOUSES 


This notice is to remind you that I make 
balance staffs that satisfy the trade. 
<> BURTON M. REID <i> 


Precision Measurements—Manufacturer te Wholesale Trade. 
Second and Third Floors 
S. W. 4th and Adams SPRINGFIELD, ILL. 








ODD SHAPE 


atch Glasses 


Perfect Fitting—Dust Proof 


Ruger & Keihe ‘yo. Ge" 








Crucible Tongs 


All Sizes. Prices Greatly Reduced. 


J. & H. BERGE NewYork 


Watches — Repaired 
FOR THE TRADE 
By Swiss Watchmakers 
Quality—Service—Reasonable Charges 


THE ART WATCH REPAIR CO. 
303 Central Bldg., Fort Wayne, Ind. 








WOOD TURNING seancaes 


Lapidary Sticks (made of Rosewood, Coco 
Boia, Hickory, Locust). Polishing Wheels, En- 
crusting Sticks. Lignum-vitae Bushings for 
High Speed Lathes, Pulleys. etc. 


CRAVEN DESK COMPANY 


192 Pearl St., Phone No, John 982, New York 





The Buyers’ Directory 


Price, $1.00 
The Jewelers’ Circular Publishing Co. 
11 John St., corner Broadway, New York 











METAL SPINNING 


AND SILVERSMITHING 


Special Orders for the Trade 
Gold and Silver Plating and Repairing Cigarette Cases. 


IRVINGTON ART METAL WORKS 
579 Grove Street Irvington, N. J. 











Headquarters for 


Gold and Silver Plating 
Mesh Bag and Jewelry 
Repairing at Moderate 
Prices. 


Louis Morenfeld & Co. 


33 John St., New York 








The Buyers’ 
Directory 


Price, $1.00 


The Jewelers’ Circular 
Publishing Company 
11 John Street New York 
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